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eturn of the 


urprises the 


HE recent victorious return of the scarf pin has 
been a great surprise to the jewelers and haber- 


dashers who, only six months ago, were of the 
opinion that the soft collar pin had ousted it from smart 
male neckwear forever. Now the two appear to be run- 
ning neck and neck, so to speak, with the scarf pin 
gaining a trifle, if anything, during the Christmas shop- 
ping rush when so many women are buying gifts for 
their men relatives. 

While the collar pin has much in its favor in point of 
convenience, being very useful in holding a recalcitrant 
soft collar in place, the scarf pin is more ornamental, 
and men have begun to be vastly swayed by this factor 
in choosing their accessories. Who could have predicted 
a couple of years ago, for example, that the masculine 
wrist would take kindly, even enthusiastically, to a 
watch set in a gold mesh bracelet, or that business men 
would be carrying their paper currency neatly folded 
in a gold bill clip, set witha large crystal or opal? Yet 
no one is prepared to deny that it is the bracelet which 
usually sells the watch now- 
adays, and the crystal or opal 







which sells the bill clip, says fewEe_= | 5 
a writer for the National Ie ann. “a 






Jewelers’ Publicity Associa- 
tion. 

But to return to scarf pins 
—the new ones have much 
larger stones, or pearls, as 
the case may be, than the 
old-fashioned variety, and 
hence, provide a _ frankly 
decorative note to the tie. 
Worn below the knot, they 
hold the folds of the tie se- 
curely in place, which also 
tends to hold the collar 
down in front; and it is 
noticeable that to most men 






















carf “Pin 


aberdashers 


it accentuates the brilliance of the eyes. The tie should 
provide a dark background of course, as the majority 
of ties do this season, for if the whole tie is a blaze of 
color, the eyes have little chance. Men are beginning to 
appreciate these fine nuances of dress—try it on your 


own mirror! 


N addition to pearls, always the most popular with 

middle-aged men and conservative types, most of the 
well-known semi-precious stones are presented in the 
new pins—garnets, améthysts, aquamarines, blood- 
stones, chalcedony, lapis lazuli, crystal, topaz and vari- 
ous shades of quartz. In the more expensive class are 
emeralds, star-sapphires, star-rubies and_ cat’seyes. 
Usually the stone, uncut, sometimes engraved, is set in 
a narrow chased platinum or gold border. It is the size 
of a large full-grown pea, and, curiously enough, this 
largeness gives it a sturdy masculine character. 

Since color contrasts are the vogue in men’s apparel 
this season, and the colors are dark compared to those 
worn last year and the year 
before, brilliant accessories 
are naturally fashionable. 
The scarf pin should form an 
abrupt contrast with the 
color of the tie—a garnet 
against dark green, for ex- 
ample; lapis against tan; 
emerald or green quartz 
against wine-red; an ame- 
thyst against dark green 
again; a topaz against dark 
blue. 

The same stones and the 
same contrasts are likewise 
the mode with cuff links. 
These may match the scarf 
pin, but should form a color 
contrast with the shirt in- . 
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a touch of color in this posi- 
tion is very becoming, since 





Jewelers welcome return of vogue for scarfpin 


stead of blending, as they 
did during last year. 








in a Paris theater. 


of rock crystal, decorated with diamonds and sapphires. 


JEWELERS’ 


Left—This ensemble of square-cut 
emeralds, diamonds and pearls was seen recently 
Center—The watch is set in a flat square 
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Right—Alter- 


nating pyramids of baguette diamonds and small pearls are used in this new choker 


Paris Upsets Time ¥ orn Fashions 


Pearls at Their Best When Worn in Ropes, with Other Jewels—Flat Choker Necklaces 
Combining Tiny Pearls and Baguette Diamonds the Latest Vogue 


ences since the war at the five first-nights that were 

the important society events a few weeks ago. The 
Parisians that crowded the Apollo to witness the most re- 
cent opening—that of Balieff’s “Chauve Souris”—pre- 
sented a spectacle that rivaled the vivid color and glitter 
of the gay Russian scenes'on the stage. Two time-worn 
fashion rules were upset—one, that evening wraps must 
be topped with immense collars of bushy furs, and the 
second, pearls are now at their best when worn in ropes, 
with other jewels. The noticeably smart women were 
remarked by their simple evening wraps of lamé, collared 
and cuffed with narrow bands of sable or mink, and by 
their unusual new jewelry, that combined pearls with dia- 
monds or emeralds in clever ways. Mrs. Julie Thomson, 
often identified as the best-dressed American in Europe, 
was seen in red chiffon, with flounced skirt draped at the 
back and bodice cut low. Her deep décolletage was broken 
by small strings of pearls, worn longer at the back than at 
the front, and with occasional diamonds and onyx. On her 
left arm she wore, as usual, her four famous diamond, onyx 
and emerald bracelets, reaching from wrist to elbow—the 
two larger ones in the middle. 


Ef cons saw some of its most brilliantly dressed audi- 


T the opening of the new “Beuf sur le Toit,” 

smart jewels were again in evidence. Flat choker 
necklaces, that combine tiny pearls with baguette dia- 
monds, are among the newest that are worn in the French 
capital. They are conspicuously the favorites of those 
women who are wearing evening gowns in the new dark 
colors—deep blue, dark brown, dark green—cut with low 
décolletage at the front, and with deep V at the back 
reaching to the waist. Very often, one of these pearl and 
diamond or pearl and emerald chokers is the only orna- 
ment that breaks the striking line of the décolletage, ac- 


cording. to a special writer for the National Jewelers’ 
Publicity Association, which also furnished the illustra- 
tions for this article. 

ARRINGS are becoming more and more an evening 

vogue. Those that hang at great length are in greater 
numbers, but earrings of the button type, with short drops 
or other variations, are seen as frequently at night as by 
day. 


MERICANS living abroad have found another 
e proof that France is—as they say—“going United 
States.” A short walk down the boulevards of Paris, a 
peek into a few Paris shop windows, and the Paris Ameri- 
can may easily imagine himself on the west side of the 
Atlantic. French shopkeepers, it is said, are making 
every effort to put the air of an American Christmas into 
their holiday sales methods—and seem to be succeeding. 
Paris jewelers were among the first to advertise their 
wares for Christmas, in preference to the old-time French 
custom of waiting for New Year’s for gift giving. Dis- 
play windows on the rue de la Paix are already banked 
with greens, with holiday wreaths and candles, and the 
array of costly gems is seen with the original types 
of jewelry that are always associated with gifts from 
Paris. 


J EWELED bags and jeweled cigarette cases, destined 

for evening affairs, are among the loveliest pieces of 
gift jewelry shown in Paris. The shops show a number 
of the new, finely knit mesh bags, made of tiny links of 
gold so fine that the bag gives the appearance of fabric 
rather than metal. In the newer versions they are in 
long, narrow shapes, with small frames set with diamonds 
and sapphires. An occasional extra pouch at the side pro- 








































ae oa a 





December 20, 1928 


vides for powder or cigarettes. Jeweled cigarette cases 
show elaborate and complicated designs that combine 
varied colors in semi-precious stones—aquamarines, topaz 
and rock and cloudy crystal. It is not unusual to see small 
diamonds included in the decorative design of these formal 
cigarette cases, even when the background is simply made 
of slashes of colored enamel. 


IAMOND and rock crystal form a fashionable new 

union in jewelry that reproduces finer pieces. Rock 
crystal that is cut baguette, to further the effect of dia- 
mond cuttings, is more successful than any other type. 
Jewelers report that women who purchase diamond and 
crystal earrings and bracelets often become so attached 
to them that they later have the crystal settings replaced 


by diamonds. 


OMEN in Paris are wearing brooches that look 

like teapot handles. The newest shoulder pin to 
appear among fashionable circles in France copies the 
exact line of the handle of a teapot, but, unlike its domestic 
namesake, is found only in the most exclusive jewel shops 
on the Place Vendome. The teapot pin is usually a half- 
oval of diamonds that ends in two large stones—prefer- 
ably emeralds. It is said to have been originated by a 
woman designer who finds the ideas for her jewel draw- 
ings in her own household. Little flower-pot pins, bird and 
dog brooches—the miniature diamond pins that are a 
Paris fad—are others of her originations. Paris women 
wear the teapot pin in two fashionable ways. One of them 
—pinned endwise on the shoulder of a plain satin dress— 
is pictured. Another is to use it to pin in a bow, a fold 
of fabric or a flower that marks shoulder, neckline or 


waist. 


OME of the newer watches, designed to be worn, face 
visible, on a long platinum chain necklace, are large 
enough to be mistaken for small clocks. A new pendant 
watch, now on exhibit in Paris, is of average size, but is 
set in a solid piece of rock crystal cut in a square that is 
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as large as a small alarm clock. Stem and decorative 
touches are in platinum, sapphires and diamonds. 


of ornamentation, especially when used with the semi- 
precious jewelry pieces for neck and arm decoration. Now 
transparent crystal is finding favor in alliance with other 
contrasty semi-precious material. In rings, for instance, 
this crystal and marchasite, pink quartz and topaz pro- 
vide some rather fine effects in keeping with the modern 
demand for color harmonies. Rhinestones also are in 
favor for use with the latest types of hats. Arrow pins 
with double heads are being used in pairs. One goes into 
the hat and the other into the sealskin tie. These pins 
are studded with rhinestones. ; 


pee crystal has been very useful in certain styles 


GIQROOCHES are used to finish the corsage proper. 

They are worn below the chiffon filling. Pendants are 
fixed at the same place, where the light transparent fabric 
ends and the heavy material begins, for many of these 
gowns are in panné or other fabric of this type. Brooches, 
large and substantial, with tiny fringes of gems hanging 
from a bar studded with gems, or an oval filled with 
“mosaic” in colored gems, are worn on the shoulder to hold 
the inevitable flower, made in some soft leather or in 
chiffon of some brilliant color to lighten up the gown, the 
petals fringed with gold beads or frosted with silver. 
Even the flower made in feathers has not gone out as yet. 
Provided it is as unlike nature as possible, it still remains, 
and with it the necessity for a brooch or a pin to hold it 
on one side of the corsage. Very often the other shoulder 
is quite bare, the gown being held up by a single shoulder 
strap strengthened by the flower and brooch only. 


ARIATIONS in bead chains have arrived for the lat- 

est jewelry offering in double and triple rows of 
gradated beads. Pearls ars also mounted in this way, with 
a single row for the back part of the necklace, and three 
rows for the front section. Pearls and beads alike are 
graduated in size from the smallest ones for the single row, 
ranging to the larger size at the center front of the jewel. 


yo Left—New bar pin with 
pendant. Center—Gold mesh in 





links as fine as fabric are used in 
this stylish bag. Right—A brooch that re- 





sembles a teapot handle is one of the latest Paris fads 
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Chir (hrirtmar Morning ! 


N her gift table Christmas morning no present will gleam more 

richly than «Treasure» Solid Silver—or delight her quite the 
same. Taste and distinction are welded into every piece, and the 
patterns are designed co fit into the smart modern dining rooms 
of today. 

What a perfect gift would be the «Early American Style» 
3-piece Tea Set shown below! Price $223.00. Or perhaps a Sand- 
wich’ Plate ($36.00) or Bread Tray ($42.00) or Water Pitcher 
($100.00). 

Then there is the delight of being able to select a gift in 
dozens and half dozens in the flat silver, and still keep well 
within the limits of your Christmas budget! And it’s so pleasant 
to finish out sets in the patterns that people have chosen for 
themselves. 

Listed below are a few suggestions. A moment at your 
Jeweler’s and he will attend to everything 


yy 
Pane 


9-99 


$10.00 to $22.50 $6.50 ¢o $9.50 $1.75 #0 $5.00 
6 Teaspoons, Reg. . . $12.50 Gravy Ladle. ..... $6.50 Lemon Fork. ...... $1.75 
6 ButterSpreaders,Flat.15.00 Cold Meat Fork .....6.50 Jelly Server... ..... 
6 Dessert Forks... . .22.50 Preserve Spoon ......6.50 Cheese Server... . 
6 Bouillon Spoons... .14.50 Salad Spoon, Serving ..9.00 Sugar Spoon .... 
12 Coffee Spoons 13.00 Salad Fork, Serving. ..9.00 Sugar Tong 
Steak Set, 2-pc. . . 10.00 Tomato Server Pie Server. 


ROGERS, LUNT & BOWLEN CO. 
Silversmiths » Creators of Distinctive Tableware 
GREENFIELD*MASSACHUSETTS 
Member of the Sterling Silversmiths Guild of America 
STERLING 925/1000 FINE 


WILLIAM AND MARY 
STYLE 


Creasure Solid Silver 


Tree, on 
Sterling %Shooo Fine 


Above, in reduced size, is the full page “TREASURE” ad which appears in the December issues of VOGUE, VANITY FAIR, 
HOUSE & GARDEN, HOUSE BEAUTIFUL and the JUNIOR LEAGUE MAGAZINE 
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Sensational Stories as to the Namaqualand 
Diamond Fields 


S indicated in the editorial published in THE 
A JEWELERS’ CIRCULAR NOV. 29, the jewelry trade 

must prepare to see sensational articles in 
the American papers on the diamond fields of Nama- 
qualand, South Africa, as a result of the sensational 
article that appeared in the London Daily Mail, Oct. 
24. But, as already told in our columns, if the true 
facts in regard to this field are laid before the public, 
there is nothing to disturb the diamond buyer or the 
diamond seller, because the new diamond fields, while 
rich to a degree, are controlled by the South African 
government which, in its own interest, will see to it 
that the production is kept to a point that will in no 
way disturb the diamond market; any incidental 
diamonds that may be found in the vicinity that may 
not be under this strict control will be taken up by 
the Diamond Syndicate or readily marketed at 
prevailing prices. . 

One such sensational article, as predicted, ap- 
peared in the magazine section of the Hearst papers, 
Sunday last, and was based mostly on the Daily 
Mail story. There was little in the body of the article 
to which exception could be taken, the annoyance to 
the jewelry trade coming not so much from the facts 
or near facts published as from the sensational way 
in which the article was illustrated and headed. 

For his own sake and for the sake of his customers 
who buy diamonds, the retail jeweler should make 
himself conversant with the true facts about the Na- 
maqualand fields, or at least have the article which 
appears in this issue and the editorial that 
appeared in the issue of Nov. 29, on page 43, at his 
hand or at the hands of his clerks that they may satis- 
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factorily answer the inquiries which may follow 
from the story in the Hearst papers. 





Gems Should Not Be Duty Free as Antiques 


HE proceedings before the United States Cus- 
[om Court to determine whether or not the 
famous Nassak diamond is entitled to free 
entry as an “antique” will be watched by the trade 
with more than academic interest, because should the 
importer succeed and the action of the custom author- 
ities be affirmed in admitting this stone, free, the 
door will be opened to the importation of a quan- 
tity of diamonds and other gems of commercial 
value only without payment of any customs tolls. 
While the point is made in connection with this 
particular diamond, that it has been recut within 
the last 100 years, and that this takes it out of the 
class of merchandise that can be admitted as an 
antique, the protest of the jewelry trade against 
such action, goes very much further, as it is be- 
lieved that admission of diamonds or other gems 
under the clause of the Tariff Act covering “an- 
tiques,”” is entirely out of the spirit of the law, was 
never intended by Congress, and, in fact, is con- 
trary to the intentions of the framers of the act, 
who never contemplated including gems or similar 
merchandise which have no artistic qualities in 
themselves and do not change in character as a 
commercial product as the years go on. It is hoped 
that in deciding this case, the court will give a 
clear-cut interpretation of the law as to antiques 
generally and not base its decision upon tech- 
nicalities which apply only to the particular stone 
which is the basis of this controversy. 





As to Proper Terms to Be Used in Selling Gems 


ITH the recommendations adopted by the 
y V Good and Welfare Committee of the National 

Jewelers Board of Trade, as to the use of 
proper terms in the selling of genuine, imitation and 
culture pearls, (published in full in the last issue of 
this journal), the Board has practically completed 
the work it was asked to do by the Federal Trade 
Commission which has sought to obtain an expres- 
sion from the jewelry trade as to what should be con- 
sidered a proper practice in the industry in describ- 
ing gems of all kinds. As told in previous issues of 
THE JEWELERS’ CIRCULAR, the Board, acting on the 
suggestion of the Federal Trade Commission, ap- 
pointed three committees; one to discuss the terms 
to be used in the diamond trade; another to discuss 
the terms to be used in connection -with precious 
stones and imitations, including synthetic, and a 
third to discuss pearl terms. The diamond commit- 
tee reported many months ago and its full report 
was published in THE JEWELERS’ CIRCULAR of June 
7, while the precious stone committee’s report as 
amended by the Good and Welfare Committee, was 
published in the issue of Nov. 15. The pearl com- 
mittee was unable to report and the recommendations 
were adopted by the Good and Welfare Committee, 
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Cutters and Importers of 


DIAMONDS 


STERN BROS6CO, 


2 West 46th Street, New York 


CHICAGO 
Diamonp Cuttinc Works 31 North State Street 


68 Hunters Point Ave. AmsterpAM: 16 Sarphatistraat 
Long Island City Antwerp: 48 Rue Simons 
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as a whole, after a meeting with the representatives 
of the pearl importers, the manufacturers and im- 
porters of imitation pearls and of culture pearls, in 
conjunction with the representatives of a number of 
the largest retail jewelers of New York City, who 
do an extensive pear] business. 

As to pearls, the recommendations which will be 
made to the Federal Trade Commission are that 
genuine pearls may be advertised and sold as 
“pearls,” whether they be of fresh water or salt 
water origin, but where the term “Oriental” is used, 
it shall be limited to 
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or clerk who has just come into it. Some of the fun- 
damental forces responsible for the change are com- 
plex and require careful economic study; others are 
simple. 

Among the simple factors that are changing busi- 
ness is the fact that 2,500,000 people are born in the 
country every year and the number is increasing. 
This younger generation demands radical changes; 
their tastes are in no way the same as that of their 
parents. Since the change has come from a seller’s 
to a buyer’s market, the influence of these young 
people with their new 
ideas is stronger and 





pearls. found in salt 
water, irrespective of 
their geographical ori- 
gin. As to imitation 
pearls, if the word 
“pearl” is used in the 
advertisement, the word 
“imitation” should be 
also used in conjunction 
with the word. The 
word “indestructible” or 
its equivalent as applied 
to imitation pearls is 
inaccurate and should be 
abandoned. Culture 
pearls, the committee 
recommended, should be 
advertised and sold only 
as “culture pearls”. 





The Jeweler’s Income Tax 


To answer the many inquiries from sub- 
scribers, we expect to publish in an early 
issue a comprehensive and authoritative 
article that will aid the jeweler in prepar- 
ing his income tax report. 
will be based on and will interpret the new 
tax regulations for 1928 just as soon as 
these are published. 
by an expert who is closely associated with 
the conditions in the jewelry trade and 
the application of the income tax thereto. 
Readers who have any particular problems 
are invited to submit them that they may 
be discussed, if possible, in this article. 


stronger in determining 
the success of those who 
cater to them, either in 
the manufacturing or 
selling ends. In fact, as 
was stated by Charles 
F. Kettering, president 
of the General Motors 
Research Corporation in 
a recent issue of the 
Magazine of Business, 
the views of this new 
and determining factor 
in the buyer’s market 
are new, their tastes are 
new, their lines are new 
—and emphatic; their 
effect upon the market 
is important even be- 


The article 


It will be prepared 








While these recom- 
mendations express the 
opinion of the majority of the jewelry trade, they are 
not necessarily binding on the Federal Trade Com- 
mission, which, no doubt, before accepting them as a 
trade practice, will also consider the views of any 
individual or groups who may have other opinions 
to offer. The Board’s recommendations will be given 
a most careful consideration as they naturally have 
the weight of authority in expressing the opinion of 
the leading members of the gem trade. 





Business Cannot Stand Still 


HIS is an age in which no business man can 
['sana ‘still, and this applies to distributor and 

manufacturer—to salesman and workman. The 
time has come when he who does not progress, goes 
backward, and the business man, whether he be em- 
ployer or employe, who hopes to continue along the 
simple, easy lines that he has worked in the past is 
indulging in a day dream; the facts will make him 
face the stern reality. The jeweler who does not 
realize this and does not act upon it, must be con- 
tent to find himself a back number within a very 
short period. 

The economic forces underlying the development 
of business of recent years have brought about such 
Pronounced changes in production and distribution— 
such changes in the psychology that lie behind man- 
ufacturing, selling and buying, that the man who 
may have been an expert in his field a year or so 
ago, has almost as much to learn as the apprentice 


yond the proportion of 
their numbers to the buying public as a whole. 
There is a real sermon to be found in one small 
paragraph of Mr. Kettering’s article, which reads: 


“Advancing waves of other people’s progress 
sweep over the unchanging man and wash him out. 
Our civilization is built for economic motion, and 
like riding a bicycle, it is easier for a man to stay 
balanced when he is moving. Ours is a civilization 
of economic change.” 


The jeweler, who has not realized this, who has 
not learned that neither business nor the businessman 
cannot stay static, is on the downward trend. He 
who will succeed, must not only carefully study the 
new demands of the consumer, but must prepare to 
change intelligently, not only his merchandise, but 
his way of doing business to meet the future de- 
mands of his ever-changing clientele. He can 
choose one or two policies; either awake to new con- 
ditions, study his problems anew and prepare to put 
all his energy, acumen and ability into his business, 
or retire in favor of his more progressive competitor. 








A tiny tree of jewels has just made its appearance in rue 
de la Paix, Paris. Jade makes its trunk and leaves, car- 
nelian and diamonds its blossoms. It grows from a solid 
piece of onyx earth in a tiny pot of chalcedony, and is 
enclosed in a glass case, like old-fashioned Swiss clocks. 
The strange thing is that it is a clock; a drooping branch 
that hangs over the edge of the flower pot points to little 
figures, of diamonds, placed on the rim. 
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Style 1226—A novelty necklace of Regent Pearls and simulated jade beads, fin- 
ished with two long graduated pearl and jade drops connected to'the main necklace 
RN We ne ae ee eee $7.50 each 


with an attractive pearl trimmed jade motif. 


Subject to Standard Trade Discount 


ALSO STONE AND AMBER NECKLACES 


ALBERT LORSCH & CQO., Ine. 


FOUNDED 1867 


FOUNDED 1867 
NEW YORK, N. Y. 





FIFTH AVENUE, 


SALESROOMS: 607 
236 WESTMINSTER STREET, PROVIDENCE, R. I. 


BRANCH OFFICE: 
PACIFIC COAST: FRED L. LEE & CO., 704 MARKET STREET, SAN FRANCISCO, CAL. 


MAIN OFFICES AND 














December 20, 1928 


A fine pearl neck- 
lace and matching 
earrings are worn 
with a becoming 


Photo by Joel Feder 
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evening gown by. 
this model. Sim- 
plicity is the key- 
note of the en- 
semble 





Simplicity the Keynote in New Jewelry 


London Fashion Experts Stress Artistic Conception in Latest Jeweled Creations— 
Crystal Used with Precious Stones — Handbags in New Designs 


appears to be slated for the early part of 1929 de- 

mands extreme simplicity, the leading London 
fashion designers stressing the point that if the new gowns 
are to show to their best advantage as a background for 
the gemmed pieces, that care should be shown in the se- 
lection of the jewelry. Although modern jewelry designs 
created with a view to the dress background are more sub- 
stantial in line and contour, they are extremely artistic in 
conception and follow the dip and swell of the dress lines 
faithfully. Reville, the famous Paris and London fashion 
house, says too much jewelry, too many feathers or the 
predominance of a too vivid color can be just as fatal to 
success as too little of these things. A pretty good idea 
of the type of jewelry piece now in demand among the 
fashionably dressed was gained last week at the nuptials 
of Lady Mary Ashley-Cooper and Lord Alington at St. 
Margaret’s, Westminster. The couple received around 
1000 wedding gifts, the most beautiful items in which, of 
course, were decorative jeweled pieces. A diamond mono- 
gram pendant from the King and Queen that goes per- 
fectly with the newest gowns is a thing of beauty. The 
Pendant consists of the royal cipher in diamonds sur- 


TF as modernistic trend in geometrical jewelry that 





mounted by a crown studded with rubies and sapphires. 
A very modern piece of designing is the huge aquamarine 
suspended on a slender gold chain and finished with a very 
large drop pendant. This, with a cabochon and diamond 
necklace and a bracelet to match, are the gifts of the bride- 
groom. Rubies figured prominently in the jeweled gifts. 
The engagement ring itself contained an enormous ruby, 
while ruby and diamond rings were given by the Duchess 
of Westminster and Countess Beauchamp. The gifts of 
Lord and Lady Shaftesbury, parents of the bride, include 
a very fine diamond bandeau, a sapphire and diamond ring 
and a brooch with circlets of similar stones. One of the 
new necklaces composed of a double row of colored precious 
stones was the gift of the bride’s cousin, the Duke of West- 
minster. Uncles and aunts combined in the presentation 
of a handsome dressing case which has gold fittings and 
a monogram in diamonds. The groom’s gift to the eight 
bridesmaids was an oblong brooch of clear crystal and pink 
topaz—quite the latest idea in this type of ornament. 
There were numberless fine silver gifts, including sugar 
sifters from the Duke and Duchess of York, a silver salver 
from the Portman Hunt, candlesticks and tankards from 
tenants and friends, and a set of eight fine George III 
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The bride wore her aquamarines and a 


silver salters. 
It was the most fashionable 


silver and pearl coronet. 
wedding of the year. 


ASHION interest here is now centered on the jewel 

and coiffure parade being staged in a few days at the 
May Fair Hotel for the Imperial League of Opera, when 
Cartier will supply jewels and famous Paris dress houses 
will send over the newest dress creations. M. Cartier pre- 
dicts a new type of jeweled headdress for 1929. It will be 
quite a departure from the old-time tiara. It will fit low 
on the brow, with the principal decoration at the back, 
the whole thing having a downward trend in design. 


T the Midnight Sun ball this week the majority of 

women wore pearls with their picture frocks. The 
guests who wore earrings showed the pearl pendant and 
diamond ornaments now favored. Several guests wore the 
new shoulder ornament of imitation grapes. 


company as it has of late. The most exclusive 
jewelers in London are using it; cloudy or clear, carved 
or plain, in conjunction with all the precious gems; with 
diamonds and rubies, emeralds and sapphires, opals and 
pearls. It makes earrings, brooches and _ bracelets— 
chiefly brooches. A vase of clear crystal, about one inch 
high and Greek in shape, holds a bouquet of flowers car- 
ried out in colored gems or a bunch of graceful field grasses 
encrusted with diamonds so that they sparkle like frosted 
grass on a still winter’s morning. The two loops of a 
crystal bow are outlined all round with briliants and held 
together with an enormous diamond to form the central 
knot. A square of cloudy crystal, elaborately carved, is 
framed in rows of gaily colored precious stones. 


con before has crystal been seen in such exalted 


VEN William Ogden, of King St., St. James’s, known 

as the Ace of Diamonds because he refuses to handle 
any but the most exquisite gems, uses crystal. Indeed, he 
has incorporated it in one of the most magnificent orna- 
ments ever seen in London. This jewel, a brooch, shows 
a central plaque entirely covered with tiny diamonds to 
represent a patch of pebbled ground. Against this back- 
ground is posed a prancing horse with Cupid for a rider, 
both the horse and the boy being carved in semi-relief from 
a solid piece of platinum. The carving itself is a work of 
art. The plaque is edged with a circle of square-cut sap- 
phires in a fine deep color, and at either side is placed a 
semi-circle of cloudy crystal framed in diamonds. The 
brooch, which measures three inches across, is intended 
for a shoulder or hip ornament. 


ANDBAGS grow steadily more beautiful and on 

these also crystal is sometimes used. A bag of dull 
black satin, so rich in quality that it looks like antelope, 
has a frame of gold decorated with onyx and diamonds in- 
laid in Greek key pattern. The knob is a pyramid of 
carved crystal, and in place of the usual silk tab which 
pulls open the bag is found an oblong watch framed in 
diamonds. This handbag is intended to accompany a black 
afternoon outfit. Another lovely bag, in this case of sil- 
ver-gray watered silk with hand embroidery in jade and 
black, has a gold frame inlaid with onyx and green enamel. 
The clasp repeats the onyx and green on gold, and for a 
tab there is a circular watch framed in diamonds. Cap- 
tain Ogden is responsible for both these bags. A third is 
made of thousands of slender links of platinum. The real 
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Keystone View Co. 
Mannequin wearing a beautiful evening gown and 
jewelry worth $14,000 at the pageant held by Lady 
Cunard at the May Fair Hotel, London, in aid of 
the Imperial League of Opera 


fastening is hidden under the flap, but on the flap itself 
appears a false fastening placed there for effect—a dia- 
mond encrusted strap with an onyx buckle and tongue and 


‘onyx eyelet holes. 


oA JEWELLED eternity ring, of the type now so 
popular for wedding rings, is used to carry an- 
other pretty bag, this time of platinum mesh on to which 
has been threaded a design in seed pearls. The ring forms 
the center of the chain strap and is just large enough to 
fit a gloved middle finger. 


C LOCKS that conceal their identity are a new fad 
these days. One well known jeweler says American 
tourists who visit his showrooms are invariably surprised 
to find that his collection of little “monuments” and “pic- 
tures” of precious stones and metals, serve any such prac- 
tical purpose as timepieces. Clocks that show an entire 
face of one single piece of carved jade are in great vogue. 
Particularly fine pieces combine jade with metals that 
give an effect of highly colored marble and alabaster— 
rose quart, chalcedony, chrysoprase, with the numerals 
of the clock-face set in jewels—diamonds, rubies or 
emeralds. Modernistic design lends itself well to small 
jeweled clocks. Flat planes of semi-precious stones, cut 
in geometric shapes, and pieced together in odd arrange- 
ment, made an original clock-face now being shown. 

















THE JEWELERS’ CIRCULAR December 20, 1998 


BLIND GEMS 4 


Today there need be no mys- 
tery as to the quality of gems 
in stone jewelry. If the jewelry 
bears the Hope Tag it is set 
with Hope gems of the type 
specified in the tag. Manu- 





facturers are attaching the 
tag because they are proud to 
show that they use Hope 
gems. Wholesalers and re- 
tailers are specifying the tag 
in their stone jewelry pur- 
chases because they never 
wanted to buy “blind” gems 
and now they don’t have to. 


If it bears the Hope tag 
it 15 set with Hope gems 
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a 
« NEW hair orna- 
\ i ment has ap- 
peared in a shop 


on Fifth Avenue, famous 
for its gem-studded_. novel- 
ties. This is a half-moon 
with blunt points. It is 
finished with baguette gems 
which make terminals of either end of the half circle and 
finish the jewel with a pendant line of the baguette gems. 
This striking coif ornament has been designed particu- 
larly for wear at the left side of the knot at the back of 
the head. Its graceful curved lines blend in with the sweep 
of the hair over the ears, and the dropping gems make a 
becoming color note. For use with this ornament there is 
also designed a necklace with a handsome gem-studded 
plaque. This plaque is hung from a double chain that has 
a sautoire finish on either side of the necklace. There is 





also a fringe of hanging gems to finish off the plaque. 
This handsome pair of matching jewels was carried out in 
form 


emeralds, diamonds and 
pearls, but it has 
been copied just 
recently in colorful 
gem-stones. Aqua- 
marines and pearls 
for daintiness or 
peridots, zircons 
and topazes used 
together for a bril- 
liant color scheme 
would make these 
jewels appropriate 
for afternoon wear 
with a pale-tinted 
lace gown or with 
a hi gh-colored 
gown of velvet. 


its original in small 


LEATS and 
gores, godets 

and flounces mark 
. the new bags with 
smartness. The softer materials, moire silk, metal bro- 
cades, hatters plush and light-weight suede, lend them- 
selves readily to this clever tailoring. The mountings for 
these new handbags are gem-studded and enameled with 
4 great degree of elaboration. The gems in these mount- 
Ings echo the color of the bag material or contrast with 
it to make a startling and quite modern color scheme. 
Four of these bags seen on Fifth Avenue within the last 
few days are shown in the accompanying sketch. The 
first has a base of plain satin with three folds of metal 
brocade for the extra trimming. The satin is a slate gray 
tone, the mounting is platinum and the gem-setting match 
the colors of the brocade through the use of small emeralds, 
pink tourmalines and deep brown topazes. A shoulder 
flounce of soft suede is tailor stitched and used upon a 





Christmas Sho ip ping 
Along Fifth Avenue 


By Isabelle M. Archer 
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ground of kidskin for the second 
handbag. This is a pouch form, 
deep and roomy, and fitted with 
one of the new hinged mountings 
which open to give plenty of 
space at the top of the bag. It 
is finished with a chain of gold 
to match the mount material, 
and a row of pearls crosses diag- 
onally the carved surface of the 
gold mount. Overlaid flaps of 
fine material trim the other two 
bags shown in this sketch. They 
have enameling to trim their 
silver mounts. One is in shades 
of blue to match the soft tones 
of the silk crépe which makes 
this bag material, while malechite carries the tone of the 
green moiré of the fourth of these new handbags. 
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HE unusual in pocket watches for men include some 

new designs in all enamel cases. Colors are used for 
these in brilliant tones or in the soft half-tints which have 
been made popular through their enthusiastic reception 
by the modernistic mode. These velvety tints are either 
on the brown or the gray order. They are beige, sand, a 
golden tan or a light nut brown. The grays are tinted 
silver, platinum, battle- 
ship and dove color and 
given names to de- 
scribe their various 
shades. Black, the 
darkest possible blue, 
called midnght, real 
brown, burgundy red, 
bottle green and royal 
violet have established 
themselves as the fa- 
vorite darker tones. 
Some of the patterns 
and shapes in these en- 
ameled watches are 
sketched in the accom- 
panying __ illustration. 
The oblong contour is 
a watch enameled in 
black in a pattern rep- 
resenting moiré silk. 
The oblong form, in- 
stead of being enam- 
eled, is carved complete 
from faceted onyx. 
The surface of this 
case is smooth pol- 
ished and cut at the 
center to leave a space 
for the monogram. 

(See page 49) 
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Diamond Trade Shows Improvement 


Higher Prices Being Paid for “Rough” and Increase in Cost 
of Cut Gems Predicted—Russian Princess Attempts 
Recovery of Property Which She Alleges 
Was Illegally Confiscated 


LONDON, Dec 10.—The scope for small 
brilliants and the higher grade mélées is 
widening. The trade finds that prices 
all round are very firm, a possible ex- 
ception being in common mélées of the 
dark brown and yellow type for which 
there is no great demand. “There is a 
distinct improvement in our trade,” said 
Backes & Strauss, the Holborn Viaduct 
diamond firm, this week. “This improve- 
ment, which became apparent a few 
months ago, is being maintained, and 
although it may be some time before 
things can be described as really good, 
business has expanded considerably and 
the outlook is very promising. With 
every class of goods in demand, it is not 
surprising that the rough syndicate has 
been overwhelmed with applications for 
‘sights,’ and although prices in the finer 
qualities of the raw material have 
shown a decided advance, this has in no 
way deterred buyers, and very large 
transactions have been effected. In 
view of the higher prices that are being 
paid for the rough, it is practically cer- 
tain that nearly all qualities of pol- 
ished must advance in the very near fu- 
ture, and this rise in prices will certain- 
ly be most apparent in the larger sizes 
and in the finer grades of which the 
market is very bare at present. Even 
the better class mélées and small bril- 
liants are scarcer and dearer than they 
were and are easily salable. The 
commoner qualities in mélées in dark 
browns or yellows, though still salable 
in certain eastern markets, are still 
much neglected, and in consequence 
proportionately cheap in price.” 

* * * 

Sir Charles Wakefield has purchased 
the diamond-studded sword that was 
given to Lord Nelson by the City Cor- 
poration as an appreciation of the ad- 
miral’s Nile victory. Sir Charles has 
presented the sword to the present Lord 
Mayor of London. 

* * * 

At Sotheby’s this week old silver ar- 
ticles realized $115 an ounce. A silver 
sugar bowl and cover of the period 
of George I sold for $1,085. A pair of 
Louis XV_ silver gilt candlesticks 
brought $2,000. The candlesticks for- 
merly belonged to Marie Antoinette. 

* * * 


Embroidery that imitates jewelry has 
made its appearance in London. At the 
art show at the Alpine Galleries the 
other day a visitor was displaying one 
of the embroidered motifs in silver 
thread and crystal beads on a black 
taffeta frock. This particular piece of 
work represented a type of brooch that 
used to be rather popular 50 years ago. 
It was placed just below the opening of 


a pink chiffon collar and looked rather 
attractive. 
* * * 

A number of well known members of 
diamond and jewelry houses were in the 
King’s Bench Division this week when 
Justice McKinnon heard further evi- 
dence in the case brought by a Russian 
princess, Olga Paley, widow of the 
Grand Duke Paul Alexandrovitch, uncle 
of the late Czar, to recover valuable ar- 
ticles which she declares were illegally 
confiscated after the revolution in her 
country. The defendants are a syndi- 
cate of merchants composed of Norman 
Weisz and Adolph Weil, the Hatton 
Garden diamond men; M. Janesich of 
the Rue de la Paix, and M. Rene and M. 
Simon Bloch of Rue Lafayette, Paris; 
and S. G. Phillip of New Bond St. The 
defense is that the articles in question 
were purchased from the Leningrad 
Gostorg for nearly $250,000 and that 
the syndicate’s title to them is sound. 
A great array of legal talent is ranged 
in court and the case will take some 
little while to decide. Evidence so far 
has been chiefly taken up with descrip- 
tive facts of the chaos that reigned in 
Russia after the revolution and the so- 
called decrees that were passed giving 
certain privileges in the confiscation of 
privately owned property. The defense 
says the princess was forcibly expelled 
from her property in 1918. When she 
returned she was refused possession. De- 
crees removed the ownership of the 
property from the princess. Plaintiff 
contends that the northern government 
making the decrees has since disap- 
peared and present government ar- 
chives do not recognize them. Under 
Russian law plaintiff holds she can suc- 
cessfully claim her confiscated goods in 
the Russian courts today. 

* * * 


Ciro Pearls, Ltd., the Regent St. 
manufacturers and dealers in real, ar- 
tificial and reconstructed gems, jewelry, 
gold and silver, is being formed into a 
new company to be known as Ciro Pearls 
(Holdings), Ltd., with a capital of $2,- 
000,000. The whole of the issued share 
capital in Ciro Pearls, Ltd., is being ac- 
quired from Michael J. Goldman and the 
new company will control four London 
jewelry businesses: London Tecla Gem 
Co., Ltd., Burma Gem Co., Ltd., Gophir 
Diamond Co., Ltd., and Ciro Pearls, Ltd. 
All these concerns have been established 
a number of years and have separate 
identities. Several agencies devoted to 
the exclusive sale of the various jewelry 
productions will also be controlled by 
the new Holdings company, as well as 
15 retail establishments in London and 
provinces. The business is unique and 
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constitutes, it is claimed, the largest of 
its kind in the world. The profits of 
Ciro Pearls, Ltd., and subsidiary compa- 
nies, are around $370,000 yearly and are 
sufficient to cover the fixed cumulative 
dividend on participating preference 
shares more than six times. The pur- 
chase price for the shareholding that 
gives control is $2,000,000. The balance 
of profits represents more than 20 per 
cent available for dividend on ordinary 
shares. Henry Montague Penney will 
continue as managing director. 








Convicted Counterfeiter 
Florida Watchmaker and Engraver Must 
Pay Fine and Serve Prison Sentence 


JACKSONVILLE, FLA., Dec. 13.—David 
Carlson, watchmaker and_ engraver, 
Satsuma, Fla., was sentenced last 
Friday to pay a fine of $5,000 and serve 
six months in the Atlanta Penitentiary 
for counterfeiting and forgery. 

Some months ago Carlson offered to 
sell W. D. Bradshaw, of St. Petersburg, 
Fla., a number of copper plates and 
$1,000 worth of counterfeited notes for 
$1,500. Mr. Bradshaw informed the 
Federal authorities and, in a raid on 
Carlson’s home at Satsuma, secret ser- 
vice and customs officials unearthed one 
of the most elaborate counterfeiting 
plants ever seen in this section. 

Federal Judge Lake Jones quashed 
four of the charges against Carlson on 
the grounds that no testimony developed 
to prove that he had made the plates. 
However, he was found guilty on six 
counts of possessing spurious $10 and 
$20 notes and of forging the names upon 
the bills. He will begin his sentence 
at once, it is expected. 








Steals Rings and Watches 





Thief Enters Atlanta Jewelry Store and 
Escapes with Loot Worth About $2,000 


ATLANTA, GA., Dec. 13.—Jewelry 
valued at approximately $2,000 was re- 
cently stolen from the store of A. 
Barron, 78 N. Forsyth St., according to 
police reports. Entrance to the store 
was gained by breaking the glass in the 
front door. 

A pedestrian, going by the store at 
midnight, saw someone moving about 
inside and, suspecting that all was not 
well, summoned the nearest patrolman. 
By the time the pair had returned to 
the store, the man had vanished and 
along with him disappeared diamond 
rings and watches worth at conservative 
figures $2,000. 








Watches valued at $300 were stolen 
recently from the Silvis, IIl., store of the 
C. I. Josephson Jewelry Co. The thieves 
gained entrance to the store by breaking 
the glass of a rear window. Silvis 
police are of the opinion that the bur- 
glary was committed by amateurs, as 
several hundred dollars worth of dia- 
mond studded wrist watches and other 
jewelry were overlooked. 
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Should the Nassak Diamond Pay Duty? 


Famous Case Now Before United States Customs Court Attracting Attention Throughout. 
the World—Domestic Jewelers Protest Claim That Gem Is an Antique 


The famous Nassak diamond case is 
now before the United States Customs 
Court at New York for final decision. 
This case has not only attracted wide 
attention in jewelry importing circles, 
but has been followed with great inter- 
est throughout the entire importing 
world. The sole issue in this case is 


P. & A, Photo 





The diamond was entered in the name 
of E. F. Bandler, acting for the Parisian 
jewelry firm of Georges Mauboussin. 
When it became known that free entry 
had been accorded, opposition arose in 
domestic jewelry circles. Formal pro- 
test was lodged against the action of the 
New York Customs officers in the name 


THE FAMOUS NASSAK DIAMOND AS IT APPEARS TODAY 


whether this diamond, valued at ap- 
proximately $200,000, is a work of art 
as provided for under Par. 1708 of the 
Tariff Act of 192 or whether it should 
pay duty as a diamond cut, but unset, 
at 20 per cent under Par. 1429 of the 
tariff law. The issue was argued on 
Dec. 12 before the Customs Court and is 
now before that tribunal awaiting a de- 
cision. This decision may not be handed 
down for some weeks. 

This diamond was entered through 
the New York Customs more than a 
year ago. The New York appraising 
officers classed it as an artistic antiquity 
entitled to free entry under Par. 1708. 


of the firm of Mayers, Osterwald & 
Muhlfeld of 527 Fifth Ave., New York. 
This protest was what is known as a 
manufacturers’ protest, specifically pro- 
vided for in the present tariff law. The 
case was heard before the Customs 
Court in October, 1927, but the hearing 
was not completed owing to the intro- 
duction of a motion to dismiss the pro- 
test on technical grounds. This motion 
was dismissed and the case argued on 
its merits before the Customs Court 
last week. 

At this hearing the domestic manufac- 
turers introduced testimony to show that 
this diamond is not artistic as provided 


for in the tariff law. Emphasis was not 
placed upon the antiquity of the dia- 
mond, but the chief argument of those 
seeking to have a duty placed on the dia- 
mond, related to its artistic value rather 
than to its antiquity. It was claimed 
before the Customs Cuurt that the dia- 
mond, if artistically set, might be 
classed as an artistic antiquity but that 
in its present state, the cutting having 
been made by mechanical means, the dia- 
mond could not be classed as artistic. 

The importer, represented by former 
Justice of the United States Court 
of Customs Appeals, Marion De Vries, 
took the opposite stand, stating that 
the customs collector’s classification 
was correct and that the free entry of 
this diamond should be upheld by the 
Court. 

The stone, the subject of all this con- 
troversy, is known as the Nassak dia- 
mond, which is reputed to have once 
formed an eye in the image of Shiva 
of the stone temples near the Golconda 
mines in India. 

It is reported that the fight to bring 
about a duty on the diamond has been 
backed by the American Jewelers Pro- 
tective Association. It was necessary, 
however, to file the protest in the name 
of an individual importer. 

It is interesting to note that the only 
woman justice of the Customs Court, 
Judge Genevieve Cline, recently ap- 
pointed by President Coolidge, is a mem- 
ber of the division of three justices be- 
fore whom this case was argued. The 
other members of the division are Jus- 
tices Waite and Young. 





The Nassak diamond, one of the fa- 
mous gems of the world, has been owned 
by M. Mauboussin, a well known 
French jeweler, who brought it to this 
country. Mr. Mauboussin has an office 
at 330 Park Ave., New York, where a 
JEWELERS’ CIRCULAR reporter was told 
at that time that no decision had been 
made as to whether the Nassak would 
be placed on public exhibition in this 
country. Evon Bandler, at Mr. Mav- 
boussin’s office, stated that a valuation 
of between $400,000 and $500,000 had 
been placed on the Nassak which weighs 
80.59 decimal carats. He also told THE 
JEWELERS’ CIRCULAR reporter that Mr. 
Mauboussin had obtained an affidavit in 
Paris showing that in comparison to the 
Regent, another well known diamond 
now in the Louvre in Paris, the Nassak 
is a finer stone in quality. It is de- 
scribed as blue white and perfect. 

The Nassak is credited with an inter- 
esting and romantic history and occu- 
pies an envied place in the short list of 
Golconda stones. In the first centuries 
of history, the Nassak adorned the head 
of the statue of Shiva, in the Temple of 
Nassak. It had been presented to the 
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Brahmans by some rich worshiper who 
had given it to the titular genius of the 
jistrict. Shiva was represented entwined 
with serpents and surrounded with 
flames, wearing a necklace of skulls and 
on his forehead shone a cyclopean eye in 
which the priests had set the Nassak. 
History has it that the Nassak re- 
mained with the Mogul Empire until the 
Peishwas, nominal heads of the great 
confederacy, became engaged in war and 
appropriated this historical gem for 
their own use. In 1818, the British 
elonel, J. Briggs, defeated Bajerow, the 
last independent Peishwa and in his 
baggage was found the Nassak which 
had been taken from the Temple of 
Shiva. The stone was later presented 
to the Marquis of Hastings under whom 
the war operations had been conducted. 





THE NASSAK DIAMOND IN ITS OLD 
FORM OF 89% CARATS 


By him, it was presented to the East 
India Co., and in the same year, was 
brought to London where it aroused a 
great deal of curiosity. 

The diamond originally weighed 89% 
carats (old style) but the shape was 
bad. It was sold at auction by the East 
India Co. and came into the possession 
of Rundel & Bridge, London, jewelers 
and at their retirement it was sold in 
1881 to a London jeweler. named 
Emanuel for $7,200. He sold it in 1837 
to the Marquis of Westminster who had 
it recut to a three-sided brilliant weigh- 
ing 785 carats. From, that time, the 
Nassak remained the property of the 
Westminster family until it was pur- 
chased last year by Mr. Mauboussin. 








Alleged Thief Caught 





Louisville Police Say That Negro Admits 
Part in Jewelry Store Robbery 


LOUISVILLE, Ky., Dec. 13.—Louisville 
Police have captured one of the two 
hegroes who, it is alleged, used an auto- 
mobile in a window smashing and rob- 
bery at the Ed. Schneider jewelry 
store at 746 E. Market St., about 5.30 
o'clock, on the evening of Dec. 7, and 
believe they will soon have the other 
negro. The prisoner has been booked 
on grand larceny and _ housebreaking 
charges, and his case continued to Dec. 
15, in the police court. 

Captain Ratcliffe, of the police depart- 
ment, stated that the prisoner admitted 
that he drove the car in: which the other 
hegro escaped with about $2,000 worth 
of jewelry, including several trays of 
diamond merchandise. The driver 
Claimed that he did not know that the 
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other negro was going to rob the store, 
and when he heard the glass crash he 
started to drive away, but that his com- 
panion ran and jumped in with him. 
He claimed that the companion gave him 
three rings, worth about $250 and that 
was all he got. 








Census of Distribution 





Plans May Include Special Study of Business 
of Jewelry and Other Stores 


WASHINGTON, D. C., Dec. 14.—Plans 
for the first national census of distribu- 
tion have been enlarged to include a 
special study of the business of 200 to 
250 selected stores'in each of the major 
lines of retailing where the Census 
Bureau is assured of the cooperation 
of the trade association in the field. 
These special studies will supplement 
the regular census schedule and on 
jewelry sales, for instance, would call 
for considerably more detail infor- 
mation than the schedule prepared for 
departmentized stores generally. 

The project for topping the census 
to be taken in 1930 with a cross-section 
study of a large group of represen- 
tative stores in each field was presented 
at a conference held by representatives 
of the Retailers’ National Council with 
William M. Steuart, director of the 
census, and other census bureau officials 
today. A schedule will be provided for 
the special study calling for as much 
detail as the merchants will be able to 
furnish regarding 1929 sales in the 
several departments of their stores. 
Under the plan as outlined at the con- 
ference the trade association in the field 
would arrange with a proper and repre- 
sentative number of members who would 
be willing to furnish the desired infor- 
mation, by mail if necessary. 

Whereas the regular census schedule 
to be sent to departmentized stores, as 
tentatively drafted, will call for separate 
sales totals of jewelry, clocks and 
watches, table silverware and cutlery. 
other silverware, miscellaneous cutlery 
(razors, shears, knives, etc.), cutlery 
items (including hones, strops, etc.), 
and optical goods, the special schedule 
for the selected stores would call for 
detailed sales statistics on a wide 
variety of merchandise ordinarily 
stocked by jewelry stores. 

The plans for the distribution census 
were perfected in many respects at to- 
day’s meeting. The census will show 
the total sales of jewelry for the nation 
in 1929, with separate totals for cities 
with a population of 5000 to 10,000; for 
cities with a population of 10,000 to 
25,000; for cities with a population of 
25,000 and over, and by States. It will 
only be for towns under 5000 that the 
sales statistics on jewelry will not be 
shown separately from other lines of 
merchandise. This course was taken to 
prevent disclosure of individual opera- 
tions. 

In addition to the special schedule for 
selected jewelry stores, (if this supple- 
mentary study is undertaken) and the 
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schedule for departmentized stores, a 
short-form schedule is being prepared 
for the use of stores which are able to 
report only total sales for the year of 
jewelry, optical goods, silverware and 
cutlery combined. This form will be 
used by many stores reporting sales of 
jewelry which are engaged primarily in 
other lines of business. The short-form 
schedule will serve to round out total 
sales of jewelry in cities and States and 
for the nation. 








Jeweler Causes Arrest 





Thieves Who Robbed Opera Star Come to 
Grief When They Offer Loot at 
Wilkes-Barre, Pa. 


WILKES-BarRRE, PA., Dec. 19.—Thanks 
to Harry Horwitz, a jeweler here, a 
couple giving their names as Mr. and 
Mrs. Stephen Ream are in jail here 
after admitting they are the thieves who 
stole jewelry valued at $100,000 from 
Mme. Marie Rappold, opera singer, at 
her hotel in New York. Police are still 
questioning them as to what has be- 
come of part of the jewelry, the bulk 
of which has been recovered. 

Ream and his wife were caught when 
the woman went into the Reliable 
Jewelry Store, conducted by Horwitz, 
and offered for sale a diamond ring 
worth $15,000 for $300. The jeweler kept 
the woman in conversation while an 
assistant notified the police. At the sta- 
tion the woman broke down and told 
detectives where her husband could be 
found in a rooming house where they 
had been for a couple of days. Detec- 
tives went to the place and arrested 
Ream, who, when told of his wife’s ar- 
rest, readily admitted the Rappold rob- 
bery and told them where the remainder 
of the jewelry was hidden in the room. 

On information given by Ream, 
the police summoned a hotel keeper of 
Plymouth, near here, to headquarters, 
and he admitted buying a diamond- 
mounted bracelet, valued at $12,000, 
from Ream for $250. Of the 150 small 
diamonds in the bracelet, 25 had been 
removed, but the hotel keeper denied 
having taken them out, and Ream pro- 
fessed ignorance of their disappearance. 

In the room occupied by the couple 
detectives report that they found a pearl 
necklace valued at $15,000, a $12,000 
platinum and diamond pin, a pair of 
diamond earrings, and a number of 
rings. The value of the recovered loot 
is said by jewelers who appraised it 
here to reach $99,000. Ream admitted 
selling some of the missing gems for 
small sums, and it is believed he got rid 
of one or more pieces in Scranton. 

{ 

The declaration of the regular semi- 
annual dividend on the common stock of 
the Conklin Pen Co., and the retirement 
of a large block of Conklin preferred oc- 
curring simultaneously this month, re- 
veal the splendid financial position of 
this old established Toledo, Ohio, manu- 
facturer of fountain pens, pencils, and 
kindred products. 
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Capper-Kelly Bill at the Short Session 


forthcoming Preliminary Report of the Federal Trade Commission Expected to Help Enact- 
ment of Legislation Legalizing Price Maintenance Factors That May Help or Defeat 
Kelly Bill in the House of Representatives 


ee 


WASHINGTON, Dec. 15.—The Federal 
Trade Commission will submit to Con- 
s before Christmas a preliminary 
report on its investigation of the opera- 
tion and effects of resale price mainte- 
nance. It is expected that, upon receipt 
of the report, the House Committee on 
Interstate and Foreign Commerce will 
take up without further delay the pend- 
ing Capper-Kelly bill, the purpose of 
which is to remove legal obstacles that 
at present hinder manufacturers of 
trade-emarked and branded products in 
the effective enforcement of minimum 
resale prices. 

Representative James S. Parker, 
chairman of the House Committee, is 
confident that the measure will be re- 
ported favorably from that committee, 
but Representative Kelly, the sponsor 
of the bill, admits that objection from 
one or two members may block imme- 
diate action. Representatives Hoch, of 
Kansas, and Lea, of California, have 
not committed themselves but they may 
not raise any objection to consideration 
of the bill, and a majority vote would 
place it on the House calendar. 

The intensive campaign of “educa- 
tion” which has been carried on during 
the past year by trade organizations 
which are seeking enactment of the leg- 
islation has had the effect at least of 
creating a genuine desire on the part of 
a majority of the members of the House 
committee to get the Kelly bill off their 
hands. By reporting it favorably to the 
House they will have accomplished that 
and more. They will be able to say that 
they have done all in their power to 
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bring the bill to enactment. All that 
can be expected from them henceforth is 
to vote for the bill if and when it is 
brought upon the floor. 

When the Kelly bill reaches the House 
calendar it will be in a position for 
ready action. That in itself means little 
at any time, and even less at the pres- 
ent short session because it is one of a 
group of measures upon which the 
House will not act unless it receives 
definite assurance from the Senate that 
that body also will act upon it. In map- 
ping the legislative program in the 
lower house, House leaders have not al- 
lowed the right-of-way to any such 
measures. They feel that it would be 
futile to press, and waste the time of 
the lower house on bills that the Senate 
in all probability will not act upon be- 
fore March 4. 

The report of the Federal Trade Com- 
mission will give the Kelly bill some 
impetus. It will recommend legislation 
to the extent at least of relieving the 
Commission of the burden of prosecut- 
ing manufacturers who, in attempting 
to enforce maintenance of fixed resale 
prices, seek the cooperation of the trade 
by methods condemned by the United 
States Supreme Court. The Commission 
decided to avoid any delay that might 
ensue if it attempted to present a com- 
plete report to Congress this session. 

It would be foolish to assume, on the 
other hand, that the Commission’s re- 
port will send the bill through both the 
House and Senate without hitting a snag 
somewhere. The Kelly bill deals with a 
controversial issue. The Federal Trade 
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Commission itself may be said to have 
some doubts about the benefits that will 
follow its enactment. 

If Senator Capper is successful in 
bringing the bill up before the Senate 
Committee on Interstate Commerce. 
there is still a doubt whether it will sur- 
mount the opposition encountered there. 

Within the space of 10 weeks the 
Kelly bill must reach the hands of 
President Coolidge or its supporters 
have it all to do over again in the 71st 
Congress. The bill will die if it is not 
passed by both houses and signed by the 
President by noon on March 4. The 
whole maze of legislative pitfalls will be 
ahead of it again in-the next Congress 
Lacking positive defeat by a vote in 
either House this session it will be re- 
introduced but it will be difficult to pre- 
vent the tide of sentiment now sustain. . 
ing the bill from ebbing. There are not 
many measures before Congress now 
that have in back of them the organizec 
efforts made to put through the Kelly 
bill, but it is the hardest kind of work 
to maintain such an organization. 

Last session the bill had the endorse- 
ment of a subcommittee which spent 
practically all of its time in whipping it 
into shape. The chairman of that sub- 
committee is Representative Schuyler 
Merritt, of Connecticut. He has done 
more than any other one man in Con- 
gress for this legislation but it is un- 
derstood that if the bill fails to reach 
enactment he will not again consent tc 
serve as its jockey. The wind that has 
been raised about the bill -has been al- 
most too much for him. 





Robbery Thwarted 





Bandits Attempt to Hold Up Chicago 
Diamond Importer but Are 
Driven Away 


CHICAGO, Dec. 15.—A carefully planned 
robbery was thwarted last Thursday by 
the remarkable courage of Michael 
Koopman, diamond importer, with offices 
on the 12th floor of the Stewart build- 
ing, 108 N. State St., when he fought 
two armed holdup men and threw them 
out of his offices. 

The first bandit, a blond, about 25 
years of age and weighing about 130 
pounds, knocked at Koopman’s door for 
admittance. Mr. Koopman always keeps 
the door locked and when the bandit 

layed one of his, (Koopman’s) 
manila envelopes, he decided he was a 
customer and went to the door to let 
him in. As soon as Koopman opened the 
door he noticed the bandit had a gun 


concealed in his right hand. The bandit 
forced his way in and Koopman kicked 
and hit him and finally threw him out 
of the offices, but in the meantime a 
second man had entered. A messenger 
boy for a loop retail jeweler, was in 
Koopman’s private office and went to 
Koopman’s rescue only to be hit on the 
head and thrown over the railing by the 
second bandit. As soon as: Koopman 
disposed of the first bandit he set to 
work on the second man. They fought 
for several minutes but Koopman was 
the victor and finally drove him out of 
the office. Both men ran down the 12 
flights of stairs and escaped. Two of 
the barbers in a barbershop in the next 
office to Koopman, ran out to help Koop- 
man, when he was fighting with the first 
bandit, but the other bandit ordered 
them into a rear room with threats of 
their life. 

In checking over the manila envelope 
that the bandit used in gaining entrance 
police found two white gold wedding 


rings that were in the loot taken from 
Lawson Jaffe, representative for S 
Wechter & Co., on Dec. 3, when the 
window of his automobile was smashec 
and his grips taken out. 


Z 








Death of Mose Michalson 


MONTREAL, Dec. 11.—Mose Michalson 
who for 40 years has been engaged ir 
the jewelry business at Montreal, diec 
at his residence, Westmont, on Nov. 29 
after a short illness, at the age of 5& 
years. ; 

He was actively interested in many 
philanthropic institutions and was 24. 
governor of the Montreal General Hos- 
pital, the Western Hospital, and the 
Verdun Hospital. Mr. Michalson was. 
also interested in the Baron de Hirsch 
Institute. He was a member of the 
Shaar Hashomayin Synagogue and of 
the Masonic order. 

Deceased is survived by his widow. 
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: Proposes a Gem Testing Laboratory 


elry Manufacturer and Gem Collector Hopes to Found First 


} Institution of This Kind in United States Under Auspices 
of a Municipal Agency of Newark, N. J. 


_ Newark, N. J., Dec. 15.—Establish- 
ment here of the first official gem test- 
fog laboratory in the United States, 
where the genuineness of precious—and 
*hoped-to-be-precious”—stones can be 
determined beyond question, is proposed 
by Otto Goetzke, vice-president of 
Church & Co., manufacturers of rings 
in this city. Mr. Goetzke plans to estab- 
lish the laboratory under sponsorship of 
some municipal agency the name of 
which is soon to be announced. 
Determination of the validity of 
gems has heretofore been left to experts 
employed by jewelry firms, jwho are 


hard for the layman to find, and who 


must waste their time on work of no 
yalue to them. The Goetzke plan is to 
substitute for their visual examination 
a laboratory that will scientifically de- 
termine the genuineness of precious 
stones and guarantee the results of its 
examinations. 

Mr. Goetzke has offered his aid in es- 
tablishing the laboratory, and will make 
difficult tests himself without compensa- 
tion. He is certain that all manufactur- 
ers of jewelry will welcome the plan, 
and that Newark’s eminence in that 
field fits it to be the home of the sta- 
tion. If the plan is carried out, and he 
is prepared to do everything possible to 
make it a reality, it can be expected to 
modernize the jewelry business more 
than any other plan of recent years. 

Trickery will be dealt a heavy blow, 
and the stock-in-trade of the “shyster” 
who unfortunately picks on jewel buy- 
ers as his victims, the whispered “opin- 
ion of an expert,” will be regarded with 
less reverence than it has been pro- 
Viously. The credulous person who pur- 
chases rare family heirlooms or “Rus- 
sian crown jewels” in a- back alley will 
be enabled easily to find out whether he 
has a good grade of glass or not. And 
the tests will show, as nearly infallibly 
as the best known methods can make 
them, just why the stones are precious 
—or merely stones. 

' The plan will lead, not only to better 
telations between the jeweler and the 
purchaser of gems, but to the founding 
of an accredited course in‘ gem testing 
Connected with the laboratory. The 
course in “gemology” is foreseen by the 
proposer as a necessity for the jewel 
trade, replacing the outworn habit of 
guarding trade secrets with the widest 

mination of all knowledge con- 
cerning gems. Similar courses are of- 
fered now in but two American univer- 
Sities. 

The proponent of this plan is well ac- 

quainted with the subject, having col- 

d precious stones for more than 
twenty years, as well as having made a 
name for himself as a manufacturing 


jeweler. He came to the United States 
from Norway 23 years ago, having al- 
ready learned jewelry designing as a 
trade. He has been engaged in the 
jewelry business ever since, and is a 
partner and one of the founders of 
Church & Co. During the past 20 
years Mr. Goetzke has made the collect- 
ing of precious stones his principal 
hobby, with the result that his collec- 
tion now contains more than 5000 stones, 
and is larger than any other private or 
public collection in the world. 

The Goetzke gem collection has been 
on exhibition at the Newark Museum 
since Oct. 11 last. It has proved so in- 
teresting to visitors to the museum that 
it will soon be transferred from the 
third to the main floor for a further 
showing. The museum authorities orig- 
inally intended to close the exhibit on 
Dec. 11, but they received so many 
queries regarding it that an extension of 
several months was obtained to give the 
public more time to view it. 

Since coming to this country the 
owner has spent most of his time in the 
metropolitan district. The greater part 
of his collection was obtained in New 
York City, where he has spent many 
nights rambling through byways and 
foreign settlements on a hunt for little- 
known, rare gems. From his experience 
he has drawn the conclusion that New 
York and its environs offer more to the 


purchaser of jewelry than any other lo- 


cality. E 

“An _ official testing laboratory is 
needed in the jewelry trade,” declared 
Mr. Goetzke, “and will eventually be 
established somewhere in this country, 
as it has already been established in 
Vienna. Newark is the manufacturing 
center for jewelry today and the coun- 
try’s largest market for precious stones. 
ts advancement to the dominant posi- 
tion in the handling of gems should fol- 
low. 

“Experts will agree with me, I be- 
lieve, when I say that judging the gen- 
uineness of gems will be much more 
satisfactory when eye tests are replaced 
by instrumental determination of spe- 
cific gravity, refraction, dichroism and 
other factors of differentiation. It is 
my belief that a municipally-established 
laboratory could do this work more sat- 
isfactorily than any private firm. I 
have conferred with certain public offi- 
cials regarding it, and the laboratory 
seems assured.” 








W. W. C. Geary now located in the 
K. of P. Hall, East Greenville, Pa., has 
leased a new establishment on Main St., 
to which place he will move his stock 
after Jan. 1. 
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Alleged Swindler Caught 


Woman Sent to Berkeley, Cal., to Answer 
Charge of Passing Bogus Checks 
on Jeweler 


SAN FRANCISCO, CAL., Dec. 13.—A 
blond ex-milliner who seems able to 
“square” all charges brought against 
her, is again in jail in the Bay region 
and this time it was predicted that she 
would not get off so easily as she did 
months ago, when she was arrested here 
on bad check charges. The Berkeley 
police brought her from Los Angeles 
on complaint of William B. Burke, 
jeweler, 2199 Shattuck Ave. 

Mr. Burke charges she gave him three 
bad checks for a $2,750 diamond ring. 
The Los Angeles police, it is also said, 
have charges against her. 

It was last Monday night that the 
prisoner was lodged in the Berkeley jail. 
Her coming arraignment is anticipated 
with much interest. 











Christmas Shopping Along 
Fifth Avenue 


(Continued from page 39) 


Enameling is also used in stripes and 
bands to make criss-cross patterns on 
the backs of some of the newer platinum 
watches. These have chains matching 
in some of the links the enameling on 
the watch cases, while the all-enameled 
watches are used with chains of gold or 
platinum, the color being left for the 
watch case alone. 

Carved red coral, used in the most 
unusual and fascinating way, was noted 
at a Park Avenue restaurant, where it 
was worn with an afternoon costume 
of silver gray. There was a circle orna- 
ment across the front of the silver lamé 
toque gypsy earrings of carved coral 
laid flat against the neck, directly below 
the ear. They were minus ear-studs and 
were fastened with a spring to the front 
and back of the ear lobe. The necklace 
in this coral parure had a circle for its 
pendant on a chain of carved red coral 
beads. Both the hat ornament and the 
necklace pendant were formed of ground 
crystal, contrasting most agreeably with 
the facets of the brilliant red coral. The 
short jacket of this costume was gray 
dyed lamb. The blouse matched the 
toque in its silver tissue and the skirt 
was silver gray velveteen gored in four 
sections to make a decided flare and 
complete the latest silhouette. 

Smoking sets in colored enamels con- 
sisting of six pieces, are also proving 
tremendously popular in the Christmas 
gift department. These are of bright 
red, green or blue enamel, decorated 
with black borders, and include a long 
cigarette box, a short cigarette box, a 
cigarette holder and attached lighter, a 
cylindrical humidor, a cylindrical table 
lighter and a cigar holder with lighter 
attached. There are also three-piece 
smoking sets, consisting of a humi- 
dor, a cigarette box and a table lighter, 
in finely chased sterling silver. 
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Andries Meyer Honored 





Members of Diamond Workers Protective 
Union Hold Meeting to Celebrate 
Twenty-fifth Year of His Service 
as President ~ 


To commemorate the 25th anniversary 
of Andries Meyer’s service as president 
of the Diamond Workers Protective 
Union, a celebration was held on 
Wednesday evening, Dec. 12, in Bee- 
thoven Hall, 210 E. Fifth St., New York. 
Aside from the regular members of the 
union there were a number of guests 
present. Mr. Meyer was elected presi- 
dent Dec. 12, 1903, and has been re- 
elected to that office every two years 
since that time. 

The meeting was opened by Theodor 
Quets, who introduced E. Van Kollem 
as chairman of the entertainment com- 
mittee. Mr. Van Kollem welcomed those 
present, and then introduced Jacques 
Veder, secretary of the union, and also 
secretary of the entertainment commit- 
tee. Mr. Veder in his speech commended 
Mr. Meyer not only for the work he has 
done while president, but also as a 
teacher, and stated that great improve- 
ments have come about in the moral and 
financial standards of the union. At the 
conclusion of the speech he read a reso- 
lution to the effect that the appreciation 
and gratitude of the members could 
never be fully expressed materially. 
This resolution was unanimously ac- 
cepted, and a framed embossed copy 
presented to Mr. Meyer. 

Following this talk, William Collins, 
representative of the American Federa- 
tion of Labor, spoke. “This celebration 
tonight honors the organization of the 
' diamond workers, as well as the presi- 
dent,” said Mr. Collins. “The finest tes- 
timonial that Mr. Meyer could possibly 
receive is that of the men he has worked 
with, They show by their presence 
here this evening their gratitude for the 
help he has given them, and the way he 
has helped them to advance themselves.” 

Following Mr. Collins’ speech Mr. 
Van Kollem presented to Mr. Meyer on 
behalf of the committee and the mem- 
bers, a beautiful radio which played for 
afew minutes. After this presentation 
Jacques Verstraeten spoke for those 
who, as he expressed it, for reasons of 
their own, either through change of 
business, or other reasons, had left the 
union. After his closing remarks he 
then presented to Mr. Meyer, on behalf 
of the ex-members, a 14 karat gold pen 
and pencil set. 

Charles Crost, president of the Scow- 
ers Union, was the next speaker. At the 
conclusion of his brief speech, he pre- 
sented Mr. Meyer, on behalf of the mem- 
bers of the Scowers Union, with a brown 
leather traveling bag. 

Following this Mr. Veder read a large 
number of telegrams and letters from 
many friends and well wishers, ail] of 
whom paid tribute to Mr. Meyer for 
his continued service throughout the 
Many years, and sent heartiest con- 
gtatulations and wishes for many more 
years. 
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The evening’s activities were closed by 
Mr. Meyer who briefly reviewed the his- 
tory of the union, and the difficult times 
it encountered when first organized. 

The offices of the entertainment com- 
mittee were: E. Van Kollem, chairman; 
J. Veder, secretary; and T. Quets, treas- 
urer. 








Rings Missing 





Salesman for New York Concern Reports 
Tray Stolen While Visiting Cleveland 
Store 


CLEVELAND, Dec. 15.—P. J. Gandrau, 
a salesman for Maurice Tishman, man- 
ufacturing jeweler, New York, notified 
Cleveland police that he had _ been 
robbed while in a local jewelry store, of 
a tray of seven mounted platinum rings 
valued at about $2,000. 

Mr. Gandrau was interviewed by the 
general manager of the company and 
sold him a mounting for a brooch. It is 
the custom of the concern to have sales- 
men show their goods in one of the dia- 
mond rooms, but in this instance both 
rooms were occupied and there were a 
number of people in the store, so the 
manager had the salesman show his 
goods at one of the counters. After 
having made his selection he went to 
an adjoining counter to show a cus- 
tomer some pottery, and on his return 
about 10 minutes later the salesman de- 
clared that while his back was turned 
one of his trays containing 40 rings 
was stolen. 

He stated that he had noticed a man 
standing behind him, but the person 
could not be located and whether it was 
this person or not who committed the 
theft is unknown. 





Tishman, manufacturing 
jeweler, 71 Nassau St., New York, 
whose salesman, P. J. Gandrau was 
robbed in Cleveland last week, stated 
that the loss will amount to about 
$2,000. The loot, he stated, consisted of 
one tray of semi mounted platinum rings. 
The loss, according to Mr. Tishman, is 
covered by insurance. 


Arrest of Pair May Clear Up Old 
Alliance, Ohio, Jewelry Store 
Robbery 


ALLIANCE, OHIO, Dec. 13.—A_ three- 
year-old jewelry robbery is expected to 
be cleared up here, with the arrest of 
a man and a woman, according to the 
police. The pair are suspected to having 
been implicated in the theft of diamond 
rings valued at $5,525 from the R. C. 
Bates, jewelry store, here on March 28, 
1925. The woman was arrested here 
early this week in a downtown hotel and 
her husband was apprehended -the fol- 
lowing day. 

The woman was arrested following 
the robbery but was released, after being 
questioned. Both have been held for 
the grand jury on charges of grand 
larceny, under $2,000 bond each. They 
were arraigned here before Municipal 
Judge J. J. Brown in the police court. 


Maurice 
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Exports of Jewelry 





Shipments of Domestic Products to Foreign 
Countries in September Valued 
at $173,377 


WASHINGTON, D. C., Dec. 15.—Ex- 
ports of domestic jewelry to foreign 
countries during the month of Septem- 
ber amounted in all to $173,377, accord- 
ing to the latest figures just made pub- 
lic by.the Bureau of Foreign and Do- 
mestic Commerce. Of this total amount, 
Canada alone absorbed shipments valued 
at $94,793 while our next best customer 
was Brazil, which took shipments of 
$4,097, Argentina coming third with 
shipments of $6,602. 

The full list of countries and the 
amounts shipped to each are given by 
the Department as follows: 


Countries Amount 
De ea Oe cE AEE fc = $60 
NNN 65'S a cro acd gaia tare avatoreralake 84 
NN Sans aca oh ts wteasie i erate ear are Ol 88 
GI aos eine ek Cee eek bea wes 5,440 
NUNN 5) 55 roo eek Sr aroha as dae aay ea a 407 
aa aia's 50 So olay big se haem a meee 500 
RIN Gis. S (asa. aa 0:c)aaraaelenaraeietaveve 28 
NIN 35.2) 5% vor dc. 4, ¢:ein,w ale: ai'eleleaele at “390 
Ig Bix aa dse ia oan ia dsaiiclere he eelsewals 516 
PINE 65g. occ 0a; a'uin wiser aleio aera 40 
a a ee ee 5,091 
Yugoslavia and Albania............ 25 
ar das «os ae anand es wee wale and 94,793 
RIN eon. o:5:6. 041s wis: 10 a'ateelele a 536 
CRIS 5 600 5s din osc Cemcee name 526 
NINN oo 0:05, am adh orgie ewe avelaeele erm 497 
WINNT S. 5. <a: « otwierws cuckoo mae eae 847 
PN Sak Sie aod dai 31 aG aia ate hee eS 758 
I a al al ica as errand we nl astray alors 689 
BC ee en eee em 4,073 
Newfoundland and Labrador........ 196 
RR er errr ee ee 38 
A ee Ae ere 7 ere 134 
‘Erie BUG TOMER. a0. 6 0.5 5c ccses es 362 
Other British West Indies.......... 16 
SSSR 8S SPEC eee 709 
Dominican Republic .............. 1,243 
Netherland West Indies............ 243 
pe Ee ere eee 432 
Virgin Islands of United States..... 31 
7 RE te a> Meagan ar 6,602 
I 555 ara oc oohaia sia eetand ow aielaloelnete 56 
NNN ee ae Us tican ai ws dr cha an arden irene ev Ornate ahaa 14,097 
I aoa 6.5) aces cl clare eth austereigen sialalana ,540 
CR od oia.0 Cacincecedicecalnchatecs ,7197 
MINED ai 5. 6 a caxareiw ace 0.0) slcecain atarorners 15 
eI og? aicar a o.cy a chara eielabela aaa raiaa 124 
I aia Gc ie, aso be oid as ca aiaial aetna cata 202 
IIS arareiarcusrclc. Sa. alaca-<: Sal ieee 980 
III sesh s sto Sce tis cae a alareie came 583 
RT SII 5a: a1a's cern ala aheialeye ale a 2,091 
RE SE ick oF a cdiewscne near 4,195 
Sar ards Ga Sis.e a ieacdrbie bcc aie ema 413 
I alae cca ile oat ale ala aianaaia We ere acaa 4,246 
Other Netherland East Indies....... 90 
PI 6 os cl aiale'o,wrela ne eascicsiecelde « 200 
II iio a Sw: de) ccc octal dae wialece 38 
I gia garg creals)a'é:0 weenie melee 36 
PERN STM 60.6. 6 nc onc siiscwewe 3,504 
| REE ea, ee Perr er ere 211 
PENNE Rao aalarciara aicaicinie sislaeieioiewe wo 185 
pO ener rr errr rrr 3,555 
SA NE Cs wittdaaec dic csledaelneees 284 
Union of South Atrich: ...ccecccece 4,516 
COner Prema Atriegic. ccc. ccccccsas 33 
Other Portuguese ‘Africa........... 192 

Ms 5 ol ncta cic dintarse aa acne tells $173,377 

The shipments from United States to 


Hawaii amounted to $15,982 and those to 
Porto Rico were valued at $1,000. 








Using a glass cutter thieves were able 
one morning recently to remove a cir- 
cular section of the front window from 
Mills jewelry store, Wilkes-Barre, Pa. 
The thieves stole a number of watches, 
cuff links, brooches, bar pins, tie pins 
and-beads. The glass, it is understood, 
bore finger prints which were photo- 
graphed by the police, who are now mak- 
ing a search for the thieves. 
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OSL — 
Fancy Cut Diamonds 


» HE diamonds illustrated herewith are but a few speci- 

mens of our large assortment of rare diamonds. These 
stones are all products of our own cutting works, one of the 
few completely equipped factories in the United States. Your 
inspection of our large stock of diamonds will be appreciated. 










H Baguettes Cutting Works, 101 Beekman St N. Y. 
Marquise 


Mees SATZ BROTHERS 


Emerald Cut IMPORTERS AND CUTTERS OF DIAMONDS 
Rounds 


Squares 580 FIFTH AVE. NEW YORK 














THE HOUSE OF QUALITY AND VALUES 


MARCUS FELDMAN 


EST. 1899 


For Your Call!! 


A Selection of Loose and Mounted 
Diamonds Always on Hand 











EMERALD CUT BAGUETTES 
MARQUISE 
Paramount Building 
é 1501 Broadway Tel. LONgacre 9791 New York City wo 


















RUDOLPH OBLATT 


580 FIFTH AVENUE ---- NEW YORK 


Emeralds 
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Robbers in St. Louis 





Several Jewelry Stores Visited by. Holdup 
Men and Window Smashers 


St. Louis, Dec. 15.—The holiday sea- 
son apparently has an appeal for the 
thief and holdup man, possibly because 
jewelers as a rule have larger stocks 
on hand and for other reasons are eas- 
ier to rob. During the past week sev- 
eral holdups of local retail jewelry stores 
have been reported to the police, the 
robbers in each case making their get 
away with considerable booty. 

The Jacob Krupin Jewelry Co., 1212 
Franklin Ave. was the first victim, when 
two bandits beat up the son of the pro- 
prietor and his assistant and got away 
with about $1,500 worth of jewelry and 
$100 in cash taken from the safe and 
display cases. 

The store of John M. Tabash, 754 S. 
Fourth St., was the next victim. Here 
a window was smashed with a brick 
thrown by a negro, who escaped with a 
tray of watches and rings valued at 
about $900. Mr. Tabash chased the ne- 
gro down the street with a revolver, 
firing two shots but he escaped with the 
loot. 

The store of Samuel Bindler, 1012 
Franklin Ave., was also robbed by two 
supposed customers, who, flourishing 
guns, got away with about $50 in cash 
and jewelry valued at $300. They 
forced the owner into a back room and 
tied him up and then after gathering up 
the loot made their escape. 








Officers Nominated 





Committee Offers Names of Candidates at 
Meeting Held by Cincinnati Wholesale 
Jewelers’ and Manufacturers’ 
Association 


CINCINNATI, Dec. 15.—The officers of 
the Cincinnati Wholesale Jewelers’ and 
Manufacturers’ Association for 1929 
will be James W. Farrell, president; 
Orville Fuller, vice-president; J. Charles 
Becker, secretary; McLean Reemelin, 
recording secretary and Edgar Noter- 
man, treasurer. The executive commit- 
tee will be made up of “Uncle Mose” 
Schwab, Arno Dorst, Eli Gutmann, 
Clarence Loeb, and Victor Gebhardt. 

The ticket carrying these names was 
brought in at a meeting held at the 
Chamber of Commerce, last Thursday. 
The committee was made up of Joseph 
T. Homan, chairman; George W. Opie 
and Mose Schwab. The committee was 
accorded a vote of thanks by President 
William W. Oskamp, who is concluding 
his second term as president of the as- 
sociation. Unless opposition turns up 
unexpectedly the ticket will be installed 
in office shortly after the annual dinner 
dance is held at the Hotel Gibson on 
Saturday, Jan. 5. 

In nominating Mr. Farrell especial 
attention was paid to the manufacturing 
division of the organization as_ the 
nominee is superintendent of Joseph T. 
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Homan’s silverware manufacturing es- 
tablishment at Western Ave. and Find- 
lay St. Orville Fuller is connected with 
the E. & J. Swigart firm, a large job- 
bing house and material dealers in the 
Merchants building. J. Charles Becker 
re-named as secretary is the Cincinnati 
representative of the Keystone Watch 
Case Co. while Edgar Noterman is 
president of Joseph Noterman & Co. 
McLean Reemelin is a member of the 
official family of the Chamber of Com- 
merce. 

The only other business transacted at 
the session Thursday was that of acting 
on the application for membership made 
by the Illinois Watch Case Co. The 
application was made by Edwin Edel- 
stein, Cincinnati representative of the 
firm. The company was immediately 
made a member of the Cincinnati associ- 
ation. 








Federal Trade Commission Issues 
Complaint Against Use of Term 
“English Plate” 


WASHINGTON, Dec. 14.—Samuel E. 
Bernstein, Inc., of New York City, has 
been cited by the Federal Trade Com- 
mission for stamping silverplated ware 
of domestic manufacture “English Plate, 
Made in U. S. A.,” the letters forming 
the words “Made in U. S. A.” being 
much smaller than the letters for En- 
glish Plate.” 

The Commission’s complaint recites 
that silverware made in England and 
marked “English Plate” is imported for 
sale in the United States and is re- 
garded as being of superior quality. The 
use by corporation of the words “En- 
glish Plate,” the complaint alleges, mis- 
leads and deceives the purchasing pub- 
lic into buying the silverplated ware 
sold by the firm in the belief that it was 
made in England and is of superior 
quality. 

The complaint served on the respon- 
dent gives notice of a hearing on these 
charges to be held at the office of the 
Commission in Washington on Jan. 3, 
1929 at 10.30 a. m., when the respon- 
dent is cited to appear and.show cause 
why a “cease and desist” order should 
not be entered against the New York 
concern. 








The 16th semi-annual Vienna Fair 
will be held in Vienna, Austria, from 
March 10.to March 16, 1929, according 
to a report received by the Bureau of 
Foreign and Domestic Commerce, Wash- 
ington, D. C., from Consul Richard B. 
Haven, Vienna. Materials and mer- 
chandise of all kinds are accepted for 
exhibit either by producers and manu- 
facturers themselves or through their 
agents. Application for space and for 
general information may be directed to 
the International Vienna Fairs (Ltd.), 
1 Messeplatz, Vienna VII, Austria. Also 
the Austrian diplomatic and consular 
agents in the United States have infor- 
mation regarding this exhibition. 
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Death of Murray Cheever 





Former President of E. Howard Clock Co. 
Passes Away in His Eighty-fourth 
Year 


Boston, Mass., Dec. 15.—Murray 
Cheever, formerly president of the E. 
Howard Clock Co., died last Tuesday in 
his 84th.year. He was in the hospital 
for three weeks prior to his passing. 

For 28 years Mr. Cheever was con- 
nected with the company, 25 of which 
he passed as secretary. In August he 
was succeeded as president by E. A. 
Bigelow. 

The funeral was held in the Water- 
man Chapel. He was a widower, and 
for many years had lived at the Hotel 
Warren, Roxbury. 








David H. Kahn and Emil A. Klein 
Found Guilty of Extortion 


SYRACUSE, N. Y., Dec. 15.—David H. 
Kahn, auction jeweler, and Emil A. 
Klein, were found guilty of extortion by 
a jury that was out two hours and a 
half. Sentence was deferred by County 
Judge Barnum until Jan. 7, because 
Judge Barnum leaves for a vacation in 
North Carolina, and the attorneys for 
the defense asserted their right of 48 
hours delay before passing of sentence. 
Kahn asked for the delay to enable him 
to attend to business matters. If sent 
to Auburn, he could not see visitors 
there for the first 30 days, under the 
prison’s rules. Days spent in jail will 
count on the prison sentence. The pen- 
alty for extortion is from seven and a 
half to 15 years. As first offenders 
the penalty will not exceed one half 
the maximum. 

Defendants’ counsel are preparing an 
appeal. The two defendants were con- 
victed of blackmailing William Edgar 
Mooney, former bookkeeper of the Mer- 
chants National Bank. Mooney had 
taken funds from Kahn’s account. Kahn, 
it was charged, used this information to 
force Mooney to turn over several thou- 
sand dollars to him. Klein was the mes- 
senger in most of the transactions be- 
tween Kahn and Mooney. Klein was for- 
merly Municipal Civil Service Commis- 
sioner. 

Kahn failed while in the jewelry. 
trade and blamed his bankruptcy on 
Mooney. 








Bert Shetter, De Kalb, IIl., Jeweler 
Killed in an Automobile Accident 


DE KaALs, ILL.—Bert Shetter, a local 
jeweler, aged 56 years, was killed the 
night of Dec. 13 when the cab in which 
he was riding crashed into a _ truck, 
parked along the highway. 

Because of the fog the taxi lights did 
not reveal the truck until too late to 
swerve to one side. 

Mr. Shetter had been a jeweler here 
since 1902 and had been prominent in 
community affairs. His widow, his 
mother, and a daughter survive. 
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Photograph from World Wide Photos 


LUCIAN M. ZELL, 522 FIFTH AVE., NEW YORK 
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A Remarkable Record 


J. N. Provenzano, New York Jewelry Manu- 
facturer, Celebrates 75 Years at the 
W ork-Bench 


To spend three-quarters of a century 
at the work-bench seems almost unbe- 
lievable, but J. M. Provenzano, manu- 
facturing jeweler, 29 W. 38th St., New 
York, has attained that distinction and 
is still “going strong.” Last Thursday 
Mr. Provenzano celebrated his 85th 








J. N. PROVENZANO, VETERAN JEWELRY 


MANUFACTURER 


birthday, surrounded by members of 
his family and a few intimate friends. 
In speaking of the many interesting 
incidents in his four score and five years 
of life, he said that he began making 
jewelry in Italy at the early age of 10 
years. 

Tucked away in the huge safe in Mr. 
Provenzano’s office are many relics of 
bygone days and it is with pride that the 
aged jeweler exhibits beautiful bits of 
work in gunmetal and silver. Each 
piece represents many tedious hours of 
patient and painstaking work, and it is 
almost certain that few if any of 
these articles will ever leave the place, 
the fad for such work having long passed 
out. 

Mr. Provenzano, despite his years, re- 
alizes that changing styles are the life 
of the present-day jewelry trade and 
for this reason has not stood still but is 
constantly keeping abreast of the times. 
While he employs a few workmen, the 
aged jeweler still spends much of his 
time at the bench, carving delicate and 
beautifully designed rings, brooches and 
other pieces of jewelry. He still pos- 
Sesses a steady hand and boasts of good 
eyesight. Probably Mr. Provenzano’s 
greatest asset to his customers, among 
which are numbered most of the large 
Fifth Ave. jewelry concerns, is his 
ability to create beautiful and unusual 
designs. He is not a designer, but has 
the happy faculty of being able to origi- 
nate and roughly sketch a design, which 
a designer can finish. 
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Mr. Provenzano still goes to business 


‘daily and is enjoying excellent health. 


On Thursday he received many mes- 
sages of congratulation from the host 
of friends in the trade and in the eve- 
ning was the guest at a gathering held 
at his home, 116 S. E. Mosholu Parkway, 
Bronx. 

Mr. Provenzano was born in Palermo, 
Italy, on Dec. 13, 1848. He received the 
rudiments of an education and at the 
age of 10 years started learning his 
trade at the bench. At the age of 18 
years he came to the United States and 
for several years worked for various 
jewelry concerns in this country, among 
them being Tiffany & Co. and Chattelier 
& Spence. In 1877 he started in busi- 
ness for himself and opened his first 
shop on Union Square. Later he moved 
to 14th St. and then to 30th St., and 
finally located at his present quarters, 
29 W. 38th St. 

About 1888 Mr. Provenzano began to 
produce what he claims were the first 
mesh bags to be made in this country. 
The aged jeweler also lays claim to being 
the first man to successfully work gun- 
metal into articles of utility and adorn- 
ment. He also produced some beautiful 
pieces of mosaic jewelry and articles 
made of antique coins, which were then 
very much the vogue. 








Hold Monthly Meeting 


New England Directors of National Jewel- 
ers’ Board of Trade Meet at 
Providence 


PROVIDENCE, ‘R. I., Dec. 15.—The regu- 
lar monthly: meeting of the New Eng- 
land directors of the National Jewelers’ 
Board of Trade was held at the Provi- 
dence office this week, with a good at- 
tendance, Aldro A. French of Attleboro, 
honorary vice-president for New Eng- 
land, presiding. Considerable routine 
business was transacted including the 
recommendation .of a number of. ap- 
plications for members. It was stated 
that Frederick A. Fairbrother who has 
been with the Providence office for more 
than 20 years and who has been in the 
Rhode Island Hospital for an operation 
for the past three weeks was as com- 
fortable as could be expected. 

The nominating committee consisting 
of Harold E. Sweet, Edward R. Knight, 
Jr., and Alfred Walker reported, recom- 
mending the renomination of Aldro A. 
French of D. E. Makepeace Co., Attle- 
boro, and Raymond M. Horton, of W. 
E. Richards Co., Attleboro, as members 
of the New England directorate for 
terms of four years each. These names 
will be voted upon at the annual meet- 
ing of the New England members, 
which will be held on Thursday, Jan. 10, 
at 6.15 o’clock. 

The business meeting will be held at 
the Narragansett Hotel preceding the 
annual dinner. The speakers at the 
after dinner exercises will include: 
President, Otto D. Wormser; Secretary, 
B. L. Shinn, of the Association; Herbert 
A. Wolff of Greenbaum, Wolff & Ernst, 
New York, attorneys for the association 
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and Arthur L. Conaty, of this city, at- 
torney for the local office. 








Alleged Robber Caught 


Man Suspected of Holding Up a Highland 
Park, Cal., Jeweler Two Years 
Ago, Is Remanded for Trial 


Los ANGELES, Dec. 14.—Benny Al- 
tweager, thought to be the man who 
held up E. B. Kizer, Pasadena Ave., 
Highland Park district, two years ago, 
and secured about $1,500 worth of 
watches, diamonds and jewelry, was 
given his preliminary hearing yesterday, 
in the lower court and was held for trial 
Jan. 7, in the Superior Court. He was 
remanded to jail, being unable to give 
bail. 

At the time of the “stick-up” Mr. 
Kizer, secured an excellent description 
which was furnished the police. Pinker- 
ton forces cooperated and a short time 
ago one of the detectives picked Al- 
tweager up in Canada. While in jail 
here the local police are searching for 
clews which it is believed will link the 
suspect up with several other hold-ups 
which occurred at that time in the neigh- 
borhood. 











Missing Heir Wanted 





Administrator Seeks to Locate William H. 
Haines, Watchmaker and Jeweler, to 
Settle Estate 


CANTON, OHIO, Dec. 14.—H. F. Haines 
of 2107 Frazer Ave., N. W., this city, 
is asking subscribers of THE JEWELERS’ 
CIRCULAR to help him locate William H. 
Haines, who has worked in the jewelry 
trade for the last 20 years, for the pur- 
pose of winding up an estate of which 
the local man is administrator. The 
missing Mr. Haines was last seen by 
his relatives here about two years ago. 
He was then conducting a_ successful 
jewelry and watch business in his own 
store but at times he has worked for 
others and, according to information 
received here, he may still be connected 
with the jewelry trade in some capacity. 

According to the administrator, Mr. 
Haines’ mother passed away five years 
ago and some of the heirs are asking 
that the estate be settled at once. The 
court has given the administrator time 
to locate the missing man, who is prac- 
tically sole heir to the estate, and has 
again extended the time for closing the 
estate, in the hope that he may be lo- 
cated. Readers who may know the loca- 
tion of the missing heir are requested to 
call this to his attention and to notify 
Harry F. Haines, the administrator, at 
the earliest possible moment. 








The Central Jewelry Store, which re- 
cently moved into the remodelled Tozier 
building on West Long Ave., Dubois, Pa., 
recently held its formal opening at 
which time the store was open for in- 
spection from 3 p. m. to 5 p. m. and 
from 7 p. m. to 10 p. m. 
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“Tae Aouse of Janes” 


MORTIMER B. KLING 


% 
65 Nassau St., New York ead Cortland 1473-2933 


THE LARGEST CHINESE 


JADE NECKLACE 


LINE IN AMERICA 


REAL VALUES FROM $11.50 TO $1,500 
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Another Attack on the Diamond Trade 





Hearst Newspapers Rehash Old Stories from London Papers on Namaqualand Diamonds with 
Headlines and Pictures That Mistake Facts and Draw Improper Conclusions. Rich- 
ness of New Field, Which Is Owned Absolutely by South African 


Government, an Old Story to the Jewelry Frade. 


Production Is 


to Be Strictly Controlled and Will in No Way Affect the 


Jewelers and gem merchants have 
often been the victims of the inaccuracy 
and sensationalism of a certain class of 
editors and writers connected with news- 
papers and magazines, who enjoy the 
idea of upsetting values in the gem 
market. These men, without any knowl- 
edge of the jewelry trade or any desire 
to obtain authentic information, never 
hesitate to seize and stress upon any 
sensational report that would tend to 
show an “over-production” of diamonds 
or other gems and feature this news in 
a way that would make people who own 
gems or those who contemplate buying 
them, timid in regard to the stability of 
the value of such merchandise. Many 
of the articles in the past have been 
based on downright untruths, while 
others have had a modicum of truth in 
the statements on which they were 
based, but the facts have been twisted 
and misinterpreted to attack the sta- 
bility of the gem market and to cater to 
the sensational-loving reader, who hopes 
that the prices of such jewels may come 
down. 

Where clear-cut mis-statements have 
been used, or in cases where the author 
or editor has relied upon his imagina- 
tion for his facts, our industry has 
often been able by protest through 
THE JEWELERS’ CIRCULAR, the Nationa! 
Jewelers Publicity Association or other 
trade bodies, to obtain a retraction from 
the paper and sometimes an apology, 
with promises that such articles would 
not appear in the future. Even in some 
cases where the truth has been misin- 
terpreted, similar action has been ob- 
tained, but in most instances, where 
there is a bit of truth in the articles, 
newspapers and -magazines are reluc- 
tant to admit that they have -in any 
way misinterpreted the facts or im- 
properly stressed the points on which 
they attempted to create a sensation. 

One of the most dastardly and harm- 
ful articles of this kind that have re- 
cently appeared, was the sensational, 
highly illustrated account of conditions 
in the Namaqualand diamond fields, 
published in the magazine section of the 
New York American and other Hearst 
papers last Sunday, under the title 
“WHERE DIAMONDS ARE AS PLENTIFUL AS 
PEBBLES” and the sub-head, “Remarkable 
Discovery in Africa of a Desert Over 
Which Nature Has Scattered Them by 
the Bushel—And Natives Sell Them for 
as Low as 24 Cents a Piece.” Some of 
the largest diamonds illustrated were la- 


could be seen. 


Diamond Markets of the World 


beled in big type, “24c.,” “60c.,” etc., 
while there were also pictures of jewelry 
worth hundreds of thousands of dollars, 
with the statement that the Namaqua- 
land natives would have charged in one 
case, $10, and $60 for rough stones and 
in another case, less than $100 for a 
$500,000 parure. 

This article, sensational though it 
was, was in no way original but was 
based on articles appearing in the Lon- 
don Daily Mail and the Daily Express, 
about a month ago. Although many in- 
accuracies appeared in the articles in 
the London papers (whose accounts of 
the Namaqualand fields and the discov- 
ery of diamonds were quoted most 
fully), neither of such British journals 
had attempted in any way to give the 
impression of demoralization of the dia- 
mond market in the way featured by the 
Hearst papers. As a matter of fact, any- 
one who read the articles through, or 
who even read the text of the Hearst 
paper articles, would understand 
clearly that despite the richness of the 
Namaqualand fields, it did not threaten 
the diamond market in any way. For 
the London papers brought out, what 
has been published from time to time in 
THE JEWELERS’ CIRCULAR, for a year or 
more, the fact that the diamond fields 
of the Namaqualands which are among 
the richest of the alluvial fields yet dis- 
covered, are Crown Lands, that is, that 
they are owned by the government of 
the Union of South Africa; that the 
Union government is absolutely in ac- 
cord with the policy of limiting the sup- 
ply of diamonds and intends to market 
these stones only in amounts that can be 
readily absorbed; that it is protecting 
the fields, which are in a most inacces- 
sible part of Africa, by a stockade and 
by military and police, and will use the 
income that it gets from these diamonds, 
for public improvements throughout the 
country. 

A part of the article which was 
quoted from the Daily Mail, by the 
Hearst papers, follows: 

“The district is called Namaqualand, 
an area of salt pans and sand dunes 
where droughts occur with terrible reg- 
ularity and the few white farmers live 
a precarious existence. 

“A few months ago a Dr. Marensky, 
prospecting in this sandy wilderness, 
stumbled upon diamonds lying on the 
surface of the ground. Where the wind 
had swept away the sand, diamonds 
But the land was Crown 


land and Dr. Marensky had to report his 
discovery. 

“The South African Government 
quietly investigated the find and soon 
realized that Alexander Bay was the 
richest diamond field in the world. They 
quickly pointed out that the area was 
Crown land, permitted Dr. Marensky 
and the syndicate who were financing 
him to take 100 claims, and thereupon 
prohibited any further prospecting in 
the district. 

“And then, with a few white workers, 
they proceeded to unearth a wealth and 
quality of diamonds such as the world 
has never known before. 

“No journalist or outsider is _per- 
mitted to go near the fields, no photo- 
graphs are allowed to be taken, and the 
area is policed by picked men who have 
orders to shoot any intruders.” 

It was in March this year that the 
mystery diamond field was revealed by 
an accident in the House of Assembly in 
Cape Town. The members were engaged 
in the dull business of passing the an- 
nual vote for the Department of Mines 
and Industries when one member called 
attention to a mysterious appropriation 
of $12,500. The Minister of Mines was 
reluctant to discuss it, but finally the 
details of the discovery were dragged 
from him. 

“The original discoverer of these dia- 
mond fields was, it was admitted,” the 
dispatch continued, “a Dr. Marensky, a 
European geologist, who had been pros- 
pecting in South Africa for a year or 
so. Diamonds aggregating 12,500 carats, 
worth about £150,000 ($750,000) were 
found by him in a few weeks. On the 
farm Kleinsee, diamonds worth more 
than £200,000 ($1,000,000), were taken 
from one pothole within a month. 

“The Minister of Mines added: 

“Tf we start with 60 people the great 
thing we will have to guard against, 
perhaps, is finding too many diamonds. 
If you walk about there on a windy day 
you can pick out stones on the surface. 
I picked up diamonds myself to the value 
of £600 ($3,000) in less than an hour.’ 

“Owing to the inaccessible nature of 
the wilderness surrounding Alexander 
Bay military airplanes were called into 
use to transport the diamonds to Cape 
Town. 

“One day one of the airplanes had to 
descend owing to engine trouble in farm- 
lands near the Cape. The farmer hur- 
ried out of his house to give assistance 
to the two airmen, but to his astonish- 
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An expression of thanks 


In appreciation of your liberal patronage 
throughout the year just ending, we greet 
you with our sincere wishes for ““A Merry 
Christmas” and a Prosperous 1929. 
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65 Nassau Street, New York 
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732 CHESTNUT ST. PHILADELPHIA 
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ment found a service revolver leveled at 
him and a harsh voice ordering him to 
return to his home. Later the engine 
trouble was righted and the diamond- 
freighted airplane resumed its flight to 
Cape Town. 

“at present only £6,000 ($30,000) 
worth of Namaqualand diamonds is per- 
mitted to be placed on the market each 
month. The Government is avoiding the 
temptation to overfeed the market, al- 
though the demand for diamonds has re- 


















WrereDiamondh are as Ponty 
Scattered the Precious Stones by the Bush 
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cently improved. Yet at the moment 
over £8,000,000 ($40,000,000) worth of 
diamonds from Namaqualand are hidden 
away in the vaults of Cape Town.” 
The part of the story about the Afri- 
can diggers selling diamonds for 24 
cents, 60 cents, etc., was due to the ar- 
ticle in the London Daily Express, which 
told of the fact that natives in this 
vicinity had not known of the value of 
these diamonds, which they have picked 
up in the past, and had sold the stones 
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at a nominal cost, a rough stone that 
would go through the neck of a whiskey 
bottle being sold for a shilling, and the 
diamond that would not do so, costing 
half a crown. It also referred to the 
fact that diamonds had been smuggled 
out of the Namaqualand fields by peo- 
ple who had gone to other alluvial fields 
and pretended to find their diamonds 
there. 

As THE JEWELERS’ CIRCULAR has 
pointed out many times, the story of 
























— 
’ 
A ros oe L nog! Desert Sane tn Neeaguabend Over ‘Whisk Natore > 
x i> Sent Dom i i eve heres] a! oH o 
cohy: Mere "y jeulable Nombers. e . Mar “Net oniy was it discovered the 
LONDON. fe *eoky to report his perm paging aterm 
5. discovers. % _ berly, ut the quality and size of 
“The South African “stonen were infinitely superior to those 
‘Government quietly fuves discovered in any ‘other part of the 
tigated the find and seen world. . 
Yealized ‘thet Alexander “Owing to the inaccessible nature of 
Ray was the richest din, the wikderness stxrounding Alexander 
—- mond feild in the work. Bay military aeroplanes were called 
They quickly pointed out into ese to tranapert the @iamonds to 
Wat the area wat Crown Cape Towa, Pee 
anid, permitted Des Mar- “One day one of the aeroplanes had 
ensky and the apndieate te desuend owing tp eagine fs 
who were Snancing bie § farsilands near the Cape. farmer 
ter take 100 clsims,.and berrind owt ef Nis hewne to give assist- 
thereupon prohibited any afice to the twe airmen, bit te his as 
, 2 fon 
levelled 
ordering 
Later the caging | 
and rita tie Sage 
La 
stricted, Then he pig Eobog Tbe eesasen 
made. Rp report and 
A wa them The Scar gs 
The Daily Ex “ape oon ogy ta 
respondent states that natives living ia ted,” 
the district have been selling the stones je 
fora shilling (24 cents) to half scrown “tHE 
(80 conte) cach Their standard of 
value waaen seaple ane. A gem whick 
would sip th hh the a 
whisky bottle was worth a shilling pone 
tat wouldn't was worth half a crown. 
One of the important sources of 
terenuge of the South African Goy- 
Seas fe Sane are 
—_ af cuscelineg the Diamond 
fields. “Bot with digmends at these 
— J oc a 4 "I P _ ~ 
SENSATIONAL ARTICLE WHICH APPEARED IN THE SUNDAY MAGAZINE SECTION OF THE HEARST 


PAPERS TELLING OF THE DIAMOND DISCOVERIES IN THE NAMAQUALAND 











THE JEWELERS’ 








CIRCULAR 


December 20, 1993 


































SF 
Cc rosperous 


ee 


il Aiea 


(— Men °v Olas 
New = ies 


BO 


“na” = “Naa 


<4 
allt i cme 


a 


Nie j 


AMERICAN GEM & PEARL CO. 


SIX WEST FORTY-EIGHTH STREET 


NEW YORK 


LONDON 


PARIS 





THE WASHBURN 
MAGIC NUT 
for EAR STUDS—SCARF PINS, 


Now Made in 
18K. WHITE GOLD 
Platinum—18K—14K—14K R.P.—Sterting 


eo) Y 


SAFETY CATCH 
Open For Brooches, ete. Closed 


18K. White. 18K., 14K., Large and Small Siz. | 
| peiag 2 Some | 
ear ing ij aS | 
Special Order Work and Repairing | 


C. IRVING WASHBURN '¥ifote% 











Elgins, Wa. 
thams, Howard, 
Hamilton, South 
Bend, Hampden, 


Illinois 


All Styles 
Low Prices 





Chas. J. MacNally 
111 Nassau St., New York City 





























ll ae 














Chokers & Necklaces 


of semi-precious stones both with and 
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Pastor Stop Watch 
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The Sterling Stop-Watch Co., Ine. 
Manufacturer 
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the Namaqualand diamond discovery, 
while new to the public, is not new to 
the jewelry trade. The richness of the 
field was touched on in a statement made 
in 1927 by the Minister of Mines of 
South Africa to a delegation from the 
diamond trade of New York, who visited 
him at the office of the South African 
Commissioner in the Metropolis. At 
that time, Minister Beyers, after ex- 
plaining how rich the field was, told the 
members of our industry that, fortu- 
nately, this was on Crown Lands; that 
the production would be restricted by 
the South African government; that the 
fields would not be open to exploitation 
and that the South African government 
was even more interested than was the 
diamond trade, here, in the stability of 
the diamond market. He based the last 
statement on the fact that the South 
African government owned outright, 
from 6 to 60 per cent of the production 
of the mines within the territory and 
that its interest averaged about 22 per 
cent of the entire production. Conse- 


quently, they were absolutely in accord _ 


with the DeBeers and Syndicate’s policy 
of holding prices for economic reasons 
if nothing else. 

The above facts were brought out in 
connection with his statement. as to the 
reasons why they wished to have passed 
the so-called Precious Stone Bill, then in 
the Cape Parliament, which permitted 
the regulation of the alluvial production 
of diamonds as well as those coming 
from the mines. The bill was passed 
later and is now a law. 

It would seem that although the 
American diamond trade had been in- 
formed upon the discovery of the Nama- 
qualand fields, that little was known 
about this in England or even in South 
Africa until March of this year, and 
that little attention was paid to the dis- 
covery until after the debate in the 
House of Assembly at Cape Town over 
the funds from which, it was stated, 
would come from the diamonds from this 
section. Since then, the London papers 
have made much of the reports, these ar- 
ticles culminating in the sensational ar- 
ticle, which appeared in the London 
Daily Mail, Oct. 24, from which the quo- 
tation by the Hearst papers was made. 

But most of the British articles, 
though sensationally treated, did not fail 
to bring out the fact that the discovery 
would not affect the diamond market 
owing to the unusual factors involved, 
such as the fact that the discovery was 
on Crown Lands, the district inacces- 
sible and the fields well policed and pro- 
tected. One or two small items that 
have appeared abroad, intimating that 
this might affect the diamond monopoly 
of the Syndicate, or have an effect of 
curtailing the product of the regular 
diamond mines, was believed to have 
been inspired for stockjobbing purposes 
for the effect it might have on the shares 
of the various diamond mines. 

That the Hearst newspapers should 
now, nearly two months later, feature 
these old stories of the London papers, 
is somewhat surprising and, in fact, 
there would have been no interest what- 
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soever in the subject were it not for the 
illustrations of jewelry and the absolute 
misinterpretation in the headlines of the 
facts presented in the text. The jewelry 
trade will have little to fear and find 
little annoyance even now if the article 
itself is read through carefully by our 
customers. The harm, however, is done 
by the fact that so many people simply 
glance at headlines and pictures and 
those who view the article in this way 
will get an entirely erroneous idea of 
what the discovery in the Namaqualand 
fields means to the jewlry trade, the gem 
buyer and the public. 








Jewelry in Australia 





Trade Commissioner, at Sydney, Reports on 
Possibilities of Market for American 
Manujacturers 


WASHINGTON, Dec. 17.—An_ increas- 
ing demand for low-priced lines of 
novelty jewelry in Australia is noted by 
Charles F. Baldwin, assistant trade 
commissioner at Sydney. Dealers report 
increasing orders and several firms have 
advised the Commerce Department’s 
office there that they would like to re- 
ceive regularly as much information as 
possible regarding American goods of 
this sort. Interested firms are requested 
to send catalogs and price lists to the 
Specialties Division of the Commerce 
Department at Washington for forward- 
ing to the Sydney office. 

Sydney dealers state that the trade 
will be irregular; that they will be 
able to push a new line for a while 
until the demand falls off and then 
concentrate on other lines of a similar 
nature. For this reason it might not be 
possible, according to Assistant Trade 
Commissioner Baldwin, to establish a 
permanent agency for many of the lines 
desired, but American manufacturers 
can be assured that the importers in 
Australia will cover the market and 
obtain good orders so long as the de- 
mand for the article continues. 








Death Reveals Identity 





William C. Weber, a New York Manufac- 
turing Jeweler, Who Disappeared 
in 1911, Passes Away in 
Niagara Fals, N. Y. 


Through the death recently of a man 
known in Niagara Falls, N. Y., as 
“Charles W. Miller” the police learned 
that they had at last found William C. 
Weber, manufacturer of mountings, who 
until 1921 was in business at 41 Maiden 
Lane, New York. One day in June, 
seven years ago, Weber dropped out of 
sight, leaving notes indicating that he 
was about to commit suicide and from 
that time until his death relatives and 
friends were unable to locate him. 

At the time of Weber’s disappearance 
THE JEWELER’ CIRCULAR published a 
lengthy story pointing out that it was 
not until a meeting of the manufac- 
turer’s creditors was called that his 
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friends and relatives realized that he 
was missing. It was stated at that time 
that Weber had hypothecated jewelry 
which he had received from customers 
and that the pawntickets for this jewelry 

were later found in his safe. No criminal © 
action was ever brought against the’ 
missing man and practically all the 
jewelry was found pledged for less than 
five per cent of its value. P 

A jeweler who shared an office with 
Weber reported his disappearance stat- 
ing that the man had left his office early 
in June, 1921. A letter was received 
from Weber on June 13 postmarked Nia- 
gara Falls, N. Y., in which the missing 
man indicated that he might commit 
suicide by throwing himself over the 
Falls. As Weber had realized very little 
on the jewelry the pledged creditors felt 
badly and everyone was ready to help 
him out of his difficulty. . 

Mr. Weber always bore a good repu- 
tation and was widely known and well 
liked in the trade. Up to the time of 
his disappearance he had been engaged 
in the jewelry business in New -York for 
22 years. He was at one time a promi- 
nent member of the Newark Lodge of 
Elks and at the time of his death was 
59 years old. 








Charged with Smuggling 





New York Diamond Importer and Steam- 
ship Officer Held in $7,500 Bail for 
Further Hearing 


The recently organized Federal Dia- 
mond Squad have arrested Leo Ginsberg, 
a jeweler, at 93 Nassau St., New York, 
and Albert Lahaye, a petty officer on 
the Red Star liner Belgenland. Both de- 
fendants were arraigned last Monday 
before United States Commissioner 
Cotter on charges of conspiracy to 
smuggle, and each was held in $7,500 
bail for a further hearing. 

According to Assistant United States 
District Attorney George Mintzer, the 
prisoners have made confessions, ad- 
mitting their smuggling operations. 
Whether they have any connection with 
the group of alleged smugglers arrested 
in New York several weeks ago has not 
as yet been determined by the Federal 
authorities. It is understood that Gins- 
berg and Lahaye have been under ob- 
servation for some time and that when 
Federal agents placed them under 
arrest a package containing $7,500 
worth of loose diamonds ‘is alleged to 
have been found in Lahaye’s pocket. 

James McConnochie, special Federal 
agent, examined the pair. He discovered 
that Ginsberg had a_ brother-in-law, 
named Abraham Ganzarski, who is a 
jeweler in Antwerp. Ginsberg is alleged 
to have confessed that he received the 
smuggled diamonds from his brother-in- 
law through Lahaye and that he per- 
fected the arrangements on his trip 
which aroused the agents’ suspicions. 
Lahaye, it is alleged, has admitted that 
he received the diamonds from Ganzar- 
ski with instructions to deliver them to 
Ginsberg on his arrival in this country. 
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Manufacture of Clocks, Watches and Parts 


Department of Commerce Submits Report on Data Collected During Biennial Census 


Census of Manufactures, 1927 
Clocks, Watches and Parts 


WASHINGTON, D. C., Dec. 15.—The De- 
partment of Commerce announces that, 
according to data collected at the bien- 
nial census of manufactures taken re- 
cently, the establishments engaged pri- 
marily in the manufacture of clocks, 
watches and parts in 1927 reported 
products to the value of $85,391,842, an 
increase of 4.4 per cent as compared 
with $81,789,729 for 1925, the last pre- 
ceding census year. 

The total for 1927 was made up as 
follows: Complete clocks, $27,736,281; 
clock movements fer sale separately, 
$661,122; clock cases for sale separately, 
$63,587; time-recording devices, pro- 
gram clocks, watchmen’s clocks, time 
stamps, and clock materials and parts, 
$5,447,039; non-jeweled watches, $7,895,- 
794; jeweled watch movements, $21,948,- 
842; watchcases for sale separately, 
$14,636,563; watch materials and parts, 
$2,196,618; miscellaneous products and 
receipts for custom work and repairing, 
$4,800,996. 





Covering 1927 


Of the 120 establishments reporting 
for 1927, 43 were located in New York, 
15 in Illinois, 14 in Massachusetts, 13 in 
Connecticut, 11 in Ohio, nine in New 
Jersey, four in Pennsylvania, three in 
Michigan, two in Indiana, two in Rhode 
Island, and one each in California, Ken- 
tucky, Maryland, and Minnesota. In 
1925 the industry was represented by 
128 establishments, the decrease to 120 
in 1927 being the net result of a loss of 
28 and a gain of 20. Of the 28 estab- 
lishments lost to the industry, 12 went 
out of business prior to the beginning 
of 1927, seven were idle throughout the 
year, seven reported commodities other 
than watches, clocks, or parts as their 
principal products and were, therefore, 
transferred to the appropriate indus- 
tries, and two reported products valued 
at less than $5,000. (No data are tabu- 
lated at the biennial censuses for estab- 
lishments with products under $5,000 
in value.) Of the 20 establishments 
gained, two manufactured other classes 
of commodities as their principal prod- 
ucts in 1925 and 18 reported for the first 
time at the present census. 





TABLE 1.—SUMMARY FOR THE INDUSTRY: 1927 AND 1925 


Number of establishments’.................. 
Wage earners (average for the year)?....... 
IE As ane erate alata oss Waa aliniaisls hala. aisr4 eae ae 


Cost of materials, shop supplies, fuel, and pur- 


A ee rar rere 


Materials and supplies.............. 
ee I OO oon 6 <n ce we as dene 


Nas ses Sh fu) ilar salsa © War) av 
Value added by manufacture’............... 
rer err 











Per Cent of 
Increase or 
1927 1925 Decrease (—) 

ee 120 128 —6.2 
aa 25,822 25,841 —.1 
eee $31,574,587 $30,736,750 2.7 
... $16,890,309 $21,524,186 —21.5 
... $16,170,849 Cy 2s wees 
oe $719,460 re 
... $85,391,842 $81,789,729 4.4 
-.. $68,501,533 $60,265,543 13.7 
eo 21,488 25,287 —15.0 


1The sum of the numbers of establishments shown under the several heads in Table 2 is 
greater than the total number of establishments classified in the industry as given in Table 1, 
for the reason that in many cases a single establishment manufactures more than one class 


of products. 
2? Not including salaried employees. 


’The amount of manufacturers’ profits can not be calculated from the census figures, for 
the reason that no data are collected in regard to a number of items of expense, such as 
interest on investment, rent, depreciation, taxes, insurance, and advertising. 


*Not reported separately. 


5 Value of product less cost of materials, shop supplies, fuel, and purchased power. 





TABLE 2.—PropDuCTS, BY CLASS, NUMBER, AND 
VALUE: 1927 AND 1925 


1927 1925 
Aggregate value.$85,391,842 $81,789,729 








Clocks and clock parts: 


Total value..... $33,913,029 $26,888,087 





Clocks, complete, 
except alarm 
and electric 
clocks— 
Number of estab- 
lishments .... 26 } 
DUIMDOP 2.055 s. 2,403,797 
LL ee $12,995,062 
Alarm clocks— 
Number of estab- 
lishments 
Number ,020,31 
ee $13,120,00 
Electric clocks— 
Number of estab- 
lishments 
Number 
Value 





Clock movements 
for sale sepa- 
rately— 

Number of estab- 
lishments 

i re 

Value 

Clock cases for 

sale separate- 
Number of estab- 
lishments ; 
i, 
Value 

Time-recording de- 
vices, program 
clocks, watch- 
men’s’. clocks, 
time stamps, 
and clock ma- 
terials and 
parts, value... $5,447,039 

Watches and watch 
parts: 


Total value..... $46,677,817 


5 
4,608 } 1 $4,411,112 
$68,587 





$49,060,397 





The statistics for 1927 and 1925 are 
presented in the following tables. The 
figures for 1927 are preliminary and 
subject to such corrections as may be 
found necessary after further examina- 
tion of the returns. 


Non-jeweled watches, 
complete*— 
Number of estab- 
lishments .... 6 
Neammmee ..0c3s 8,891,633 
RR re $7,895,794 
Watch movements 
(jeweled 
only )— 
Number of, estab- 
lishments .... 10 
NUHINGP ....20. 2,281,303 
WE e600 comme $21,948,842 
Watch cases for 
nt separate- 
Number of estab- 
lishments .... 42 
NU@MEDGP  .cc cess 5,608,694 
er $14,636,563 
Watch materials 
and parts— 
Number of. estab- 
lishments .... 24 25 
Lr $2,196,618 $1,903,925 
All other products... $3,151,999 $4,981,718 
Receipts for custom 
work and re- P ‘ 
DOWIE .20<e. $1,648,997 $859,527 


1 Because of differences between the sched- 
ules used for the 1925 and 1927 censuses, the 
figures for clocks and clock parts, by kind, 
are not comparable for the two years. 

2 Reported as clock watches for 1925. 


6 
9,213,138 
$10,141,593 


10 
2,199,334 
$22,980,888 


45 
4,451,276 
$14,033,991 








President of Pennsylvania Retail 
Jewelers’ Association Sends 
Letter to Members 


PHILADELPHIA, Dec. 14.—Fred J. 
Cooper, president of the Pennsylvania 
Retail Jewelers’ Association, stopped 
long enough in the midst of his holiday 
trade rush to write the following letter 
to the members of the association: 
“Dear Brother Jeweler: 

“You are busy, but please read this 
letter. ; 

“First: The Capper-Kelly bill is due 
to come up again at the December ses- 
sion of Congress. Tell your secretary 
to send a short note of indorsement to 
your members of Congress, now. This 
bill for standardization stands a good 
chance that it will be a law next year. 

“Second: Two sneak thieves have just 
taken two watches from my store, and 
many of this type of ‘gentlemen’ are 
calling on ‘their trade.’ Warn your 
salesmen now, and don’t be ashamed to 
tell all the other jewelers in town 
quickly. This may stop further action 
from other thieves. 

“Third: We are planning an honest- 
to-goodness, progressive and business- 
like convention in Allentown next May. 
Send in any ideas you have. 

“Fourth: Wishing you a prosperous 
business this harvest time and the hap- 
piest Christmas ever. 

“Sincerely yours, : 
“FRED J. COOPER. 
“President.” 
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Culture Pearl Syndicate 





Japanese Representative Now in New York 
Explains Its Objects 


K. Ikeda, a representative of the 
recently organized Japanese Culture 
Pearl Syndicate, is in New York this 
month and is making a general survey 
of business conditions in this country. 
Mr. Ikeda will conclude his stay in this 
city on Dec. 29th, and then will sail on 
the Majestic for Paris, and will later go 
on to London. In April he will return to 
New York for a brief stay before re- 
turning to San Francisco to embark for 
Japan. 

In discussing the new syndicate with 
a representative of THE JEWELERS’ CIR- 
CULAR, Mr. Ikeda stressed the fact that 
the syndicate has been organized to 
regulate the production of pearls, to 
unify prices and to prohibit the sale of 
culture pearls of inferior quality. He 
is the son-in-law of K. Mikimoto, and 
is making his business survey for the 
house of K. Mikimoto, the well-known 
Japanese culture pearl house. 

The syndicate was organized last 
September and held its first auction 
early in October. Mr. Mikimoto, the 
largest of the Japanese culture pearl 
brokers, was one of the organizers of the 
syndicate, and his brother, S. Saito, is 
the president. Aside from the main 
headquarters at Osaka, Japan, there are 
three branches in that country located 
in different cities. The members of the 
syndicate are pearl cultivators who 
have been approved by a general com- 
mittee representing the organization. 
Meetings of the syndicate are held in 
January of each year, and it is expected 
that the organization will have a strong 
influence in working for conditions 
which will be of general benefit to the 
industry. 








Get Loot Worth $35,000 


Two Bandits Hold Up Pittsburgh Jeweler 
and Escape in an Automobile 





PITTSBURGH, Dec. 18—Diamonds 
valued at approximately $35,000 were 
stolen at 10.30 o’clock last night by two 
bandits who dashed out of Max 
Unger’s jewelry store at’ 976 Liberty 
Ave. The police have arrested several 
suspects since the holdup which was 
one of the boldest in the downtown sec- 
tion in many years. 

Mr. Unger told THE JEWELERS’ CirR- 
CULAR correspondent that the robbery 
occurred close to the time he was ready 
to close his store. The two men came 
into the place with drawn revolvers and 
told those in the store to hold up their 
hands and later dashed out with three 
trays of diamond rings overlooking 
$1,500 in cash. Mr. Unger is making 
up a list of the stolen goods in the hope 
that when it is published it may lead to 
some clue that will bring about the 
arrest of the bandits and the recovery 
of the merchandise. All the diamonds 
stolen were mounted. 
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When the thieves left the store they 
ran to a waiting automobile jumped in 
and drove away. The police gave chase 
but the men made their escape. A by- 
stander who saw the men leave the store 
obtained the license plate number of the 
machine in which the thieves rode away. 
It proved to be a car that was stolen 
from a Pittsburgh attorney. 

Mr. Unger said tonight that while 
the newspapers have estimated the 
value of the goods stolen at $50,000 to 
$75,000 he does not think it will be more 
than $35,000. He expects to finish mak- 
ing a complete checkup tomorrow. 








Bankruptcy Schedules 





Amerigo Benefico, New York Wholesale 
Jeweler, Lists Liabilities of $57,481 
and Assets of $19,616 


Schedules in bankruptcy were filed 
Wednesday, Dec. 12, in the United 
States District Court, New ,York, by 
Amerigo Benefico, wholesale jeweler, 
116 Nassau St. These schedules list the 
liabilities at $57,481, while the assets 
total $19,616. Among his debts Mr. 
Benefico lists wages $20; secured claims 
$1,751; unsecured claims $31,807 and 
accommodation paper $23,903. The as- 
sets represent stock in trade, $12,000; 
carriages and other vehicles, $266; ma- 
chinery, tools, etc., $500; debts due on 
open accounts, $6,700 and _ property 
claimed to be exempt, $150. An invol- 
untary petition in bankruptcy was filed 
against the jeweler on Nov. 26. 

Among the largest unsecured creditors 
are: Art Brooch Co., $645; Barrasso & 
Blasi, $243; J. Blank, $300; S. J. Hunter, 
$237; Hewitt & Co., $716; W. Kaponen, 
$1,123; Kwong Yuen, $571; Rosenheim 
& Co., $599; Stern & Stern, $713; Sol- 
lazzo & Son, $204; Schneider & Hyman, 
$341; I. Stern & Co., $279; M. Kut- 
cher, $605; Berger & Wax, $1,323; 
Primavera Bros., $723; Masco Ring Co., 
$500; Charles Birnbaum, $623; A. 
Blumenstein, $543; Eventov Diamond Co., 
$405; Franco American, $2,140; A. 
Levin, $1,374; M. Rinder, $540; 
Streicher Mfg. Co., $492; Wedding Ring 
Mfg. Co., $1,017; Alex Goldwasser, $703; 
Louis Gurfein, $2,048; National Smelt- 
ing Co., $1,627; Papick & Shaitzer, 
$210; Satz Bros., $1,309; S. Tarta- 
kowsky, $594; R. B. Jewelry Co., $1,950; 
Whitelaw Bros., $1,939; G. Mercurio, 
$640; Sofin & Co., $971; Handy & Har- 
mon, $857, and I. Levy, $494. 








Bandits Get Watches 





Man Employed to Guard Sample Cases Held 
Up and Loot Worth $20,000 Taken 


PHILADELPHIA, Dec. 19.—One of the 
boldest jewelry robberies perpetrated in 
this city took place last night when two 
bandits, covered William Smith, em- 
ployed by a salesman to guard his 
sample cases, fled with the car in which 
he sat, speeded for several blocks and 
then hurled him from the machine, driv- 
ing off with watches valued at $20,000, 
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the property of I. Ollendorf & Co., 20 w, 
47th St., New York. The robbery took 
place almost in front of the jewelry 
store of S. Rosenblatt & Son. 

Smith made his way back to the 
restaurant and found Adolph Rosep. 
baum, salesman for the Ollendorf cop. 
cern wondering what had become of the 
car. He told the police he was Sitting 
in the car waiting for Rosenbaum ty 
come from the restaurant, when two 
men suddenly appeared, pointed pistols 
at him and ordered him to keep his head 
down. Smith said he was in the rear 
seat and as the bandits appeared at 
either door, he had no chance to defend 
himself or call out. One of the mep 
climbed in beside him, the other took 
the wheel and the car started, as the 
man beside Smith pushed him down to 
the floor of the machine. Smith said 
the men drove down Germantown Ave, 
for a few blocks, then turned into a side 
street. He failed to get a good look at 
them he said, but that both appeared to 
be middle-aged men. The machine was 
not going fast when he was hurled from 
the car and he was uninjured. Rosen- 
baum told the police he had employed 
Smith often on his trips here and so had 
other salesmen and he considered him 
trustworthy. Mr. Rosenbaum telephoned 
the news of the robbery to the firm. 
It is understood that the watches are 
insured. . 








Death of Herman Post 


DECATUR, ILL.—Herman Post, aged 
81 years, founder of the Post & Sons 
jewelry store, one of the oldest jewelry 
businesses in central [Illinois, died 
Friday evening, Dec. 14, in his home, 
511 W. Main St., after six months’ ill- 
ness. Immediate cause of his death 
was pneumonia which he contracted a 
week ago. He had retired from active 
business three years ago but spent much 
of his time in the store. 

Mr. Post was a native of Baden, Ger- 
many, born Nov. 22, 1847, and came 
to this country with his parents when 
he was nine years of age. He was 16 
when he enlisted with the 43rd Illinois 
Infantry and served throughout the war. 


In 1867 he married Starsel Landauer 


and two years later they came to De- 
catur where they had since resided. 


Mr. Post was an-expert workman in. 


the jeweler’s art but his start here was 


humble, specializing in watch repairing 
for many years, traveling from house to- 


house throughout Macon county and ad- 
jacent territory, building an acquaint- 


ance and establishing a reputation which: 


went far in later years in making his 
store one of the most widely known and 
best patronized in the central part of the 
State. When he first started in business 
his sign hung from a tree in the yard 
and his shop was in the front window. 
As his sons attained manhood they be- 
came partners and upon his retirement 
his interests were divided among them. 

Surviving are his widow, three sons, 


George, William and Frank, and three- 
daughters, Lillian, Mrs. Kate Taylor and: 


Mrs. Celia Wiley. 
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New York Notes 





According to a notice of ‘corporate 
changes filed at Albany, N. Y., recent- 
ly, Harmin, Jewelers, this city, has in- 
creased its capital from $46,500 to 
$96,500. 

It was announced last week that 
Mortimer Conner has resigned from 
Jacques Kreisler & Co., and in the fu- 
ture will engage in the manufacture of 
platinum and diamond watches and 
jewelry. 

Included among the concerns in the 
jewelry trade receiving charters of in- 
corporation during the past week was 
Marchand Bros. & Co., this city. This 
business was capitalized with $250,000 
of preferred stock and 2500 shares of 
common stock. 


Henry Agate of the Bonner Mfg. Co., 
87 Maiden Lane, was compelled to dis- 
continue his southern trip because of an 
attack of influenza. Mr. Agate returned 
to this city last Friday after having 
been confined for several days to his 
rom at the Palmer House in Chicago. 


Samuel Elbaum, of Elbaum Freres,,. 


diamond cutters and importers, 2 W. 
46th St., returned to this country re- 
cently on the Leviathan after a pur- 
chasing trip abroad. Mr. Elbaum spent 
10 weeks in the diamond markets of 
Europe in the interest of his concern. 


It was announced last Saturday that 
Harry Rosenblum, who heretofore has 
traveled for S. Dorfman, 720 Bushwick 
Ave., Brooklyn, would be admitted to the 
firm on Jan. 1, 1929, and thereafter the 
business will be conducted under the 
style of Dorfman & Rosenblum. Mr. 
Dorfman has been conducting a whole- 
sale business in Brooklyn since 1906. 


William Henry Caughey for 28 years 
employed as a mercantile reporter for 
the National Jewelers Board of Trade, 
died suddenly on Tuesday, Dec. 11, at 
the home of his daughter in Montclair, 
N.J. The funeral was held last Friday. 
Death was caused by heart disease, and 
the news of his passing came as a shock 
to his business associates and friends in 
the trade. Mr. Caughey in his work 
covered many sections of this city, par- 
ticularly the east side, uptown and mid- 
town districts and was well known in 
the industry. Mr. Caughay was born in 
New York, and was 76 years old. 








Robert Reinhart, son of Rudolf Rein- 
hart, diamond dealer, 10 W. 47th St., was 
elected last week to the Senior Album 
Board of Harvard University. The elec- 
tion was somewhat of an upset for the 
regularly named candidates, and followed 
three weeks of intense campaigning for 
Senior Class officers at Harvard. Young 
Reinhart, not named by the senior class 
nominating committee, was added to the 
ballot by petition, and at the end of the 
balloting stood at the head of a list of 
14, seven votes more than his nearest 
competitor. By virtue of being high 
man Mr. Reinhart according to tradi- 
tion becomes chairman of the Senior 
Album Board. 

The regular monthly meeting of the 
executive committee of the Jewelers 
Security Alliance was held last Friday 
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at the organization’s headquarters, 15 
Maiden Lane. Those present included: 
Chairman, Hayden H. Butts; President, 
Harry C. Larter; Vice Presidents, C. J. 
Brotherly, Leo Wormser and Henry 
Abbott; H. H. Dillingham, Albert 
Lorsch, G. H. Niemeyer, Frank T. Sloan, 
Nathan J. Stern, Otto D. Wormser; 
Secretary, James H. Noyes; Counsel, 
Richard C. Murphy and Raymond Ear- 
hardt. During the meeting 18 applica- 
tions for membership were received, and 
four transfers from Class A to Class B 
were made. Five rewards were ordered 
paid for the arrest of thieves who had 
robbed Alliance members. 


Henry Martin who was arrested sev- 
eral weeks ago for holding up an official 
of the Prudential Life Insurance Co. 
in Queens, L. I., and who later confessed 
to taking part in the robbery of the 
jewelry store of Harry Ratner in 
Springfield, Mass., was found guilty last 
week of robbery in the first degree. 
Martin now faces a life term in prison 
under the Baumes laws, and will prob- 
ably never be sent to Springfield to 
stand trial for the Ratner robbery. The 
police are now searching for Martin’s 
companion in the Springfield robbery, 
and for some of the stolen jewelry. 
Only part of the loot has been returned 
to the Springfield jeweler, this being 
found in the possession of a Long Island 
restaurant. owner. 


During the past week Leopold Stern, 
who is again acting as chairman of the 
Jewelry Trade Division of the United 
Hospital Fund Campaign, received addi- 
tional contributions to this worthy cause. 
It is being urged by the chairman that 
those who have not as yet responded to 
this appeal should do so as soon as pos- 
sible. All checks should be made pay- 
able to the United Hospital Fund and 
mailed to Mr. Stern at 2 W. 46th St. 
Included in the last list of contributors 
received are the following: $100—Gold- 
smith, Stern & Co.; $50—Schless-Har- 
wood Co., Marcus & Co., Finkelstein 
Bros., Sigmund Cohn, L. & M. Kahn & 
Co., Goudvis Bros.; $25—Charles Marx, 
J. J. Schmukler, William I. Rosenfeld, 
Theodore A. Kohn & Son, T. Kirkpatrick 
& Co., Morris Weil, Otto D. Wormser, 
Ine., John Sherwood, Joseph Rees, Op- 
penheim & Strauss, J. Freudenheim & 
Sons; $20—George P. Clap, Jan. W. 
Paris, Inc.; $10—Joseph L. Herzog, 





(Continued on page 175) 
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at AT H HA M Over One Hundred Years the Jewelers’ Bank 
* ENIX A Bank’s Best Friend 
Is a Satisfied Customer 
Hundreds of Jewelry Merchants opened their first bank 
N K account here and are among our best friends today. 
ATIONAL BAN Peoeeeee 
TRUst comPANY We Welcome New Business 
_ Main Office—149 Broadway 
Branches—Battery to the Bronx 





cs Resources Over a Quarter of a Billion Dollars 














Ge 
NATIONAL PARK BANK 


of NEW YORK 
214 BROADWAY 


Uptown Branches 
Park AVENUE AND 46TH STREET 
SEVENTH AVENUE AND 32ND STREET 


To Be Opened in 1928 
Madison Avenue and 26th Street 
Broadway and 74th Street 








® 

Banking DIRECTORS 
Commercial and Travelers’ ——f oo. 
Credit issued; Correspondents Cornelius Vanderbilt 
in all principal Cities in the oo 
World. Foreign Exchange ohn G. Milburn 
bought and sold. Corporate nog Ny gee 
and Personal Trusts; Safekeep- Lewis Cass Ledyard, Jr. 
ing of Securities; Collection of E “athe a 
Income. Investment Service Keane P. Budd soon 
for Customers. Safe-Deposit -» 

. Moft 

CAPITAL, SURPLUS and Thomas I. Parki 
UNDIVIDED PROFITS, $35,000,000 | Harvey C. —” 

















Banking Service for the Jewelry Trade 


E offer to jewelers the special facilities developed through years of 
intimate association with their business, together with al] the 
financial and service resources of a great banking institution. 


MARKET AND FULTON OFFICE 


AMERICAN EXCHANGE IRVING TRUST COMPANY 








81 Fulton Street, New York 
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J. H. & B. H. Weinberg, M. & A. Rosen- 
perg, Richard S. Wormser, L. Stern & 
Co, Harry Goldstone, Lawrence C. May, 
Oscar Heyman & Bros., Patterson & 
Starke, Goldmuntz Bros. & Co., Charles 
Holl & Son, Joseph Rosenberg, F. Wal- 
ter Lawrence, Inc., Milton S. Greene- 
paum & Co.; $5—George W. Welsh’s 
Sons, Michael Levy, J. W. Kurtz. 

Mortimer B. Kling and R. J. Blumen- 
thal, 5 Nassau St., are now trading as 
“The House of Jades.” 

Harold Tritt, representing Olga Tritt, 
730 Fifth Ave., returned Monday from 
a selling trip through the West. 


Charles Galey, wholesale jeweler, 325 
Fifth Ave., filed a voluntary petition in 
bankruptcy Dec. 12. Neither assets nor 
liabilities were listed. 

The United Retail Jewelry Store- 
keepers Association will hold its annual 
meeting on Dec. 31. The annual banquet 
will be held some time in March. 


Cross & Beguelin and Poltock & Seeler, 
Consolidated, 15 Maiden Lane, have com- 
pleted alterations in the old Cross & 
Beguelin office and now have a modern 
and up-to-date showroom. 

The many friends of Edward M. 
Evans of Stern Bros. & Co., 2 W. 46th 
St., will be glad to learn that he has 
recovered from his recent illness and is 
now back at his office. 

Jack Braverman, formerly with the 
Metro Ring Co., is now connected with 
Sagar & Samitt, Inc., 121 Canal St. 
Mr. Braverman will soon call on the 
wholesale trade with his line. 

Judge Coleman has appointed J. W. 
Eidt receiver of the R. B. Jewelry Co., 
37 Maiden Lane, under bond of: $500. 
A petition in bankruptcy was filed 





against the R. B. Jewelry Co. Dec. 10. ° 


. The Gem Club of New York held its 
regular monthly meeting last Thursday. 
After the dinner the regular social 
session was held. The next regular 
meeting of the club will be on Jan. 10. 

Next Saturday the Timeology hikers 
will enjoy their weekly walk through 
Sunnyside Gardens and Jackson Heights, 
L. I. The hiking watchmakers and 
jewelers will meet at 2 p. m., at the 
Sunnyside station, Bliss St. 

A meeting of the Board of Education 
was held “yesterday (Wednesday) to 
give the official consent to the opening 
of the Jewelry Trade Apprentice School. 
After this meeting the school’s commit- 
tee will go ahead with the final. details. 

Louis Freund, of Henry Freund & 
Bros., 20 W. 47th St., will sail on the 
Majestic Dec. 29 for a six week’s trip 
to the Continent. Mr. Freund will visit 
the European watch factories to get a 

€ on the latest watch styles. - 

An involuntary petition in bankruptcy 
Was filed against the Siegel Jewelry Co., 
81 Chrystie St., last Tuesday, by Joseph 
Stein, $2,000; Hirshborn & Stillman, 
$25, and Jacob B. Goldstein, $5.. The 
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members of the firm are Hyman and 
Jacob Siegel. 

Among the jewelry firms recently 
granted charters of incorporation in 
Greater New York are the Superfine 
Watch Corp., with a capital of 1000 
shares of common stock and the Jewelry 
Mfg. Co., with a capital of $30,000. The 
latter is in the Bronx. 

It was announced last Monday by 
Benjamin Schwartz and Samuel Litoff 
that Harry Greenberg had severed his 
connections with the firm of Greenberg, 
Schwartz &  Litoff, manufacturing 
jewelers, 102 Fulton St. The firm of 
Schwartz & Litoff will continue the 
business at the same address. 

Harry Stern, L. Heller & Son, 15 W. 
47th St., returned to this city last Sun- 
day on the Paris. Mr. Stein has been 
away for about two months and spent 
most of the time in Paris. G. J. Klinick, 
of the same concern, arrived in Europe 
last week on the Ile de France. Mr. 
Klinick will be away until after the 
first of the year. 

Samuel Lenkowsky of Samuel Len- 
kowsky & Sons, importers of diamonds, 
10 W. 47th St., who has been abroad for 
the past six weeks, visiting the various 
diamond markets, is returning on the 
Majestic, which is scheduled to dock on 
Dec. 24. Murray A. Lang of the same 
firm, who has been abroad with his 
father, will remain in Europe for some 
time in the interest of his firm. 

The Arrow Mfg. Co., held a dance and 
entertainment for its employes at the 
Hotel Plaza, Jersey City, last Saturday 
evening. Over 300 people were present 
as guests of the company and all voted 
the affair a success. There were five 
acts of entertainment by professional 
vaudeville and radio stars after which 
a buffet supper was served. The com- 
mittee in charge consisted of Victor 
Long, Otto Fiebig, Henry Guttig, Frank 
Pascuiti, Ida Helmstadt and Rose Miller. 

A voluntary petition in bankruptcy was 
filed last Monday in the United States 
District Court, this city, by Joseph J. 
Treisman, watchmaker and _ jeweler, 
1715 Madison Ave. In the schedules 
filed with the petition Mr. Treisman lists 
his liabilities at $33,605, including se- 
cured claims, $29,790; unsecured claims, 
$3,715 and accommodation paper, $100. 
The assets total $6,099 and represent 
stock in trade, $4,700; personal property, 
$1,000; debts due on open accounts, 
$150; stocks, negotiable bonds, etc., $210; 
and money in banks and elsewhere, $39. 
The largest unsecured creditors include 
M. Rosenfeld, 234; S. Tobias, $170; Tri- 
angle Jewelry Co., $350; ‘A. S. Abrams 
& Son, $163; Regal Jewelry Co., $135; 
A. L. Hodes, $220; G. Gross, $1,000; 
Toepfer, Molho & Co., $150 and E. 
Kalmanowitz, $470. 

Many members of the trade will. be 
grieved to learn of the death on last 
Friday, of Walter E. Bush, who was 
for over a quarter of a century, con- 
nected with that part of the industry 
in New York which specializes in frater- 
nity jewelry. Mr. Bush was suddenly 
stricken in the street in Jersey City, 
Friday last, and the funeral was held 
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at his home, 277 Harrison Ave., Jersey 
City, on Sunday. Deceased who was 49 
years old, was born and educated in 
Jersey City, and about 1900 entered the 
jewelry trade. He was employed suc- 
cessively by John Frick, C. G. Braxmar 
& Co., and finally with Dieges & Clust, 
which firm he was connected with for 
more than 10 years. He sold to the 
city trade and to fraternal societies and 
was most prominent in the fraternal 
world, particularly in such orders as the 
Masons, the Elks and the Royal 
Arcanum. He had a wide circle of 
friends both in the business and social 
world who mourn his passing. Mr. Bush 
of recent years was connected with the 
Standard Engraving Co. He is sur- 
vived by a widow and a married daugh- 
ter. 

Henry Kremer whose jewelry store 
at 45 46th St., Thomson Hill, L. I., was 
found deserted one night recently, was 
arrested last week and Monday, Dec. 10, 
was arraigned before Magistrate Doyle 
in Long Island City. Kremer waived 
examination and was held in $2,000 bail 
for the Grand Jury. The complainant, 
I. Goldberg, a wholesale jeweler, 99 
Canal St., Manhattan, alleged that 
jewelry valued at $1,000, held by 
Kremer on consignment, had _ dis- 
appeared and was unaccounted for. A 
patrolman had found the door of 
Kremer’s store open and the _ store 
abandoned. The jeweler was arrested 
in a furnished room on W. 122nd St., 
this city. It is understood that about 
$2,000 worth of jewelry has been re- 
turned to wholesalers and customers. 
Kremer denied that he had intended to 
make away with any of the jewelry re- 
ported to have been found in the fur- 
nished room in Manhattan. He declared 
that he had gone away to search for 
his partner, who, he charged, had dis- 
appeared after they had been in part- 
nership for about three weeks in Thom- 
son Hill. : 

Samuel Goldkopf, wholesale jeweler, 
206 Broadway, against whom bankruptcy 
proceedings were started Nov. 22, filed 
schedules on Wednesday, Dec. 12, in 
the United States District Court. Ac- 
cording to these schedules Mr. Goldkopf 
owes $15,404, including unsecured 
claims, $13,411; notes and bills which 
ought to be paid by other parties thereto, 
$1,917; and accommodation paper, $75. 
The assets amount to $14,227 and rep- 
resent bills, promissory notes and secu- 
rities, $1,998; stock in trade, $850; ma- 
chinery, tools, etc., $171; debts due on 
open accounts, $3,708; policies of insur- 
ance, $7,500. Listed among the: largest 
unsecured creditors are: Art Brooch 
Mfg. Co., $300; Leo Hoffman, $301; 
Happy Jewelry Co., $377; H. Landau, 
$1,454; Ellman & Blau, $281; F. Ellman, 
Inc., $335; A.. Barondes, $587; B. Fabri- ~ 
cant, $676; J. Blank, $221; Bristol Seam- 
less Ring Co., $576; Borakove Bros., 
$296; S. Bruner, $516; Heller & Co., 
$3,226; H. J. Jacobson, $516; M. Kutcher, 
$392; F. C. May, $478; Metro Ring Co., 
$720; M. Rosenfeld, $729; Stern & 
Stern, $704; Tomchin & Levinson, $528; 
E. Wilner, $251; Bernstein Bros., $241. 
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Philadelphia 


It is announced that Frank Fisher, 
convicted and serving a six to 12 year 
sentence for a jewelry robbery here in 
1926, has applied to the State Board 
of Pardons for a pardon. He will have 
a hearing this week. 

A large number of jewelers from the 
wholesale district were present at the 
wedding of Miss Lillian Motz, daughter 
of Joseph J. Motz, diamond dealer, to 
Simon Yusem of this city. More than 
400 guests were present at the reception 
in the crystal ballroom of the Benjamin 
Franklin Hotel. 

Important jewelry from the estates of 
the late Clarence Desong and Alice R. 
Geyerlin, were sold this week at the 
Philadelphia Art Galleries by orders of 
the executors and attracted a large 
number of buyers, many from New 
York. Fair prices were realized ai- 
though the bidding was not spirited. 

A firm believer in direct mail adver- 
tising for the jeweler, J. J. Cohen, dia- 
mond importer, for 30 years or more in 
the Victory building, Chestnut St., is 
announcing his removal to the Fidelity 
Trust building, the city’s newest sky- 
scraper on Jan. 1, in a _ well-planned 
series of direct mail pieces: 

Police are seeking to identify a large 
quantity of jewelry, apparently the 
proceeds of window smashings found in 
a car occupied by five men arrested 
after a street holdup. All were identified 
by their victim whom they had beaten 
and robbed of $160 and a watch. The 
car had been stolen’and police are try- 
ing to connect the prisoners with recent 
jewelry window smashings in South 
Philadelphia. Thus far the jewelry 
has not been identified by victims of 
the window breaks. 

Announcement. is made at the execu- 
tive offices here of the National Gift and 
Art Association that the spring show 
in New York will be held at the Hotel 
Imperial, March 11 to 16. This will be 
the second year of the New York show 
and advance reservations are coming in 
rapidly. Exhibitors who feared a show 
in New York would not be popular with 
the buyers or might injure the business 
of dealers in that city, have realized they 
were mistaken and are now among the 
keenest boosters for the event. 

An interested group of buyers from 
New York and this city is expected 
Saturday at the Samuel T. Freeman & 
Co. galleries when the noted collection 
of sterling silver and fine jewelry from 
the estate of the late Clement B. New- 
bold, who lived at “Crosswick’s House,” 
in Jenkintown, this city,’ will be auc- 
tioned to settle the estate. In addition 
to the sterling, Mr. Newbold was a dis- 
criminating collector of fine Sheffield 
ware and his bronzes: and porcelains 
were noted also. 





It begins to look as if the move for — 


a standardized size price list by jewelry 
manufacturers will be one of the most 
recent outstanding achievements of the 
National Wholesale Jewelers Association 
for the benefit of its members. Already 
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an overwhelming majority of the jewelry 
jobbers of the country have pronounced 
themselves in favor of the six by nine 
and a half inch list suggested by the 
association officers and now the manu- 
facturers are being heard from in 
response to a questionnaire from the 
association’s executive offices here. Thus 
far the acquiescence of the manufactur- 


ers in the move has been practically . 


unanimous and all favor the 6 by 9% 
size suggested. 

A mirror foiled the attempt of a negro 
sneak thief to purloin a handful of rings 
from the Roxborough district jewelry 
store of John D. Enright at 6185 Ridge 
Ave., and his capture followed after a 
chase by the store manager, C. E. Houss- 
mann and a clerk. Mr. Houssmann was 
waiting on a customer when the negro 
entered and, seeing the manager and the 
clerk were busy, 
counter and picked up several rings 
from a tray. In a mirror Mr. Houss- 
mann saw him slipping the rings into 
his pocket. Houssmann turned toward 
the man and the latter darted for the 
door and ran into the street but the 
manager .and clerk dashed after him 
and overtook him after a short run. 
They turned him over to a policeman 
and a search at the station resulted in 
rings valued at $100 being found in his 
pockets. 

The holiday rush now is on in earnest 
and the next few days will be hectic 
ones in both retail and wholesale stores 
here, the buying public evidently having 
decided to become, “last minute 
shoppers” with all the discomfort pos- 
sible to the jeweler. As one result con- 
ditions have been very spotty in the 
trade for several weeks and-even up to 
this week, some stores reporting a fair 
business, others being dull. Now, with 
stores open every evening, the owners 
and salesmen are very busy and with 
buyers. insisting on immediate delivery 
of goods and work, conditions are not 
as pleasant as dealers would like. While 
watches continue to lead the call for 
holiday gifts, there is a good demand 
for silver, especially sterling flasks and 
cigarette cases. Modernistic prices are 
going to some extent. Costume jewelry 
and articles mounted with semi-precious 
stones also are in good demand. Dia- 
mond jewelry is slower than had been 
expected but dealers expect a rush for 
it before the season ends. A fair num- 
ber of large pieces in bracelets and high 
priced rings have been reported sold 
during the past few weeks. 








President-elect Hoover will be pre- 
sented with the John Fritz gold medal 
at the annual meeting of the American 
Institute of Mining & Metallurgical En- 
gineers in New York City next Febru- 
ary. The medal is a memorial to the 
late John Fritz, of Bethlehem, -Pa., one 
of the pioneers in the iron and steel in- 
dustry. It has been awarded to Mr. 
Hoover by a board composed of the for- 
mer presidents of the national civil, 
mining, mechanical and electrical engi- 
neering organizations. 
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Boston 





Morris Keller, who for 17 years con. 
ducted a store at 158 Main St., Spring. 
field, Mass., has opened a new jewelry 
establishment at the corner of Main and 
State Sts., Springfield. 

Mrs. Jennie Percival, widow of David 
C. Percival, former head of the D. ¢, 
Percival Co., died Dec. 11, after a long 
illness. Mrs. Percival, who was in her 
88th year, was a native of South Paris, 
Me., and her maiden name was Begge. 
She was a member of the First Church 
of Boston, and had resided at 69 
Commonwealth Ave. for about 15 years, 
Mr. Percival, her husband, died in 1913. 
Deceased is survived by a daughter, 
Mrs. Herman Parker of Marblehead 
Neck, and two sons, David C. Percival 
and Lawrence F. Percival. 

Business during the year which js 
coming to a close has been on an even 
keel. It has not by any means been 
a boom year, nor can any spasmodic 
spurts be recorded. Demand has been 
consistent, though not heavy, for 
watches, novelties, diamonds, gold and 
silver merchandise and some platinum. 
Compared with last year it is estimated 
by leading jewelers in Boston the 
present year will just about break even, 
or be a little under the 1927 figure. One 
of the chief reasons for this average 
year is that retail jewelers have been 
content to get rid of their stock, to clean 
out the accumulation of goods, so that 
a fresh start may be made in 1929 
with the latest merchandise based upon 
what the public demands. The trend 
for a long time has been for novelties. 
Hence jewelers expect that in replenish- 
ing their stocks they will have to take 
this in account. It is not believed that 
the public is turning against jewelry. 
On the contrary they admire it more 
than ever, but they are prevented from 
buying by numerous counter attractions, 
most conspicuous among which are the 
automobile, the radio and the movies. 
Industrial conditions have played a 
large part in the comparatively low 
amount of business done this year. Mill 
centers have been working half time. 
Hence wages have been cut in half, more 
or less. Despite this jewelers here 
predict that 1929 will show a consider- 
able increase over 1928, largely because 
people have installed their radios, met 
payments on their automobiles and in 
other ways got rid of a great many in- 
cumbrances which have so far eaten up 
their surplus capital. Demand for 
novelties will continue, special gifts, 
china and glass and works of art will 
win larger shares of business than ever. 
Jewelers, therefore, will be wise to de 
velop gift departments, special exhibi- 
tions, novel displays, not only because 
they help to.educate people and create 
a desire for these things, but also be- 
cause the public is breaking away fast 
from the conventional, the stereotype 
and call for the unique, the freakish, 
the novel and original. Taking all 
things into consideration local jewelers 
appear encouraged for 1929. 
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Providence 


Beatrice Kostick has filed information 
with the city clerk’s office that she is 
the owner of the New York Novelty 
Shop, 46 Pembroke Ave. 

The J. & M. Die & Tool Co., 9 Calen- 
der St., is owned and conducted by Wil- 
liam J. Milhall, according to his state- 
ment to the city clerk’s office. 

The P. & S. Polishing & Plating 
Co., 220 Eddy St., is owned and con- 
ducted by Max A. Pelsach, according to 
his statement filed at the city clerk’s 
office. 

The case of Seth Seiders, Inc., against 
the Imperial Co., was heard before 
Justice Carpenter in Superior Court last 
week, the jury returning a verdict for 
the plaintiff in the sum of $227.14. 

Sarkis Chatalain, 47 Hammon S&t., is 
owner of the Admiral Hard Enameling 
Co., 162 Chestnut St., according to his 
statement filed at the office of the city 
clerk. 

The White & Cola Mfg. Co., Inc., of 
this city, was incorporated last week 
under the laws of Rhode Island to man- 
ufacture jewelry in this city with an 
authorized capital of $50,000 consisting 
of 500 shares of common stock at $100 
each. The incorporators are Philip 
Cola, Kegham White and Thomas L. 
Marcaccio. 

Alfred Walker, 423 Pleasant St., 
Attleboro, filed notice with the City 
Clerk of this city that he is the sole 
owner of J. Schwartzkopf & Co., manu- 
facturing jewelers, 7 Beverly St. This 
business was established by Jacob 
Schwartzkopf in 1900 by whom it was 
conducted until his: tragic death in an 
automobile accident in 1916 since which 
time his son, Harry A. Schwartzkopf 
has conducted it. 

William H. Kruger, one of the best 
known journeymen jewelers in this city, 
died last week at his home in Oaklawn 
in his 68th year. He was born in this 
city, the only son of the late Richard 
Kruger for many years a manufacturing 
jeweler here. He is survived by his 
widow who was a daughter of Clarence 
Holmes who recently died after more 
than half a century with the J. A. 
Putney Co., retail jewelers. 

Slight damage by fire, water and 
smoke was caused to stock in the plant 
of the Imperial Knife Co., 14 Blount St., 
the other night when a fire was dis- 
covered on the third floor of the build- 
ing. Sidney Bennett, night watchman 
at the building, called the fire depart- 
ment when he found a blaze near a 
polishing machine had ignited some 
rubbish at a work bench. The flames 
were quickly extinguished, but water 
seeped through to the two lower floors 
occupied by the knife concern. 

The Gorham Mfg. Co. has declared 
the regular quarterly dividend of $1.75 
per share on the first preferred stock 
Payable March 1 to stockholders of 
Tecord Feb. 1, 1929. The stockholders 
of record date has been advanced 15 
days this year in order to allow the 
holders a full month in which to exer- 
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cise the conversion privilege which ex- 
pires March 1, 1929. By thus advancing 
the date, the company is allowing the 
stockholders to receive the regular divi- 
dend of March 1, and still have time to 
convert their first preferred stock into 
common stock. According to the ar- 
rangements made at the time of the 
reorganization of the Gorham Mfg. Co. 
in 1924, holders of the present first pre- 
ferred stock are given the privilege to 
convert each share held into two shares 


of common stock. The recent resump- - 


tion of dividends on the common stock 
makes the conversion offer attractive. 

Among the jewelry buyers reported in 
this city and vicinity during the past 
week were the following: Arthur Caro, 
Ben Felsenthal Co., New York city; Mr. 
Bishop, Bishop, Gerson & Co., Pitts- 
burgh, Pa.; Mr. Alexander, Raymond & 
Co., New York city; Mr. Jaffre, the Gift 
Kraft, Inc., New York city; Mr. Cohen, 
Hyman, Cohen Co., Baltimore, Md.; 
Oscar Uhl, Furstenwerth-Uhl Co., St. 
Louis, Mo.; Messrs. Dunkleman and 
Post, Dunkleman, Bubert Co., Baltimore, 
Md.; Messrs. Livermore and Karpen, Gus 
Heiman & Co., Inc., New York city; Mr. 
Weingarten, Frederick Weingarten & 
Co., San Francisco, Cal.; Mr. Brown, 
Charles A. Brown, Inc., Boston; Messrs. 
Kaskel, Braunstein and Mandel, D. 
Lisner & Co., New York city; Mr. 
Lesser, Samstag & Hilder Bros., New 
York city; J. L. Sabbath, J. L. Sabbath 
& Co., Montreal, Que.; Mr. Avidan, 
Lippman, Spier & Hahn, New York 
city; Messrs. Brownstein and Goldstein, 
Brown, Gold & Co., Philadelphia; Ben 
Wolf, Martin & Wolf Co., St. Paul, 
Minn.; J. Gorenstein, the Congress Nov- 
elty & Jewelry Co., New York city; Mr. 
Waxman, Waxman, Penner & Levine, 
Chicago; Mr. Levy, Morris, Levy & Co., 
Chicago; Mr. Freudenberg, M. Freuden- 
berg Co., New York city. 








Pittsburgh 


The membership of the Retail Credit 
Men’s Association has passed the 1200 
mark, with very few downtown jewelers 
engaged in the retail business not now 
members of the association. At a meet- 
ing to be held in the near future a night 
will be devoted to giving the entire time 
to the jewelry trade, which is extremely 
well represented in the membership. ' 

J. Alexander Hardy of the Hardy & 
Hayes Co., reports that the November 
business of his house was the largest 
in 10 years and that Christmas buying, 
as far as his firm is concerned has 
started earlier this year than for a 
long period of time. A general line of 
merchandise appears to be selling at all 
stores. Diamonds and watches are lead- 
ing. 

Clarence Frick who sells jewelry eve- 
nings reported to the police that he had 
been held up at Cushman and Kenova 
Sts., and robbed of merchandise worth 
$275. Frick, who lives at 101 Catherine 
St., told the police that he was returning 
home after calling on several customers. 
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A description of the thieves was given 
and three suspects were placed under 
arrest. 


The Attleboros 


Notice was posted the past week at 
the R. F. Simmons Co. factory that the 
company would on Thursday, Dec. 20, 
pay the usual five per cent bonus to em- 
ployes from Jan. 1 to Oct. 1. 

Albert J. Blais, 40 years of age, and 
for 20 years with the Saart Bros. Co., 
died last week. He is survived by his 
widow, three children and two sisters. 
He was born in Canada but came to 
Attleboro as a young man. 

Thomas McDermott, aged 60, a resi- 
dent of Attleboro for 40 years and for 
35 years an employe of the D. F. Briggs 
Co., manufacturing jewelers, died sud- 
denly at his home, 41 Pleasant St., last 
week. He is survived by his widow, a 
son, two daughters and two sisters. He 
was a member of the Manchester Unity 
Odd Fellows and Pokonoket Tribe of 
Red Men. 

Purchase of a controlling interest in 
the firm of Page & Pelletier, embossers, 
and reorganization of the firm under the 
new name of Clark & Pelletier Emboss- 
ing Co., with Archie L. Clark for the 
past 23 years a western salesman for a 
local firm as president and treasurer, 
was announced last week, with assur- 
ances that the firm is to continue and 
enlarge its business in its present site 
in the Ingraham building, 54 Union St. 
H. A. Pelletier is to be vice-president 
and: Walter M. Kendall, secretary. Mr. 
Clark has taken over the interests for- 
merly held by Joseph Rioux, Joseph 
Finberg, Charles J. Merritt and A. S. 
Ingraham. 


Kentucky Notes 


Oscar Sales, jeweler, has leased a 
store at 612 S. Fourth St., Louisville, 
Ky. It is understood that Mr. Sales 
plans to open a credit jewelry store at 
the location about Nov. 15. Mr. Sales 
has been in the jewelry business for 
several years, operating the Sales 
Jewelry Shoppe, 416 W. Walnut St. 

Harry A. Rasch, for more than 20 
years identified with the Victor Bogeart 
Co., jewelry firm at Lexington, Ky., of 
which he was secretary-treasurer has 
tendered his resignation to embark in 
business for himself. Mr. Rasch went 
to Lexington 20 years ago from Cin- 
cinnati and soon became the head of 
watchmaking and optical department 
later acquiring an interest in the com- 
pany. He is now associating himself 
with R. O. Warren, who was with D. 
Adler & Son for 12 years and who for 
two years has been proprietor of 
Warren’s Watch & Optical Shop, 109 S. 
Upper St. The style of the new firm 
will be Rasch & Warren, doing a genera? 
retail and optical business. Mr. Raseh 
took up his new duties with the firm 
in December. 
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Canada Notes 


Exports of jewelry produced in 
Canada during the six months ended 
September, were valued at $3,787, as 
compared with $15,448 for the corre- 
sponding period of last year. 


Burglars entered the jewelry store of 
E. Jean, 240 St. Catherine St. E., Mon- 
treal, on the night of Dec. 12. Breaking 
the glass of a show case, they obtained 
watches and rings to the value of $350. 


An interesting address on the subject 
of “Precious and Semi-Precious Stones,” 
was delivered by Lovell Baker before 
the Montreal West Women’s Club on 
Dec. 10. 

The Canadian Jewelers’ Association 
recently offered valuable prizes, for the 
best slogan for the jewelry trade for 
which there were 10,135 competitors. 
The competition closed Nov. 30 and 
prizes. were awarded on Dec. 14, for the 
four best suggestions. Mrs. C. D. Tru- 
man, Winnipeg, received a diamond ring, 
of a retail value of $1,000. Her slogan 
was “Let jewelry add the finishing 
touch.” Miss Jean Wilson, of Chesley, 
submitted “Give Jewelry—It Endears, 
and Endures.” She received a_.colonial 
. table with a complete equipment of Com- 
munity flatware tea set and tray valued 
at $385. Miss P. Laurin, Toronto, sub- 
mitted “There is Joy in Jewelry.” She 
was awarded a Roden sterling silver tea 
set, four pieces with tray valued at 
$265. Mrs. John McLeod, Charlottetown, 
submitted “Jewelry Treasures Are Con- 
stant Pleasures,” and received an Elgin 
gold watch valued at $150. 


Ohio Notes 


Opening of a new jewelry store, known 
as the Rose Jewelry Co., is announced 
at 18 E. Market St., Akron. The store 
will specialize in diamonds and gift 
jewelry. 

Anita E. Dales, wife of G. Franklin 
Dales of the Dales Jewelry Co., Akron, 
is recovering from injuries received 
recently in an automobile accident. The 
accident occurred when the Dales car 
collided with another car. 

Pre-Christmas sales are in excess of 
those of last year, a survey of Akron 
and Canton jewelry stores this week in- 
dicated. Diamond demand is better and 
there has been a substantial gain in 
watch sales. 

Stein & Demon, Alliance, Ohio, jewel- 
ers, in business on Main St., for many 
years, will quit business about the first 
of the year. Plans for the future are 
indefinite, the partners have announced. 
The stock of merchandise is now being 
closed out. 

Canton jewelers joined with 100 other 
retail merchants in holding two shopping 
nights previous to Christmas, and stores 
were open until nine o’clock p. m., to 
permit those unable to get in the stores 
during the day to do their Christmas 
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shopping. The innovation proved very 
profitable to the shops. 

Mrs. John Brenner, wife of John 
Brenner, prominent Youngstown jewel- 
er, died at her home recently. She had 
been an invalid for six years. They had 
resided in Youngstown their entire 
married life; Mr. Brenner having con- 
ducted a large jewelry store here for 
many years. Her husband and two 
granddaughters survive. 


Newark 


Some fine pieces of polished ivory are 
on exhibit in the Newark Museum, 45 
Washington St. A. F. Swift of Newark, 
has loaned a pair of cuff links of walrus 
tusk ornamented with gold nuggets. 
The ivory came from Alaska as did long 
pieces of walrus tusk. H. F. Herpers of 
Herpers Bros., Newark, has loaned two 
long walrus tusks. The ivories may be 
seen in the Science Department on the 
third floor. 

Funeral services were held at Water- 
bury, Conn., on Saturday afternoon, 
Dec. 8, for Mrs. Mabel Dupuy, who for 
several years was Newark  corre- 
spondent for THE JEWELERS’ CIRCULAR. 
Mrs. Dupuy had been in poor health for 
some time. Interment was in Water- 
bury. Through her connection with 
THE JEWELERS’ CIRCULAR and the New- 
ark Sunday Call, Mrs. Dupuy gained 
many friends in the local jewelry trade. 
Mrs. Dupuy had lived in Newark for 
a number of years, coming to New 
Jersey from Hartford, Conn., where she 
was connected with the Hartford Times. 
Previous to joining the Sunday Call 
staff she had been employed by the 
Hudson Dispatch and the Newark 
Ledger. No relatives survive her. 

Retailers of this vicinity will wish to 
have for exhibition purposes sets of 
Wedgwood dinner plates with a color- 
ing of blue on cream background and a 
view of some Newark landmark for a 
center design. A limited number of 
orders of these sets of 12 plates has 
been given to the Josiah Wedgwood firm 
in England by the Newark Art Club at 
59 Lincoln Park, Newark. Each ‘plate 
will have a different scene and will in a 
short time be of real historic value. 
Wedgwood has promised the Art Club 
that the work will be by his best en- 
graver and the glaze is excellent and 
that the beauty of the plates can be 
emphasized. They may be used for 
gifts as they are suitable for home use. 
Mrs. Daniel Z. Noorian, president of 
the club, has said that orders placed 
with the treasurer, Miss Grace C. Trus- 
dell, 550 Parker St., Newark, by March 
1, 1929, can be delivered by the late 
spring or earlier if so ordered. 

















Thieves recently broke into the jewel- 
ry store of Cletus T. Teague, 209 N. 
Tryon St., Charlotte; N. C. They stole 
two leather bags, two compacts, one 
mesh bag and two sets of military 
brushes. 
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Dallas 


_The Dallas Jewelers’ Association 
voted at the last meeting to spend $5,009 
on a Christmas advertising campaign, 
For the main part the advertising wil] 
be carried on in the newspapers, 
through which shoppers will be urged 
to buy “gifts that last.” 

Dallas jewelers are defending the 
turquoise as the mystic symbol for those 
born in December, according to an inter. 
view in a Dallas paper recently with 
Charles A. Moore, president of the 
Dallas Jewelers Association. In spite 
of the fact that jewelers all over the 





‘ world are discussing a revision of the 


birthstones and that December seems to 
be the center of the contention, jewelers 
of this section will stick to the old stone 
with the possible alternate of lapis 
lazuli. They declare that they and their 
customers are satisfied with the way 
the old custom has rocked along for the 
last few thousands of years. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ended Dec. 15, 1928 


The U. S. Assay Office reports: 
Gold bars exchanged for gold 


$482,871.03 
95,985.33 


Total $578,856.36 
Of this gold bars exchanged for gold 
coins are reported as follows: 





Date Exchange 
a IR yee ene a area $113,849.52 
| Saari rr err re 82,869.67 
ee Te ee ee 67,484.20 
gee | SSN er err ree Te 67,389.06 
eg) |, SUeee SRA ere tek ey ree 83,396.38 
cr RD bh es ae Wd bese wate para sie a 67,882.10 
<i | BOP ee oe $482,871.03 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York as 
reported for the past week: 

Selling Price 


London U. 8. Gov’t New York 

Date Official Assay Bars Official 
Dec, 22.... CA 5956 57% 

Ess Se 5954 57% 

" 33... Beer 59 3Q 57 

aa! See 4 59% 57% 

" Bos... 59% 57% 

da | Pre) 593% 57 








For the third time since they have 
been in business, which has been only 
a few years, McGhee Bros.’ jewelry 
store, 210 Capitol boulevard, Nashville, 
Tenn., was robbed. Late one night re- 
cently the thieves or thief used a brick 
wrapped in a newspaper to smash the 
show window and escaped with six 
watches valued at $600. When the wit- 
dow was broken the Tennessee District 
Telegraph Co. was immediately notified 
through the automatic electric connet- 
tion. C. F. McCool of the telegraph 
company, arrived on the scene only a few 
minutes after the alarm was sounded 
but no trace of the thieves could be 
found. The police are now endeavoring 
to locate the crooks and loot. 
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Chicago Notes 


William F. Page, Morris, Ill., was a 
visitor in Chicago during the past week, 
calling on wholesale houses and making 
Christmas selections. 

G. Fred Perry, of the Helgen Mfg. 
Co., Providence, R. I., is spending 10 
days in Chicago visiting with his whole- 
sale trade and renewing old acquaint- 
ances. 

Frank Newburger, representing 
Kasper & Esh and the Leach & Miller 
Co., is making a 10 days’ business trip 
to St. Louis, Cincinnati and cities in 
the Middle West. 

H. Greenblatt, representing the Hart 
Jewelry Co., returned to Chicago last 
week from the Northwest where he 
called on his retail jewelry accounts for 
the past six weeks. 

Dan Childs, who represents eastern 
manufacturers, arrived in Chicago last 
week to visit with the wholesale trade. 
Mr. Childs is making his regular Decem- 
ber trip through the Middle West. 

Creditors of the Rogers-Thurman Co., 
received a check last week from Louis 
Goldman, of Goldman, Allshouse & 
Healy, trustee, for one and two-tenths 
per cent, the final dividend. This makes 
a total of 112/10 per cent. 

In the A. L. Bloomquist matter, a 
sixth payment of five per cent was 
mailed out last week by Louis Goldman, 
of Goldman, Allshouse & Healy, as 
trustee. This makes a total of 30 per 
cent paid to date. 

“Billy” Lamb, of the George H. Fuller 
& Son Co., left last week for San An- 
tonio, Houston and New Orleans, where 
he will combine business with pleasure. 
Mr. Lamb hopes to return to Chicago in 
time for Christmas. 

“Billy” McGill, representing the 
James E. Blake Co., Attleboro, Mass., 
spent the past week in Chicago calling 
on the trade and renewing old acquaint- 
ances. Mr. McGill left here for his 
Middle West territory. 

Otto Lieberman of the Stein & Ell- 
bogen Co., returned recently from his 
Wisconsin and Minnesota territory and 
will now remain in Chicago for the bal- 
ance of the year looking after the in- 
terests of his customers. 

Louis A. Landa has recently engaged 
in the premium specialty business, and 
has secured very desirable quarters in 
Suite 810, 7 W: Madison St. Prior to 





his going into business for himself, Mr. 








Landa was connected with S. Blake 
Willston. 

Sympathy from his many friends in 
the trade was extended to Edward 


Imhoff, last week on account of the - 


sudden death of his father, Edwin L. 
Imhoff, Sr. Mr. Imhoff was in the East 
when his father passed away, visiting 
at his old home and with the factories 
he represents. 

Samuel Feldman, manufacturers’ rep- 
resentative, with Chicago headquarters 
at 37 S. Wabash Ave., left last week 
accompanied by his wife and family for 
New York and other eastern points, 
where he will spend several weeks visit- 
ing at the home of his parents and call- 
ing on the factories he represents. 

Harry Lossau, of the Block-Weinfeld 
Co., has completed a _ business trip 
through Wisconsin and after remaining 
here for a few days left for Iowa to 
visit with several of his customers there. 
Gus Weinfeld, of the Block-Weinfeld 
concern, returned last week from a busi- 
ness trip through Illinois, and reports 
business favorable. 

Mrs. Grace Hardman has taken space 
in Room 1001 Columbus Memorial build- 
ing, where she has started in business 
for herself. Mrs. Hardman devotes her 
time to the repair of beaded bags and 
restrings pearls. She is well known to 
the trade in Chicago having been as- 
sociated with the Stein & Ellbogen Co., 
for the past three years. 

Mark Cohen, manufacturers’ repre- 
sentative returned to Chicago last Fri- 
day from Providence, where he made 
connections with the following four con- 
cerns to represent them in Chicago and 
the Northwest, with headquarters in 
the Heyworth building: Abbott-Beeber 
Co., Frank M. Kane, Primavera Bros., 
and the Eureka Ring Co. 

Arthur R. Lilja has engaged in the 
retail jewelry business for himself in 
Suite 1049, Pittsfield building. For 20 
years up until two years ago Mr. Lilja 
was connected with Spaulding & Co. as 
one of their diamond experts, and prior 
to that time was connected in the retail 
jewelry business under the name of 
Youngdahl & Lilja, at W. Madison and 
Ogden Ave. 

Sympathy from members in the trade 
was extended to Herbert Winterberg of 
Sproehnle, Inc., because of the death 
of his mother, Mrs. Augusta Steiner 
Winterberg. Death occurred after a 
long illness. She is survived by her, 
one son and two daughters. Funeral 


services were held on Monday at her 
late home, 1321 Pratt Boulevard, and 
Rosehill Cemetery Chapel. 


Joseph T. Brennan, southern and 
Pacific Coast representative for Buss- 
Linthicum-Thorson, returned last week 
from his territory and will remain at 
the home offices in the Jewelers’ Mart 
until after the holidays. J. William 
Thorson, of the same concern, has just 
completed a business trip through his 
central western territory, and will re- 
main in Chicago now until after Jan. 1. 

W. B. Morrison, who has been con- 
nected with the Chicago offices of J. R. 
Wood & Sons for the past three years, 
in charge of their correspondence, has 
been transferred to the firm’s home 
offices at New York, where he will as- 
sume charge of the advertising depart- 
ment. Mr. Morrison is one of the most 
popular young men in the trade and 
has won many friends by his eongenial 
manner. 

The Josephson Jewelry Corp. is the 
name of a new concern that had opened 
retail jewelry departments in two of 
the Goldblatt Bros. department stores, 
1615 W. Chicago Ave., and 4700 S. Ash- 
land Ave. The members of this concern 
are Isadore Josephson, and Morris Men- 
delson, both engaged in business inde- 
pendently in the Heyworth building. 
The headquarters of the Josephson 
Jewelry Corp. is at 29 E. Madison St. 

Conducting an auction without a 
permit cost David Fine, auctioneer, $25 
and costs last week when he was brought 
before Judge George. The auction at 
838 Milwaukee Ave., was raided one day 
last week by police working out of City 
Prosecutor Frank Peska’s office. The 
raid, Mr. Peska explained, was conducted 
as a part of the campaign being waged 
by the Better Business Bureau and mer- 
chants throughout the city. 

Arthur J. Baumgardner, familiar with 
the optical and jewelry trade in Chi- 
cago and surrounding territory for the 
past 20 years, and who recently joined 
the sales organization of the American 
Optical Co., passed away suddenly at 
his home last Friday morning. Funeral 
services were held on Monday and inter- 
ment was at Acacia Park Cemetery. He 
is survived by his widow, and three sons, 
one of whom, Kenneth, is employed by 
Almer Coe & Co. 

Edward R. Tyler, of Tyler & Feinberg 
and Maynard Levy, of Marks & Levy, 
auctioneers, have been busy for the past 
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month closing out the $75,000 stock of 
William P. Garretson, Bloomington, III. 
Mr. Garretson passed away a few weeks 
ago and the stock and fixtures were 
bought by L. F. Chadband, one of the 
leading retail jewelers of Bloomington, 
in order to secure the lease and location 
as there has been a retail jewelry store 
in that location for the past 50 years. 








Cincinnati 





The body of August Goessler, jeweler 
of Pomeroy, Ohio, was cremated at the 
Cincinnati crematory, Saturday. Goess- 
ler. was found dead in bed Thursday 
morning. He had been engaged in the 
jewelry profession at Pomeroy for more 
than half a century and was well known 
among wholesale jewelers in the Queen 
City. 

The show window of Adolph Wiebel’s 
jewelry store, 1730 Vine St., was 
smashed with a brick at an early hour 
Tuesday, Dec. 11, by thieves. They 
failed, however, to get anything of value 
as the noise of crashing glass attracted 
several persons to the scene and the 
robbers fled before they could obtain any 
loot. 

Invitations to the annual dinner dance 
of the Cincinnati Wholesale Jewelers 
and Manufacturers’ Association will be 
in the mails Monday. They are a little 
late this year, but practically all mem- 
bers of the entertainment committee, in- 
cluding Clarence Loeb, Arno Dorst, Eli 
Gutmann, Edgar Noterman, and Arthur 
C. Jacobs, have been out of the city. 
The date was set as Jan. 5 and the 
Hotel Gibson decided upon as the place. 

Eminent Sir William H. Schwarz, 
president of the Cincinnati Gold & 
Silver Refining Co., was signally honored 
by being chosen as the next Cincinnatian 
to move into the line of the Ohio Grand 
Commandery, Knights Templar. Mr. 
Schwarz was selected by past com- 
manders of Hanselmann Commandery, 
Knights Templar as the representative 
from the Queen City to get a start in 
the line of principal offices of the frater- 
nity: 

A stock dividend of 2 per cent was 
declared by the board of directors of 
the Gruen Watch Makers Guild, accord- 
ing to a letter sent to stockholders by 

George J. Gruen, treasurer. The divi- 
dend will be payable Jan. 7, 1929. In 
December, 1927, the directors declared 
an extra cash dividend of 50 cents a 
share, but this year deemed it advisable 
to issue a stock dividend instead. This, 
however, was not to be considered as 
a precedent. A reasonable portion of 


the earnings have been set aside to build 
up a reserve fund. 

The case of William Bernard, 36, 
1642 Vine St., was continued in Mu- 
nicipal Court until next week when 
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called for hearing on Friday. He was 
charged with carrying concealed weap- 
ons. The police claim that Bernard 
loitered in front of the jewelry store 
of Nick Ollinger at 1646 Vine St. for 
a period of two weeks. When arrested, 
the police allege that Bernard was 
carrying a home-made blackjack com- 
posed of a piece of rubber hose, filled 
with steel wire, and that he also was 
carrying a flashlight. Bernard told 
Detective Chief Kirgan he formerly was 
a railroad policeman and utilized the 
blackjack and flashlight in his work. 
The troubles of J. B. Gordon, jeweler 
and auctioneer, Dayton, Ohio, reached 
Cincinnati, Monday, Dec. 10, when his 
counsel sought an _ injunction suit 
against the city of. Dayton in the United 
States District Court in the Queen City. 
Mr. Gordon sought to compel officials of 
the Gem City to grant him a license to 
‘sell the jewelry that he acquired from 
the A. Newsalt Co. Mr. Gordon bought 
the stock of this concern when it went 
out of business and he endeavored to 
sell it at auction. The license was re- 
fused by the city on the ground that he 
had not been in business in Dayton six 
months as required by city ordinances. 
Mr. Gordon’s counsel claimed the ordi- 
nance was enacted primarily for “fly-by- 
night” auctioneers who brought mer- 
chandise into a city to sell and not one 
who sought to dispose of stock of a local 
concern. The Newsalt jewelry company 
had been in business for more than half 
a century. After hearing arguments 
from both factions Judge Smith Hicken- 
looper took the matter under advisement. 








Detroit 


Harold Hackett, Pontiac, Walter 
Kantlehner, Cairo, A. E. Scheunke, 
Mount Clemens and John Turck, Wayne, 
were Detroit visitors last week for the 
purpose of buying new merchandise for 
the Christmas trade. All report heavy 
sales and anticipate an unusually good 
business before the season is over. 

One night recently a brick was thrown 
through the window of the Senave retail 
jewelry store, 14526 Mack Ave.,- by a 
thief who scooped up watches valued at 
nearly $1,000 and escaped. Thieves are 
numerous in all parts of the city but 
this is the first time a retail jewelry 
store has been raided for some time. 

Owing to the increased activity on the 
part of thieves in all parts of Detroit, 
additional police and detectives have 
been placed on the streets, particularly 
in the downtown section. 
have been of frequent occurrence even 
in mid-day. Thus far the retail jewel- 
ers, owing to their vigilance, have 
escaped. Most of the big jewelry estab- 
lishments are employing their own 
private police which is proving success- 
ful in curbing losses from thefts and 
holdups. 

The residence of Mr. and Mrs. Abra- 
ham Brodie, 3274 Waverly Ave., the 
former a member of the firm of the 
Boston Refiners & Wholesale Jewelers, 
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Store holdups | 








December 20, 1998 


in the Metropolitan building was 
entered by robbers one evening recently 
and diamonds and jewelry estimated ty 
be worth $2,000, taken. The property 
was removed from a.room in which Mr, 
and Mrs. Brodie were sleeping, the for. 
mer told the police. None of the stolen 
jewelry has been recovered or a trace 
of the robbers found. 








Kansas City 


Benjamin Stiffelman, local jeweler, 
suffered a cut on his left hand and 
bruises on the body when his sedan was 
struck by another automobile at 4ist 
St. and Forest Ave., Monday, Dec. 10, 
Mr. Stiffelman’s car ran over the curb 
and turned over. The jeweler was taken 
to his home. Mrs. Stiffelman, who was 
riding with her husband, was not in- 
jured. ; 

Among the recent visitors in the city 
were: W. A. Dickman, Butler, Mo.; H. 
H. Poggmeyer, Leavenworth, Kan; 
Louis Praeger, Fort Scott, Kan.; Frank 
Pfeiffer, Parsons, Kan.; Thomas A. 
Craig, Macon, Mo.; A. J. Johnson, Polo, 
Mo.; Mr. and Mrs. E. L. McDowell, 
Arkansas City, Kan.; Frank Rohloff, 
St. Joseph, Mo.; George Leibrandt, 
Cameron, Mo. 

H. H. Kiger, of the C. A. Kiger Co, 
states that the present holiday business 
is the best since the World War. Plati- 
num bracelet watches are in unusually 
strong demand, and calls for carat and 
a half and two carat diamonds are better 
than at any previous Christmas season. 
Lighters, lighter sets, compacts, initial 
rings, beaded and mesh - bags, shoe 
buckles and costume jewelry are all 
moving well. Mr. Kiger remarks that 
sets consisting of necklace, bracelet and 
ear screws are going extremely good, 
and all kinds of neckwear jewelry are in 
demand. 

Noble R. Fuller, secretary-treasurer 
of the Edwards-Ludwig-Fuller Jewelry 
Co., says that business is ahead of last 
year but collections are not what they 
should be. “Fundamentals remain sound 
and good,” Mr. Fuller said. “Watches, 
silverware and clocks are moving well, 
and there is a slight improvement in 
diamonds. Calls for jewelry are not as 
good as anticipated. There seems to 
be a tendency toward merchandise that 
runs a little below the price level of 
1927. It is reported that farmers are 
holding their corn for better prices and 
as there is a large quantity of corn in 
the corn belt there should be a very 
active spring business.” Mr. Fuller 
adds that for the last four years 
many people have been rather heavily 
in debt. They seem to be_ trying 
to change this situation now and the 
effort is causing them to curtail pur 
chases. While the effect is a temporary 
slowing down in business it will un 
doubtedly result in better conditions. 
George H. Edwards, president of the 
Edwards-Ludwig-Fuller Jewelry Co., 18 
back at his office after a 10 days’. illness 
resulting from a severe cold. 
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Cleveland | 


G. W. Ullman has opened a trade re- 
pair shop at 425 Union Mortgage build- 
ing. He was formerly with Schroeder 
& Haur. 

Among industrial pioneers of Cleve- 
land honored by the Cleveland Chamber 
of Commerce at a luncheon last week at 
Hotel Cleveland was the Webb C. Ball 
Co., which was founded in 1869 as Whit- 
comb & Mettman. 

The annual meeting, banquet and elec- 
tion of officers of the Cleveland Better 
Vision Society was held on Wednesday 
evening at the Mall Club. The follow- 
ing were elected: President, Clark 
Sloan; Vice-President, A. J. Rowe; 
Treasurer, Edward Gage; Secretary, M. 
J. Almstead. Executive committee, C. 
B. Baker, A. C. Radde, D. T. Sedgwick 
and H. E. Templeton. 











Milwaukee 


L. V. Forsyth has bought the stock of 
William Dummer, Oconomowoc, which 
was sold during the past week at auc- 
tion for $1,200. He has opened a 
jewelry store in the same location as 
Mr. Dummer. 

Alfred G. Friske, Inc., is the name of 
the newly incorporated Friske jewelry 
store at Milwaukee. The store is capi- 
talized at 800 shares of common stock 
at $10 a share and incorporators include 
A. Ryback, George Beskin and Ethel 
Schroeder. 

Merchandise certificates or “gift 
bonds” are being sold by jewelry stores 





' in Milwaukee this year more than ever 


before. The “gift bond” is an order, 
signed by the donor, to a certain store 
to deliver merchandise of any stated 
value to the recipient who can then 
choose his own present. Many of the 
stores are actively soliciting the “gift 
bond” business of employers, who are 
often at a loss to know what to give 
employees. 

Milwaukee’s second Mid-West Market 
Week, which enlists the cooperation of 
local wholesale jewelers in the city, is 
to be held from Feb. 4 to 9, 1929, ac- 
cording to an announcement by the ex- 
ecutive committee, either at the Hotel 
Pfister or the Hotel Schroeder. Already 
67 firms, including many wholesale 
jewelry establishments, have joined to 
support the second week in Milwaukee 
and it is expected that there will be over 
300 participants when the plans get well 
under way. 

An excellent pre-Christmas business 
is reported among Milwaukee retail 
jewelers with a number of exceptionally 
big orders coming in, even at this late 
date. Wholesalers of the city are being 
kept busy filling the late orders and a 
general feeling of satisfaction over the 
present holiday season seems to prevail. 
Jewelers point out that when there is 
a full week before Christmas, that week 
is usually exceptionally busy, and the 
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buying trend at this time would indicate 
that this will be the case this year. At 
any rate, all indications point to an 
excellent holiday business. 

Milwaukee wholesalers have been 
hosts to a number of retail jewelers 
throughout the State who have come in 
to make late holiday purchases. Among 
some of the jewelers who visited at the 
wholesale houses during the past week 
were: Mr. and Mrs. B. G. Peterson, 
Racine; Otto G. Ansorge, Winneconne; 
Mr. and Mrs. Harry C. Doolittle, Jeffer- 
son; Oliver Olson, Madison; George 
Reidel and Eugene Pelkopfer of Pel- 
kofer’s, Inc., Sheboygan; Edward Be- 
zucha, Racine; W. R. Amidon, Hart- 
ford; E. Wegner, Beaver Dam; E. C. 
Timka, Clintonville; J. B. Kimball, 
Waukesha; Morris Schneider, Berlin; 
Mrs. A. Esteberg,, Waukesha; H. G. 
Davis, Seymour; W. K. Sulliver, Elk- 
horn; N. J. Stollberg, Two Rivers; 
George Zilius, Kenosha; and George 
Armbruster, Cedarburg. 








St. Louis 





Out of town dealers in the local whole- ° 


sale trade last week included the follow- 
ing: Phil Dallmeyer, Jefferson City, 
Mo.; Louis Brandenburger, Alton, IIl.; 
Milton Meyer, St. Charles, Mo.; J. H. 
Seitz, Highland, Ill.; William Bach- 
mann, Collinsville, Ill.; Roy Goulding, 
Alton, Il. 

The retail establishment of the A. J. 
Kroner Jewelry Co., on the second floor 
of the Republic building, at the south- 
west corner of Seventh and Olive Sts., 
has been remodeled and refitted. The 
style motif of the fittings is modernistic 
and the new cases and fittings are all in 
the same color and general design. New 
wall lights as well as display cases have 
been installed and all the changes have 
been completed in time for the holiday 
trade. 

These are busy days with the Jocal re- 
tail stores. Most of the downtown estab- 
lishments have a lot of extra sales help 
and business has been brisk for the past 
week or 10 days. The general opinion 
prevails that the holiday buying will be 
good as predicted from the manner in 
which it has been opening up. Consid- 
erable extra advertising in the daily 
newspapers is also being done in which 
the copy features many of the articles 
in the jewelry line which are especially 
adapted as gifts during the Christmas 
holiday period. 

Salesmen for the local wholesale firms 
in the trade have all completed their 
trips. Some of the men are resting at 
their homes for the balance of the year 
and through the holidays while others 
are at headquarters for the time being 
to stay until Christmas. Most of the 
travelers will get away again after the 
opening of the new year. The past 
road season is generally reported satis- 
factory by the local wholesale trade and 
much of the territory covered from here 
in the South and West has contributed 
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a nice volume of orders following the 
harvesting of good crops in many sec- 
tions. The year is closing with members 
of the trade pretty well satisfied with 

the current year as a whole. : 








Consular Notes 





A concern in Accra, Gold Coast, 
Africa, is seeking the agency for a line 
of cheap jewelry, according to an an- 
nouncement made recently by the Bu- 
reau of Foreign and Domestic Com- 
merce. Further information about this 
inquiry will be supplied to anyone writ- 
ing to the Bureau at Washington, D. C., 
or any of its branches, and referring to 
File No. 34986. 


x * * 


Jewelry, including cuff links, watch 
chains, collar buttons, ete. is being 
sought by a concern in Calgary, Canada. 
Anyone desiring further information 
should write to the Bureau of Foreign 
and Domestic Commerce at Washington, 
D. C., or any of its branches, and refer 
to File No. 35034. 


* * * 


According to the Bureau of Foreign 
and Domestic Commerce, a concern at 
Caracas, Venezuela, is desirous of pur- 
chasing table silverware, 60 to 90 grams 
fine. The Bureau at Washington, D. C., 
will furnish further information, if 
when writing reference is made to File 
No. 35153. 


* * * 


The. Bureau of Foreign and Domes- 
tic Commerce, Washington, D. C., has 
received information indicating that a 
concern at Milan, Italy, is in the mar- 
ket for the purchase and agency of 
cheap jewelry. Further information will 
be supplied if when writing to the Bu- 
reau reference is made to File No. 
35171. ; 


* * #* 


A request for an agency for cheap 
jewelry has been received by the Bureau 
of Foreign and Domestic Commerce, 
Washington, D. C., from a concern at 
Lisbon, Portugal. The Bureau will sup- 
ply additional information to anyone 
interested, if when writing reference is — 
made to File No. 35097. 


a 2 @. 


A house at Buenos Aires, Argentina, 
is seeking to purchase and also the 
agency for jewelry, watches and clocks, 
according to the Bureau of Foreign and 
Domestic Commerce, Washington, D. C. 
Further information will be supplied by 
referring to File No. 35160. 








Benjamin Arnson, who for over 40) 
years was engaged in the jewelry busi- 
iness at 105 Main St., Jamestown, N. 
Y., and who retired a year ago, has 
again engaged in the same business and 
has purchased the jewelry store of C. A. 
Taylor, 25 Main St., Jamestown, N. Y. 
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Los Angeles 


C. D. Lindstrom, formerly in the Title 
Guarantee building, has joined with the 
forces of J. C. Ferguson, diamond dealer 
in the Hass building, Seventh and 
Broadway. 

Fred W. Radcliffe, Coast representa- 
tive for M. A. Mead & Co., Chicago, who 
handle American watches, has opened 
headquarters in Los Angeles, in the new 
Foreman building, Seventh and Hill 
Sts., with offices in the elaborate suite 
of Robinson & Zack. 

The many friends of J. K. Maxwell, 
one of the best known jewelers in Los 
Angeles, were shocked to hear of his 
recent death. Mr. Maxwell had occupied 
the premises at 606 W. Pico St., for 
several years and his friends in the 
trade did not even know he was ill. 


The Gensler-Lee Jewelry Co., Fifth 
St. and Broadway, have taken over the 
direction of the Modern Homeware Co., 
which has had adjacent space to the 
jewelry company’s location: and the 
homeware section will be operated as 
a division of the Gensler-Lee Co. Man- 
ager White states that the same plan 
has been carried out in San Francisco 
and later will be the policy in all of 
Gensler-Lee stores. 

Brock & Co. were the receivers of the 
big trophy which was to be awarded 
to the winner of the fall tournament 
of the Los Angeles Jewelers Bowling 
League, which was concluded two weeks 
ago with a tie for first place between 
Andy Werner’s staff and that of Brock 
& Co. The roll-off of the tie took place 
last Wednesday and Brock & Co. won 
three straight games, making them the 
winner for two years in succession. Jack 
Portenstein, captain and manager of 
the Brock team, rolled high game and 
had high average for the three games. 
The victorious team is composed of 
“Joe” King, Jack Portenstein, “Joe” 
Portenstein and “Herb” Richardson. 


In the alleged smuggling of $36,000 
worth of pearls, for which a merchant, 
said to be a wealthy business man of 
Shanghai, China, is now incarcerated in 
the Federal section of the Los Angeles 
County Jail. The man was to have ap- 
peared for his preliminary examination 
before United States Commissioner 
Head, Friday, Dec. 14, but when called, 
the case was continued until Wednesday 
of the present week. The reason for 
continuance was to give the government 
more time for investigation. Since 
the man’s arrest two weeks ago, an- 
other angle to the case has developed: 
a question as to how the prisoner got 
into the United States, it being charged 
that it was irregular. Agents of the 
Immigration Department are -running 
down several clews and bits of evidence 
and will make a demand for the deporta- 
tion of the prisoner. This will be held in 
abevance until the smuggling case is dis- 
posed of. United States Deputy District 
Attorney Doherty, who is handling the 
matter says the belief is prevalent that 
the man’s name is not as given. It is 
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known the latter told officers he would 
not give his real name. The department 
is trying to determine his right name. 








San Francisco 





William Gillies, certified watchmaker, 
has moved his place of business from 
704 Market St. to the fourth floor of the 
Jewelers’ building. 

Lucien Cerf, manufacturers’ repre- 
sentative, 704 Market St., is leaving Jan. 
1 to visit the New York and Chicago 
factories he represents. 

H. B. Sproles. who has been for seven 
years traveling for Knox & Kaye, dia- 
mond brokers, 704 Market St., has gone 
into the retail business for himself as 
a jeweler, in Salinas, Cal. 

David Reise, brother-in-law of Albert 
S. Samuels and connected with the Al- 
bert S. Samuels jewelry store, passed 
away on Dec. 6. The deceased was only 
47 years of age. He is survived by his 
widow and one daughter. 

O. H. Potter who passed away in this 
city on the morning of Dec. 10 was an 
old-time watchmaker. Almost up to the 
time of his death he was with Granat 
Bros. Formerly he was with the jewel- 
ry firm of A..A. Handle, Berkeley, Cal. 
Mr. Potter was well-known and highly 
respected by the trade. 

Ivan L. Smith, Coast manager for the 
Oneida Community, Ltd., is leaving here 
on Dec. 27 for the agents’ meeting, to 
be held at Oneida, N. Y., during the 
week of Jan. 3. Other members of the 
Coast organization who will: also travel 
to the agents’ meeting are: W. C. 
Agans, San Francisco; L. V. Hepen- 
stall, Seattle; Eugene Smith, Portland, 
and’ Raymond T. Reeve, Los Angeles. 
The San Francisco office will be left in 
charge of C. Deming Smith and W. L. 
Wingate. 

Among out-of-town jewelers calling 
on the local trade within the past few 
days were H. W. Stackpole, San Jose; 
Mr. and Mrs. J. G. Beard, Martinez; 
C. Mantele, Stockton; T. B. Monk, 
Sacramento; Mr. and Mrs. A. J. Wil- 
kinson, Tracy; Louis Hirsh, A. Hirsh 
& Son, San Jose; M. B. Gardner,. San 
Rafael; Charles Gregory, San Jose; L. 
A. Mead, Santa Clara; M. H. Risard, 
Fairfield; Otto Paulsen, Richmond; H. 
L. Whitehead, Crockett; William B. 
Burke, Berkeley; L. O. Dixon, Oakland; 
M. H. Hurst, Oakland and a number of 
other Oakland jewelers. 








An innovation recently introduced in 
the trade practice conference procedure 
of the Federal Trade Commission pro- 
vides that the clandestine violation of 
any of the resolutions of an industry, 
those accepted by the Commission mere- 
ly as expressions of the industry as well 
as those approved by the Commission, 
shall be deemed to be unfair methods 
of competition. Fourteen industries 
have held trade practice conferences 
under the Commission’s auspices during 
the past year. 
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The building housing the jewelry store 
of F. Abendroth, 1311 Main St., Hills. 
boro, Ore., is to be torn down to make 
way for a new building. Mr. Abendroth 
says. he is in the unfortunate position 
of having a large Christmas stock with 
no place to display or sell it over the 
holidays as he has received notice to 
vacate as soon as possible. He is hold- 
ing an auction sale. 

Twenty-eight years of business life in 
Grants Pass, Ore., has been ended by 
Letcher & Son, jewelers. The stock = 
been closed out at auction and the good- 
will of the store sold. Alfred Letcher, 
Sr., started in the jewelry business in 
Grants Pass in 1900 and was later 
joined by ‘his son, Alfred Letcher, Jr,, 
a graduate optometrist. Mr. Letcher, 
Sr., is retiring permanently from busi- 
ness. 








Business Records 





The Hodgen Jewelry Co., 
Ind., has assigned. 

B. P. Weir, Horton, Kan., was recent- 
ly petitioned into bankruptcy. 

A receiver has been appointed for 
Wright & Company, Inc., Portsmouth, 
Ohio. 

Corrigan & Co., Philadelphia, Pa., are 
reported to have been closed out by the 
sheriff. 

Turner & Yerman, Cleveland, Ohio, 
are offering creditors 40 cents on the 
dollar. 

A voluntary petition in bankruptcy 
has been filed by Murph’s Jewelry & 
Gift Shop, Denver, Colo. Assets are 
placed at $4,000 and liabilities at $33,- 
000. 

A voluntary petition in bankruptcy 
has been filed by De Robertis & Son, 
Hartford, Conn. The assets are listed 
at $8,700, and the liabilities total 
$15,341. 

A receiver has been appointed for the 
business of Harry A. Sebel, Inc., Indian- 
apolis, Ind. Assets are valued at ap- 
proximately $5,000, while liabilities are 
estimated at $14,000. 

Samuel Shapiro, jeweler, Exeter St. 
Baltimore, Md., has filed a voluntary 
petition in bankruptcy in the United 
States District Court. Schedules are 
expected to be filed in a few. days. 
Mr. Shapiro has been engaged in the 
jewelry and watchmaking business here 
for a number of years. His assets are 
placed at $17,600 and his liabilities at 
$38,986. Mr. Shapiro’s petition was 
referred by the court to Willis E. Myers, 
referee in bankruptcy. 


Kokomo, 








Leo Napientek, proprietor of a store 
operating under the style of the Burn- 
ham Street Jeweler, West Allis, Wis, 
has moved his business to new quarters 
at 5002 Burnham St. Mr. Napientek 
has conducted a jewelry store on this 
thoroughfare for a number of years. 
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Birmingham 





Increased faculties for diamond set- 
ting, engraving and watch repairing 
will be provided in the enlarged quar- 
ters of the Birmingham Jewelry Co., 
according to the proprietor, A. B. Brom- 
ley. This firm recently -installed new 
fixtures, making the store more attrac- 


tive. : 


Christmas trade opened up fairly 
well, but is not as good as it was this 
time last season according to several 
retail jewelers. Springlike weather had 
prevailed here during the past week and 
this has been the cause of an increased 
number of shoppers on the streets and 
in the retail stores. 

A negro janitor at a local store has 
been arrested charged with stealing a 
large amount of merchandise from that 
well-known retail jewelry store. Among 
the articles found at the negro’s home 
were bracelets, Masonic charms, kodak 
films, kodak paper, tumblers, dishes and 
other articles. The negro told the court 
that he “just swept these articles up 
off the floor and thought they had been 
thrown away.” It was learned that he 
had been operating a regular jewelry 
store and gift shop at his home. He 
told his customers that he could get a 
“discount” on any articles. Judge 
Abernethy sent the negro to jail for 
four months to work out a $250 fine 
which he was unable to pay. 








Baltimore 





Jewelers from out of town visiting the 
wholesale houses here last week included 
W. M. Taylor, Herndon, W. Va.; Joseph 
Claster, Harrisburg, Pa.; J. S. Kreeger, 
Chestertown, Md., and M. E. Watkins, 
Mount Airey, Md. 

Positive action has been taken by the 
Baltimore Jewelers’ Association to guard 
against illegal auction sales here during 
the pre-holiday season. One or two 
jewelers who have been in business for 
a number of years are conducting auc- 
tions, but the usual mushroom auction 
sales which usually characterize the 
Christmas trade are missing this year, 
due to the vigilance of the authorities 
and the jewelry trade interests. One 
auctioneer has already been convicted 
of violating the Baltimore auction law. 
Jewelers here point out that the con- 
viction has had a salutary effect. 

Smashing a window of the Castelberg 
‘National Jewelry Co., Park Ave. and 
Lexington St., a daring thief is believed 
to have stolen a number of diamond 
rings from the window of the store. A 
check-up of the stock of the company 
1S now being made to ascertain whether 
a loss was sustained. Insurance is car- 
ried by the company. The fact that the 
firm had their window equipped with an 
automatic burglar device caused police 
to arrive on the scene a few minutes 
after the window was broken. The thief 
used a brick, which he threw through 
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the window with great force, the blow 
shattering the glass. Through the open- 
ing the thief thrust his hand. 
zen a block away heard the crash of 
glass and he notified Sergeant Elmer 
Schleigh, of the Western District. 
Schleigh arrived just as the thief dis- 
appeared down an alley a block away. 
Jewelers in the downtown district have 
been warned by the police authorities 
not to leave valuable displays in their 
windows at night. The loss here from 
window smashings has been compara- 
tively small. Twenty-five plain-clothes 
policemen and detectives have been as- 
signed to the jewelry district this year 


‘by Police Commissioner Charles D. 


Gaither. Last year during the holiday 
season Baltimore suffered less loss in 


its jewelry district than any city in the 


country of comparative size. 


Washington, D. C. 


In an announcement sent out last 
week, John B. Chrest, designer and man- 
ufacturer of platinum jewelry, states 
that the partnership of Limon & Chrest 
has been dissolved. Mr. Chrest accord- 
ing to the announcement will continue 
business in the Jordan building, 1301 G 
St. N. W., Washington, D. C. . 

Shoe ornaments are dutiable at -80 
per cent as articles of personal adorn- 
ment, under a decision by the United 
States Court of Customs Appeals. As- 
sessed at this rate of duty by the ap- 
praiser, the United States Customs 
Court at New York sustained the pro- 
test of Alex. Murphy & Co., importers, 
that they were properly dutiable as shoe 
buckles at the appropriate rate accord- 
ing to value. The judgment of the 
lower court was reversed by the Court 
of Customs Appeals. 

A larger volume of holiday trade than 
in any previous year is predicted by 
William F. Whiting, Secretary of Com- 
merce. While sufficient statistics are 
not now available on which to base a 
forecast of the dollar volume of sales, 
Secretary Whiting pointed out that a 
reservoir of $550,000,000 has just been 
released in the form of Christmas sav- 
ings, an increase of 10 per cent over a 
year ago and five times as great as in 
1920. The volume of dividends and 
interest payments during December 
aggregating more than $560,000,000 is 
15 per cent larger than a year ago. 
While a large portion of this money 
will be reinvested, it is reasonable to 
expect, said Secretary Whiting, that at 
least 50 per cent will go to swell the 
channels of trade, with all types of mer- 
chandise feeling the effects. All in all, 
said Mr. Whiting, the present Christ- 
mas season is full of holiday spirit 
which will find interpretation in mate- 
rial things, because of the firm sub- 
structure of large employment and large 
savings. It is announced that Secretary 
Whiting will not inaugurate any new 
policies in Commerce Department ad- 
ministration between now and March 4. 
During the past three months Mr. 











A citi-- 


83 


Hoover’s successor in the commerce post 
has studied the department’s activities 
from top to bottom and has reached the 
conclusion that no further branching out 
is necessary at the present time to main- 
tain the department’s contact with busi-- 
ness. No new work of an _ unusual 
nature is being planned for the near 
future, Secretary Whiting said recently. 
The increasing number of requests 
for the varied services carried on 
indicates, he said, a growing reliance 
upon the department for assistance in 
all matters pertaining to the efficient 
administration of business. Secretary 
Whiting noted a particularly lively de- 
mand on the part of industry for the 
use of the services and facilities of the 
commercial standards group of the 
department in developing simplified 
practice projects and commercial stand- 
ards and specifications for the guidance 
of manufacturers, distributors and con- 
sumers. 








Atlanta, Ga. 


Among the manufacturers’ represen- 
tatives calling on the local trade during 
the week were: W. W. Sommers, Attle- 
boro, Mass.; V. H. Gilbert, Untermeyer- 
Robbins & Co.; Clinton Van Hise, Tay- 
lor & Co.;.and Mr. Murphy, the Towle 
Mfg. Co. 

Visitors in Atlanta during the week 
included: J. J. Sommers, Athens, Ga.; 
P. A. Hughes, Commerce, Ga.; Joseph E. 
Edwards, Jackson, Ga.; C. N. Whitmire, 
Griffin, Ga.; H. S. Banta, Newman, Ga.; 





. Mr. McAfee, Albany, Ga., and Thomas 


L. Bell, Americus, Ga. 

Miss Lillian Williams, the daughter of 
Fred L. Williams, Sr., well known At- 
lanta jeweler, was married on Nov. 28 
to Ralph Allison, Atlanta. . The cere- 
mony took place at St. Luke’s Episcopal 
Church and, following a short honey- 
moon, the couple will make their home 
in Atlanta. 








Indiana Notes 





. The jewelry establishment of Charles ° 
A. Thompson, Greensburg, Ind., has 
been sold to M. S. Garfinkle. 


Charles C. Burgess, formerly of Hut- 
chison, Kan., has purchased the stock 
and fixtures of the Black Jewelry Co., 
Bloomfield, Iowa, and has reopened the 
store. Mr. Burgess is well known in 
Bloomingfield and for several years 
was employed by the John Burgess 
Jewelry Co. 


Morris Bugenstein has purchased the 
lease and fixtures of the Gradwohl 
Jewelry Co., 25 S. Sixth St., Minneapolis, 
Minn. He intends to put in a modern 
store front and to operate a credit 
jewelry store, which will be in charge 
of his son. This will be the second unit 
of a chain of jewelry stores that he and 
his two sons plan to conduct. 











































































HY should a wholesaler’s show- 
rooms be drab and conventional 
while the retailer’s can be artistic? The 
answer is, they need not be. Today the 
wholesaler can show his stock as attrac- 
tively as does his retail customer, and 


RECEPTION ROOM WHICH WELCOMES 
VISITORS WITH ITS ARTISTIC AR- 
RANGEMENT 


fortable, as beautiful and altogether as 
attractive to the dealer as is the fine 
retail jewelry store to the consumer of 
gems and artistic products. Not only 
can the wholesaler’s showrooms be as 
attractive, but, in many instances, they 
are now becoming so, and in no section 
of the country have the wholesalers and 
distributors become more up to date pro- 
portionately than in California, and par- 
ticularly in the vicinity of Los Angeles. 

Among the latest examples of artistic 
quarters shown by those who do a whole- 
sale and retail business in Los Angeles 
are the suite of offices occupied by M. 
Reingold, 603-604 Title Guarantee build- 
ing, recently opened. 

Mr. Reingold was formerly engaged 
in the retail business on S. Broadway, 
but his business grew so rapidly and his 
clientele became so numerous that it 
was necessary that he have larger space 
and more commodious quarters, so he 
leased the suite of rooms on the sixth 
floor of the Title Guarantee building. 
Mr. Reingold, carrying such a large 
amount of diamonds, pearls, and other 
precious gems, knew he must get into 
a building where his property would be 
safe from burglary. This building is 
known to be practically burglar-proof. 
In this suite which Mr. Reingold is 






his office and showrooms can be as com-. 





cious dimensions: 


used as a reception room. This is fitted 
up in black walnut with desks of the 
latest pattern and lighting devices which 
give an opportunity of showing gems 
to their best effect. 
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Putting Art and Comfort in a 
Wholesaler’s Sales Rooms 


occupying he has four rooms of spa- 
The outer office is 


In the rear of this 
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ports are all fitted in heavy leather, ang 
these are of the latest patterns. 

Next to the diamond room is the pri. 
vate office of Mr. Reingold, and here the 
same artistic and rich appointments are 
seen. 

In the front and parallel with the 
reception room is Mr. Reingold’s sales 
and display room. This room probably 
is one of the most gorgeous and artistic 
on the Pacific Coast. It is about 30 by 
40 feet, and is arranged in such a map. 
ner as to display the wares and mounted 
gems that Mr. Reingold carries in g 
most delightful and attractive manner, 

There are wall showcases around the 
three sides of the room, and in the cen. 
ter of the room two especially built 
showcase tables fashioned in the most 
modern manner. The wall showcases 
are built of ebony, with beadwork run- 
ning along the shelves, and the tops 
of silver. The showcases display silver- 
ware of the most modern type and art 
and gift jewelry. Around the room are 
metal wrought pedestals containing 
ferns and other greenery, which are al- 
ways kept in fresh condition. 

Mr. Reingold, who is a connoisseur 0 
gems, and who wishes to give his cus- 
tomers, whether wholesale or retail, the 
best that money can buy, has spared no 
efforts or expense in making his parlors 
as attractive as any in that part of the 
United States. 








It was announced several days ago 
that J. W. Nelson and D. C. Nelson, 





A WELL ARRANGED SALES AND PROPERTY ROOM 


reception room is what Mr. Reingold 
calls his diamond room. Here are ap- 
pointments, desks and tables of black 
walnut, lights so arranged that a pur- 
chaser can get an opportunity of see- 
ing the precious stones under the best 
possible conditions. Chairs and daven- 


proprietors of one of the oldest jewelry 
stores in Marion, Ohio, will retire from 
business. This concern has been et 
gaged in business for 36 years. Ill 
health of D. C. Nelson has been given 
as the reason for the retirement, of the 
two brothers. 
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‘PATRONIZE 


eMy STORE? 


Suggestions for Securing Some Useful Fore-K: nowledge 


‘(QO-CALLED Big Business, that is, 

business with vast sums of money 
at its control, has for years predeter- 
mined its market and therein lies no 
small reason for the success of Big Busi- 
ness. 

Big Business is financially equipped to 
expend thousands, tens of thousands, 
and in some cases hundreds of thou- 
sands of dollars months before market- 
ing a product or a service in determin- 
ing beforehand whether there will be 
a consumer demand for the product or 
service it contemplates marketing. 

Advertising agencies run trial ads 
and test series of publicity augmented 
in many cases by vast, thorough house- 
to-house canvasses to find out before 
marketing if indeed there is a market. 

Of course the small, independent, re- 
tailer cannot compete with Big Business 
on such a financial scale; cannat pre- 
determine its small local market possi- 
bilities in the same manner that Big 
Business can. 


AN the minor merchant predeter- 

mine his market at all? He can. 
And he can do it in the same general 
way that Big Business does, by a house- 
to-house canvass. The difference lies 
in the medium employed to do the can- 
vassing. 

Take the retail jeweler as an instance. 
He cannot afford to hire a crew of house- 
to-house survey men. He cannot afford 
either to set up a market research de- 
partment in his shop or avail himself 
of the ultra-expensive research bureaus 
of the advertising agencies. 


By. Joun Winters FLEMING 


But he can predetermine his market 
with just as much precision as Big Busi- 
ness determines its market potentialities 
via advertising agencies. The jeweler 
can do it by direct mail. 








Know in Advance! 


EFORE sstarting anything, 

the wise man _ always 
makes a thorough investigation 
to learn the helpful and the 
hampering conditions. Business 
is now conducted along scien- 
tific lines and research and 
fore-knowledge prevent waste 
and many losses. 

The buying power in city or 
village and the number of 
towns which might be drawn 
from to increase the volume of 
trade should all be considered. 

With progressive methods, 
conscientious service to the 
public and thorough knowledge 
of one’s business, success will 
not be so difficult. 








In illustration let us assume a case. 
Let us say that John Stone has worked 
in the jewelry business for 20 years, 
for other jewelry interests. John Stone 
decided that he has sufficient capital, 
ability, and experience to; ‘n for him- 
self. 


One thing only he isn’t sure of. Will 
his shop be patronized? 

He can quite accurately determine 
whether his shop will be patronized by 
using direct mail matter as a means of 
finding out. 

John Stone scans the model budget 
he has made out for his first year’s 
expenditures in his own contemplated 
store. No doubt he has based this 
budget on scientific data calculated to 
present the ideal expenditures in com- 
parison with the capital John Stone has 
available for his enterprise. 

In perusing his budget he comes to 
the item of advertising and notes that 
he is allowing himself $500 for his first 
year’s advertising. Well and good. 

Then John Stone puts on his thinking 
cap and figures the sources of his poten- 
tial clientele. He is going to open a 
community jewelry establishment in the 
North End district of the city in which 
he is located, a city of 15,000. 


HE neighborhood in which he plans 

opening shop comprises some 3500 
people. What John Stone wants to 
know is: What percentage of these 
3500 people will patronize Fis store? 
What better way of finding out than by 
going right to them and asking them? 
Obviously the task is too tremendous to 
be undertaken by John Stone personally. 
He can’t very well call on each of the 
3500 and ask them personally, face-to- 
face. And perhaps it is just as well 
that he can’t. 

Very few people would be honest 


(Continued on page 87) 
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D. C. Percival & Co., Inc. 
Wholesale Jewelers and Diamond Importers 


Estab. 1864 
373 Washington Street 
Jewelers Building 
BOSTON, MASS. 
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RIPLEY-HOWLAND MFG. CO., Ine. 
Makers of 
Gold Rings and Diamond Mountings 
Wholesale Dealers in 
Diamonds and Jewelry 


Office and Factory, 333 Washington Street 
BOSTON, MASS. 








M. S. PAGE CO. 
373 Washington Street 


Jewelers Building 


BOSTON, MASS. 


Wholesalers of 


Watches, Diamonds and Jewelry 


HARRIS & LAWTON, Ince. 
Importers of 
Diamonds and Precious Stones 


373 Washington Street 


Jewelers Bldg. Boston, Mass. 





I. ALBERTS SONS, Inc. 
373 Washington Street 


Jewelers Building 


BOSTON, MASS. 


Wholesalers of 


American and Swiss Watches 
Diamonds—Silverware 


Jewelry—Clocks 
N. E. Distributor of Du Pont Pyralin 


C. W. SWEETLAND & SON, Inc. 


373 Washington Street 
Jewelers Building 


BOSTON, MASS. _ 
New England Representatives 


Homan Mfg. Co. S. L. & G. H. Rogers Co. 
Silver Plated 


Hollowware 
Wholesale Distributors 
1847 Rogers Bros. 


Flatware 


Community Plate 











SANGER & COMPANY 


Wholesale Jewelers 
387 Washington St. 


CLOCKS 


Boston, Mass. 


Watches, Diamonds and Silverware 


Fiberloid Toilet Ware 





New England Watch & Jewelry Co. 


Rn Oe ne 
SSS 


387 Washington Street 
Boston, Mass. 


Wholesale 
Watches 


Diamonds 
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iho Will Patronize My Store? 


enough to tell John Stone face-to-face 
that they wouldn’t buy in his shop. 
Practically everybody would answer 
“Yes, of course we’d be glad to patronize 
ou.” 
: Also, practically everybody would 
mentally reserve and qualify their af- 
firmative answer. 

But a person will answer a query 
more frankly by letter than he will 
orally, face-to-face with his questioner. 

Then John Stone goes to a printer and 
finds out that five cents a unit is a very 
liberal allowance for direct mail matter, 
including the cost of postage. 

Again John Stone figures: He’s al- 
lowing himself $500 advertising expendi- 
tures for his first year. To query 3500 
people by direct mail at five cents a 
letter will cost him $175. And he isn’t 
sure of an answer. 

John Stone draws $100 more out of 
his, advertising money and puts it up 
as prizes for the best answers to his 
query. 


INALLY, John Stone devotes some 

few hours to thinking about the letter 
he is going to write. At length he finds 
out that he wants to know much, far too 
much for one letter, for he wisely real- 
izes that one of the chief virtues of 
direct mail matter is brevity. 

After all if he can figure out how 
the North End section feels about his 
opening a jewelry store in their midst 
he will be satisfied. He writes, may be 
as shown in adjoining column. 


AN you see the possibilities in this? 
It should bring forth a flood of 
letters filled with good, mediocre, and 
bad reasons. But—it should determine 
the market for this prospective jeweler. 
The total cost of this campaign would 
be $275. Isn’t it worth it to sound out 
sentiment in the section in which John 
Stone intends to locate? How much 
better to lose $275 right off the bat 
learning he should not open up than to 
lose much more later on by opening up 
and failing. 

Do you see the advertising possibili- 
ties in this plan? See the good will 
built up by the jeweler by going right 
to his potential clientele; laying his 
cards on the table, face-up; and asking 
their advice; then paying them for it. 

This instance of a jeweler predeter- 
mining his possible market before going 
in business for himself is but one mani- 
festation of the possibilities of this plan. 

There are just as many variations to 
the plan as there are markets to be 
determined and facts to be sought out. 


AS. another example an - established 
Jeweler might query his clientele 
Some time before Christmas and offer 
Prizes, either in cash or merchandise, 
for the best letters telling him what 


(Continued from page 85) 


his patrons want to see in stock for 
Christmas. 

Or the jeweler finding his trade fall- 
ing off might also frankly and honestly 





} 
JOHN STONE 
Jeweler 


500 North End Ave. 
November 1, 1928. 


Mrs: Harlow Ward, 
1000 North End Ave. 


Dear Mrs. Ward: 


This letterhead may be the business 
stationery of Merryfield’s newest 
jewelry store. Whether it is or not 
depends in no small measure upon 
you. 

You are doubtless acquainted with 
the undersigned by face if not by 
name. Undoubtedly for many years 
he served you as jewelry clerk at 
Flint’s jewelry store. Later on he 
may have had ‘the pleasure of serving 
you in his present capacity of store 
manager. 

After twenty years’ experience in 
the jewelry business the writer is 
contemplating opening up his own 
jewelry store, a community shop at 
500 North End Ave. right in your 
own neighborhood. 

Would you patronize him if he 
opened a shop? Or, if this query is 
too frank, do you think Merryfield 
is big enough and sufficiently pro- 
gressive to support another jewelry 
establishment? Or, is the city ade- 
quately and satisfactorily served by 
its present three stores? 

In medical matters you consult a 
physician. In legal affairs you go to 
a lawyer. Therefore the writer, as 
a potential retail jeweler, is coming 
to you for your advice. 

You pay a doctor and lawyer for 
their services. The writer is going 
to pay you. 

The-* writer is offering $100 in 
prizes for the best answers to his 
query. For the letter listing the best 
reasons .why he should open a shop 
there will be a prize of $25; with ad- 
ditional cash awards of $15 and $10 
respectively for the second and third 
best letters. 

Similarly, for the letters listing the 
best reasons why he should not open 
his store, there are three cash prizes 
of $25, $15 and $10 respectively. 

Mail your letter to the above ad- 
dress and have it in the mail on or 
before midnight, November 30th. 

Will you cooperate? 

Thank you! 

Sincerely, 
JOHN STONE. 











admit it in a direct mailing’ and offer 
prizes for the letters telling him why 
it is falling off. 

Still again the jeweler might offer 
awards for the best improvements sug- 
gested for his shop. 


The variations are many and in every 
instance the jeweler is not only gleaning 
valuable, first-hand information, but he 
is also legitimately indulging his budget 
in first-rate advertising. The prizes are 
bound to draw replies and if prizes are 
given for the best answers to both sides 
of a question the pros and cons are 
going to be considerably aired to the 
final advantage of the jeweler. 








Quick Profit Chart 


ERE is a chart showing the “profit 
based on the cost.” 

To use this chart simply run a 

straight line through the cost, column 

A, and the selling price, column B, and 
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the profit in per cent is immediately 
shown at the intersection in column C. 

Thus for example, the dotted line 
drawn across this chart shows that if 
the cost is $10 and the selling price is 
$100 the profit is 900 per cent. 

Although the chart shows a _ wide 
range—from $1 to $100 in column A and 
from $1 to $10,000 in column B—it will 
take care of almost any problem by the 
simple addition of digits. 


HUS, for example, the dotted line 
drawn across this chart will just as 
readily solve the problem of $100 cost 





(Continued on page 95) 
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Little -ACerchandising Plans | 
for the Retail Jeweler 


Parceling for the Holiday Season 


/{f GIFT becomes an attractive and appropriate 

Christmas gift when it is wrapped in tissue or 

crepe paper, of green and red, of holly poinsettia or star 

designs, tied with ribbon, and with a Christmas seal 
upon it. 

This matter of wrapping the Christmas gift is most 
important. Yet it is a matter that is overlooked each 
holiday season by thousands of jewelers, who could easily 
perform this extra little service and extend the prestige 
and good-will of this shop. 

Featuring wrapping and tying is to offer a service that 
many people need at Christmas. Everyone has not the 
knack or the art of tying up a parcel so that it will look 
like a Christmas gift. And the jewelry store selling the 
gift is in a better position than anyone to add this little 
service at the time of the sale. 

One of the salesmen or saleslady in the jewelry store, 
with a little training, may wrap and tie with professional 
skill the parcels of jewelry merchandise, so that the cus- 
tomer will be relieved from trying to. do up packages a 
day or two before Christmas and only half succeeding. 


NCE the knack of parceling for the holiday season 

has been accomplished, the jeweler may let it be 
known that he will do up any gift brought into his store 
in an attractive manner. Thus many people. may be 
caused to enter his shop, see his merchandise, partake of 
his friendliness, and go out to broadcast his kindness. 
Probably feeling under some obligation for this service, 
it is most likely that they will return at a later date to 
shop and make purchases. 

Tying of the Christmas gift may well be delegated to 
some woman member of the staff, for the art of tying 
fluffly bows, loose, pendant loops that fall gracefully over 
the parcel seems to come naturally to the sensitive fingers 
of women. 

A supply of various sized boxes, silver or gold stars, 
fancy tissue paper, ribbon and sealing wax, are all that 
is required for the proper parceling of articles sold just 
before Christmas. Sealing wax may take the place of seals, 
as splotches of silver or gold wax placed on the centers 
of the ornamental bows or elsewhere on the gift packages 
makes an excellent showing, being highly decorative and 
appropriate at the holiday season. 


Mechanical Doll Boosts Costume 
| Jewelry 


EVELOPING interest in Christmas costume jewelry, 

the Jewel Case of Seattle, Wash., small jewelry gift 
shop has put into effect a novel window idea, this season. 
Dolls have a perennial appeal. Christmas would scarcely 
be Christmas if there were no dollies. They are the most 
popular toys at the Yuletide season in every country, the 
world over. 


Therefore a little mechanical doll in the window of the 
Jewel Case of Seattle is the center of Jewelry interest, 
This little lady demonstrates the wearing of costume 
jewelry. ; 

The Christmas idea is summed up in the eternal lure 
of the doll which good St. Nick gives to little girls to per- 
petuate the mother instinct. In a measure, they are sym- 
bolic of the holidays, and in the case just mentioned serve 
to carry a Christmassy air and suggestiveness directly 
into the costume jewelry field. 


NIMATION and movement heightens the interest 

in any window display. Compare still pictures to 
moving pictures, and silent ones to talkies. By the same 
token, the mechanical doll breathes a new animation, and 
reawakens interest in the costume jewelry of the jewelry 
or gift shop. 

Picking up a piece of costume jewelry, wearing it, a 
necklace, a bracelet, or what-not, gives more color, more 
sparkle to the gems, which flash as the light falls on the 
angular facets, and send out shafts of color that strike 
the optics with new force in movement. 

Therefore the doll idea carried out in the jewelry win- 
dow at Christmas time serves a distinctly dual purpose. 
The movement of the mechanical toy in the window serves 
first to intrigue the interest and attention of the passer- 
by. Once gained, it serves to remind the stroller or win- 
dow-shopper that Christmas is just around the corner, 
and that costume jewelry, as worn by the mechanical doll, 
is a most appropriate gift. All of this, and even more, the 
silent mechanical doll says by way of inference and sug- 
gestiveness to the passerby. C. H. L. 


“The Two of Diamonds Wins” 


- f VERY clever slogan that has caught the public’s 
fancy in Indianapolis is being used by Koenig & 
Friedrichs. It refers to them as “The Two of Diamonds.” 
All their advertising bears these magic words and, to make 
it even more striking, most of the copy carries a cut of 
the two of diamonds, playing-card fashion. By the way— 
the store’s business cards are also made to represent 4 
two of diamonds playing card. Street car cards are 
printed in black and red with the same thought carried 
through. 

While the store advertises “Dignified Credit,” there is 
nothing on the front glass or the interior of the shop to 
indicate that it is other than a good grade cash jewelry 
store. Nothing of a sensational type of publicity is ever 
used. As proof, when asked what particular methods 
were used to draw customers to the store, their reply was 
an unexpected one: “The free inspection, tightening and 
cleaning of diamonds, regardless of whether they were 
bought in this store or not. Invariably, when a customer 
comes in for work of this kind she will be accompanied by 
a friend. The friend usually asks about the charge. When 
we tell her that there never is a charge, we are more thal 
likely to make a customer.” 
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Gives ‘em a Bank for 
(‘hristmas Shopping -AConey 


And Banks Produce from $15 to $350 


Harry Fink, owner and manager of the John Fink 
Jewelry Co., Fort Smith, Ark., has introduced a new 
departure in the stimulation of Christmas sales with a plan 
that, particularly applicable at the holiday season, also can 
be enforced throughout the year. 
This is a savings book 
bank plan which Fink be- 
lieves is original with the x 
Fort Smith establishment, 'y / 


J isny Fin what has been solely the bank’s territory, 


and which is not familiar 
to other jewelers in the  , 
country, so far as he knows. & 
He advocates its general 
adoption by the trade in y 
connection with the “lay- 
away” plan many jewelers i 
employ at Christmas time. 1 

Fink has a stock of hand- , 
some little book banks, with 1 
real leather coverings in 
blue, black and brown. Af- ¥ 
ter the customer has se- 
lected a gift, Fink gives £ 
him the book bank, with in- 
structions to insert in the, 
coin slot any amount, from ¥ 
a dime to $10 or more, 
daily or weekly, until he 3 
has sufficient funds to pay Py 
for the purchase. Fink t 
lays the gift away until the ¥ 
customer calls for it. He : 
says amounts ranging from ¥ 
$15 to $350 are brought in 
by customers in the small 
book banks. 

The book bank plan has 
the advantage of eliminating all losses, putting it on par 
with cash purchases, and it speeds up Christmas sales at 
the same time it increases business. 


ONG ago the banks found out what it meant to have 

customers save, no matter how small the amount, and 

Fink conceived the idea of inaugurating the same plan in 

the jewelry field, inculcating the thrift habit among his 

less wealthy patrons. That the idea is a good one is 

> in the way sales have been swelled at the Fink 
re, 

The book banks are in keeping with the dignity of a 
high class jewelry store. Each costs $1.50, and Fink uses 
discrimination in distributing them. On the cover is 
Written, “Save and Have,” the advice of the wise and 
thrifty Benjamin Franklin. 

The books go mostly to young married couples, to girls 
buying gifts for their sweethearts, and to men and women 





Jeweler’s bank for Christmas savings 


on moderate salaries. Quite often, however, Fink finds 
that a surprising number of his wealthier customers like - 
to employ the savings book plan. 

More than 100 books have been given out, and Fink 
expects a much larger number before the Christmas season 
closes. The distribution for Christmas gifts is begun late 
in September or early in 
October. 


yy Y buying early, cus- 
tomers get a better se- 
t lection, and the book banks 
J teach them the healthy hab-» 
it of thrift. 


be) “T tell a customer to put. 
in perhaps as little as 10 

‘ cents or 25 cents a day,” 

o Fink said. “If he planned 

" to go to a show and it . 

a rained or something inter- 


fered with his plans, I tell” 
y him to put that money into 
his bank. This makes sav-; 


t ing easy.” 7 

- Fink attempts to have 
- each book bank emptied at 
a least once a month. He 


keeps the key in the store, 

y puts the article chosen 

away, and holds it until 

i the customer comes in. If 

of the customer changes his 

mind about a gift or can- 

b) not decide what he wants, 

Fink pays him six per cent 

per annum on his money 

until he makes his decision. 

While the lay-away plan 

is not new, when worked right it is very effective, Fink 

said, and he finds that to operate it in conjunction with 

the savings book banks is most satisfying. It puts the 

business on a sounder basis than widespread extension of 
credit, and expands sales as well. 

With the book bank plan in effect, the Fink company 
enjoyed its biggest November business in its fifty years 
of existence, last year, and the opening of the season indi- 
cates a much larger volume this season. 

A plan of this kind might be adopted very profitably 
by many jewelers. Saving for a Christmas fund has be- 
come quite a custom of late years and jewelers might get 
more benefit from this custom than they now do. A 
well written letter might be sent forth early in January 
to a good list of prospects suggesting. that they call at 


_the store and secure one of the jeweler’s little thrift banks 


in order to establish a saving fund for gifts that endure. 
Moreover, money saved for diamonds is an investment. 
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Leinan 3ros., 
23 Walker St., 
New York, U ¥ 


Dear Sirs: 





proved upon de shall be very =< 
Outfit to any one who is in the 
to polish silver jewelry and so forth. 


CKS3 :&x 





Replying to your letter of lay 7th 
we are very clea to advise you tnut your polishing- 
dust-collecting outfit which we purchased about a year 
ago is not only most satisfactory but it_is the best 
investzent we have ever rade in the line of equipment 
for our shop 







Yours very truly 











etc. 


LEIMAN BROS. 






Conveniently arranged for quick work! 


and dirty. 





Gliminates 
Polishin 
Dust, 


~  inpolishin 

iam My sitéer evel 
>. | ' 
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Polishing 
Dust Collector 


No matter how little or much work you have to polish it should be done 
quickly and well—stores as well as workshops use these machines—they are 
so convenient, fitting into out-of-the-way corners, yet keeping all other 
corners of the premises free from dust and dirt that formerly were dusty 


Without a Dust Collector You 
Must Breathe the Dust! 


Dust being very light will naturally float in the air and no matter 
how careful you may be you can’t help but breathe it into your | 
when polishing—You must breathe the air and the dust is there laden 
with sharp irritating metallic particles from the metal article yoy 
polish. Needless to say this irritates the lungs and nasal passages, 
causing sickness sooner or later. Avoid it by using one of these con. 
venient, inexpensive dust collectors. 

Pays for itself in the gold it saves! 
This irritating metallic dust has no business in your lungs—let this 
machine breathe it into the lungs provided for it. The strong air 
suction or current of air at each of the dust hoods drags this dust 
into the cloth bags underneath the machine where it is easily re- 
covered, sent to the refiner, melted down and returned to you to pay 
the cost of your outlay first and an income to you ever after. 

Thousands in use in all sections! 
Cleanliness of shop and person is no respecter of location and so we 
find these dust collectors in as wide use in the West as in the Hast, 
in the South as well as the North, because they do as they promise— 
keep the shop clean, protect the operator’s health, pay back their own 
cost and create an income for the owner where no income exists now, 
Sure reasons enough for the purchase of one of these highly valuable 
and surely necessary outfits. 

Strongly built to last a lifetime! 
These machines are very heavily built not on'y fur the purpose of 
lasting a lifetime but also to eliminate vibration, sound, etc., so that 
they may be used anywhere without disturbing customers or other 
workmen or neighbors. 
The largest factories find them long-lasting and so do the small shops 
and stores—and lasting many years they give the same smooth service 
every one of those years. 

Costs only a few cents a day for electricity! 
You only pay for electricity according to how much you use the ma- 
chine. The heavier you press on the buff the more current will be 
used, but heavy pressing means a shorter run, so it equalizes the 
expense for current which even for the heaviest service rarely if ever 
exceeds a few cents daily. 
Comes complete all set up as eo and ready to begin work 
at once 

Every machine on being completed is carefully tested for a half day 
or more under a strain much greater than it will ever be called upon 
to endure in actual service. It is then ready for you—it is shi 
out all ready to begin work as soon as you receive it—it only being 
necessary to connect the electric wires to the motor. 
You can’t do polishing work efficiently or well with dust flying in your 
face—even a little dust, a very little, daily breathed constantly into 
your lungs is bound to affect the most robust in after years because 
it sticks there and accumulates day in and day out. 
Your present walls and ceiling if you have been polishing without a 
dust collector for any length of time will show you what your lungs 
will be like soon. So delay no longer! Act today! 


LEIMAN BROS., 23B Walker St. New York © F “{S"yREE FOR THE ASKING ~* 
=== MAKERS OF GOOD MACHINERY FOR 40 YEARS 


THOMAS J. 


DEE & CO 


REFINERS 


Sweeps, Polishings, 


Gold, Silver, 


Platinum and Plated Scraps. 


MANUFACTURERS 


Platinum and White Gold Wedding 


Ring Blanks. 


: Mountings. 
Purchasing and Sales Dept.: 


5 So Wabash Ave 








r 





If You Have No City Gas 








Get a small Presto tank from most any garage, 
connect it to the Torit No. 36, and you have a 
wonderful outfit for Soldering, Melting, Light 


Brazing, etc. No compr air is required. 


The Handy Torit No. 36 consists of a small torch, 


4 different tips, 5 feet rubber tubing, 
and connection for Presto tank. Price $7.50 


You may order from your Dealer, or 
ST. PAUL WELDING & MFG. CO. 
166 W. 3rd St. — St. Paul, Minn. 


a 


















Fancy White Gold 


Selections Sent on Request. 


Refining and Manufacturing Plant 


CHICAGO ; 317-319 E. Ontario St 





NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 
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Elementary Treatise on the Escapement 


(Continued from issue of Dec. 13) 


Y referring to the sketch it is not difficult 

to perceive that if the right stone was 
set deeper into the escape wheel that the un- 
locking would take place at a later date in 
relation to the amount the stone was moved, 
and as the action of the escapement has been 
established when it was designed, when the 
stone was moved this action was disturbed, 
and that the roller jewel would have crossed 
the line of centers before the impulse was 
transformed, and while the leverage from 
the impulse face of the stone had been. in- 
creased the power transmitted to the roller 
jewel would have been transferred after 
¢rossing the line of centers, or while the 
toller jewel was receding from the power, 
thus instead of increasing the lift as would 
be expected from a longer leverage the re- 
sult would be a decrease in power, because 
the roller jewel received the lift with a 
passive instead of an active resistance. 

In opening the banking pins recoil is cer- 
tainly effected, and it will be said that if the 
escape wheel and it will seem obvious that 
if the escape wheel backs up more then it 
must go forward more, but it does not, for 
all this slide, recoil, etc. takes place before 
the point of unlocking is reached. There- 
fore, I say, if the locks are right the drops 
are right—if the drops are right the locks 
are right, provided the stones are the same 
width across the impulse faces, and the es- 
capement is in line. 

Draw is the angle at which the locking 
faces of the stones are set relative to the 
locking faces of the teeth, and the active 
fart of this angle begins at the locking 
<orners and extends in the general direction 
of the escape wheel staff. The angle formed 
by setting the locking faces of the stones 
at a twelve degree angle with the locking 
faces of the teeth, (see sketch) is arrived 
at by the way in which the slots the stones 
set in are ground. By studying the sketch 


By H.S. A. 


you will see that if this were carried too far 
draw would amount to repulsion. 

The angle of draw on the right stone tends 
to pull the stone toward the escape wheel 
staff, but the draw on the left stone is more 
tangential to the rim of the wheel, due to 
the angle at which the left stone is set. An- 
other thing to consider is that the draw on 
the right stone is actuated by a push from 
the locking face of the tooth, due to the 
escape wheel rising up on that side, and the 
draw on the left stone is due to a pulling 
in by the locking face on account of the 
wheel going down on that side. ° However 
one attempts to explain the action of draw 
on either stone, they both amount to the 
same thing for the effect is the same, and 
the purpose of draw is to keep the lever 
snug against the banking pin during the 
period the roller jewel is disengaged from 
the lever. 

It has been said that the angle of draw is 
changed as the banking pins are moved, and 
drawings have been made in proof of the 
assertion, but such is not the case. The 
angle of draw is installed when the slots 
in the pallet steels are cut, and the only way 
it is changed is by moving the pallet stones 
sideways in their slots, but the character or 
draw may be changed by changing the locks, 
or by moving the banking pins, particularly 
on the right stone, for opening the left bank- 


ing pin permits more angular movement of 


the lever, and the locking face of the tooth, 
coming toward the locking face of the stone 
is constantly rising up, and opening the bank- 
ing, allowing more angular motion, allows 
the stone to flatten its locking face more 
relative to the locking face of the tooth. 
Thus with an open banking the locking 
face of the stone is more tangential to the 
circle which the locking corners of the tooth 
travel on, and if carried far enough would 
amount to repulsion instead of draw. It is 
generally conceded that changing the locks 


changes the angle of draw, but in the writers 
opinion the draw is merely permitted to act 
more or less as the case may be. As stated 
before, drawings have been made.to support 
this theory that changing the locks changes 
the angle of draw, but they are not convinc- 
ing and will not stand the light of analysis, 
for we know that the escape wheel does not 
change form, nor the slots in the pallet steel, 
but we do know that the least movement of 
the escape wheel forward changes the angle 
of the locking face of the tooth relative to 
the locking face of the stone, and the only 
place where the locking faces of the stone 
and tooth approach parallel is during im- 
pulse, so by the changing position of the 
escape wheel the angles of the locking faces 
are changed, and considerable in one position 
relative to the right stone, which condition 
would not bear application of the same an- 
alysis if applied to the left stone, nor would 
the same analysis apply when the relative 
position of the locking faces of the stone and 
tooth were changed. 

What really happens is that the instant 
draw takes place is changed. If the left 
stone were moved out, the unlocking on that 
stone would take place at a later period in 
relation to the amount of lock added, and in 
closing the circle which the impulse faces of 
the stones travel, naturally the drop would 
be lessened, and the locking corner of the 
tooth would arrive relatively later than it 
should, and not dropping so far percussion 
would be lessened, and owing to the fact 
that the forward movement of the escape 
wheel was retarded to some extent, or rather 
the start of the forward movement, then the 
locking corner of the stone would be further 
into the circle traversed by the locking 
corners of the teeth, and the locking corner 
of the tooth would strike the locking face 
of the stone further up on the stone where 





(Continued on page 95) 
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Detroit customer writes: ‘‘We wish to assure you once again 
of our satisfaction of the returns from the last shipment 
of sweeps sent you for refining.’’ 


SWEEP SMELTERS 


BIRMINGHAM, cen 







































































TATA 


Accurate Refining 
of Old Jewelry 


Our accurate refining of your 
old jewelry, polishings and 
sweepings will recover the 
platinum and palladium con- 
tent as well as the gold and 
silver. 











Spyco Smelting & Refining Co. 
51 South Third Street 
Minneapolis ~© Minnesota 
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HANDY & HARMAN 


PO\ FOUNDED Loy, 















aximum 
Returns on 


WeepS 


and other waste 


Gold — Silver — Platinum 


This is a department of a great enter- 
prise which, for 61 years, has played a 
leading part in the fabricating of precious 
Ship your next lot to— 


metals. 


HANDY & HARMAN 
Bridgeport, Conn. 


Service Plants: 
Fulton & Gold Sts., New York City 
Providence, R. I. 














ARTHUR T. HAGSTOZ 


T. B. HAGSTOZ & SON 


GOLD, SILVER and PLATINUM 
Refiners and Assayers 
709 Sansom Street, Philadelphia 


















Pat. Feb. 20, 1917 


The 


Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 

to our regular sizes. 

The Lion Safety Pin Clutch Co. 
20 W. 22nd St., New York 





Pat. May 25, 1920 




















Price $1.00 The BUYERS’ DIRECTORY Jewelers Publishing Corp., 239 W. 39th St., New York | 
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Electric (‘locks at the U.S. Bureau 


of Standards 


Several Types Being Tested for Government Use 


ITH a view to the installation of a 

unified time-control system in the 
new group of government buildings in 
the triangle south of Pennsylvania Ave. 
on whic’. construction is under way, the 
time section of the Bureau of Standards 
is now observing the performance of 
several types of electric clocks. When 
these have been given a sufficiently long 
period of test to gage their time-keeping 
efficiency specifications will be drawn by 
a committee for a so-called master clock 
and secondary clocks. As the buildings 
on the government project are completed 
the government will advertise for bids 
on clocks to be installed therein. It is 
expected that the expansion of the gov- 
ernment’s housing facilities will involve 
the purchase of several thousand clocks 
for office use. 

One of the several types of electric 
clocks now installed at the Bureau of 
Standards for test purposes has a 
Graham deadbeat escapement with a 
mercurial compensated pendulum. It is 
used as a master clock to step up sec- 
ondary clocks and also operates a tape 
type of program machine for ringing 
bells, ete. a hag <a 


NOTHER type of master clock on 

exhibition at the Bureau is a weight- 
driven electrically wound instrument. 
In this clock is a device whereby the 
secondary clocks are corrected from the 
master clock once an hour. This clock 
also has a program machine which is 
of the disc type, graduated to minutes. 
The pins placed at any minute on the 
dial control bells or other signals. 

* * * 


NE of the interesting types of clocks 

now set up at the Bureau is a so- 
called radio electric clock. The master 
clock steps up its secondary clocks on 
the 30 seconds point instead of at the 
beginning of the minute, and instead of 
the usual type of escapement has a 
roller on the back of the pendulum rod 
which causes a lever arm to move 
against a spring which in turn pushes 
the second wheel. Another distinctive 
feature of this clock is that instead of 
using the usual contact, it uses the mer- 
cury contact. The tube which contains 
the mercury is tipped as the pendulum 
swings back and forth. 

As the pendulum swings back and 
forth a point flips the pendant, attached 
to a lever on one side of the movement, 
80 that when the amplitude of the pen- 
dulum dies down the point while failing 
to push by the pendant pushes on it and 
releases a lever which in turn releases a 
disc-bearing roller that gives a fresh 
Impulse to the pendulum. 

Another interesting feature of the 


R. E. Gould, chief of time section, U 


radio clock is a four-pronged star- 
shaped wheel so made that it makes one 
revolution in two days. At five minutes 
before noon one of the arms of this 
wheel closes an electric contact which 
automatically turns on a radio receiving 
set tuned to receive the Arlington time 


by a small synchronous motor running 
in phase with a 60 cycle alternating cur- 
rent generator. The clock has a large 
sweep second hand ygmning continuously 
and driven direct%y from the motor 
mounted inside the clock. If the fre- 
quency of the supply current is con- 














. S. Bureau of Standards, recording performance 


of watches repaired by applicants for certificates from Horological Institute of 


America 


signals. 
one-second intervals a small toothed- 
wheel in an auxiliary device attached to 
the receiving set is pushed ahead. At 
the five-second interval the wheel tips 
over, closes another electric contact and 
on the first signal of the next minute 
the wheel is pushed ahead again and the 
contact is broken, causing an armature 
in the clock to be pulled up into a coil. 
This armature is connected with a lever 
which catches a small cam and sets the 
second hand of the clock back to zero. 
In this clock the second hand is geared 
directly to the minute hand. The move- 
ment is electrically wound and driven 
by a weight. 


HREE types of electric mantel clocks 
suitable for individual home and office 
use are being given service tests at the 
Bureau. One of these is essentially a 
frequency meter, the hands being driven 


As these signals come in at 


trolled at the power house the clock is 
a very satisfactory timepiece. 

Another type of mantel clock now in 
service at the Bureau is kept running 
by impulses imparted to the pendulum 
by a three-cell flashlight battery. It is 
claimed that the current supply pro- 
vided by the batteries is sufficient for 
one year’s operation. 

The third type of clock is electrically 
wound and spring driven. It has an 11- 
jewel watch movement. A constant ten- 
sion is kept on the spring by the ten- 
dency of the armature of a small motor 
to turn over. In case the current is 
shut off the clock will run for 24 hours 
and when the current goes on the spring 
will wind up. 

All the clocks now under observation 
at the Bureau are operating satisfac- 
torily. The electric master clocks are 
expected to operate .within a tolerance 
of 10 seconds a month. 








{Patents Granted by the United States and 
the Registered Trade-Marks] 








United States Patents 
issue of Dec. 11, 1928 


1,694,702. VANITY CASE. BENJAMIN BER- 
NARD DEITEL, Brooklyn. Filed July 11, 
1928. Serial 291, 809. 3 claims. 

A container made of two parts, one of said 
parts comprising an open frame constituting 
the walls of said container, and the other 
part comprising a flat open frame hinged to 
said first mentioned frame, outwardly pro- 
jecting flanges on said first mentioned frame 
at one of its peripheries, a cover plate con- 
forming to the shape of said first mentioned 





frame and constituting the bottom of said 
container, a cover plate conforming to the 
shape of said flat open frame and consti- 
tuting the top of said container, a facing 
extending over said cover plates and over the 
hinged portions of said frames, a separate 
channel member clamping said facing and 
said bottom cover plate to said flanges, and 
a separate channel member clamping said 
facing and said top cover plate to the edges 
of said flat open frame. 


1,694,703. BEADED ARTICLE OF JEWEL- 
RY. FRIEDRICH DO6OPPENSCHMITT, Pforz- 
heim, Germany. Filed Dec. 4, 1923. 
Serial 678,481, and in Germany Jan. 22, 
1923. 1 claim. 

A form-sustaining resilient beaded article 
of jewelry comprising a spring steel core, a 
tubular covering of flexible, close-mesh wire 
fabric enveloping the core, and a string of 
beads surrounding the covering from end to 
end thereof in abutting contact with each 





other, said covering presenting a supple- 
mental display surface of complementary 
character with respect to the display surfaces 
of the beads for maintaining a generally uni- 
form appearance of the article in the event 
of the gapping of the beads and the exposure 
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pairs and disposed upon opposite sides of 
said mounting adjacent said openings, a nut 
mounted between each pair of ears and being 
adapted to receive the threaded ends of said 





shank and said nuts being provided with 
recesses in their periphery to receive an im- 
plement passed through the side openings to 
rotate said nuts for adjusting the shank with 
respect to said mounting. 


DESIGNS 


BROOCH OR SIMILAR ARTICLE. 


77,177. 
B Filed 


ERNAT MECHLOVITS, New York. 





Oct. 8, 1928. Serial 28,394. Term of 


patent 3% years. 


77,178. BROOCH OR SIMILAR ARTICLE. 
BERNAT MECHLOvITS, New York. Filed 





Oct. 10, 1928. Serial 28,423. Term of 


patent 3% years. 


77,182. SPOON OR ANALOGOUS ARTICLE. 
HarotpD E. Nock, Newburyport, Mass., 
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assignor to Towle Mfe. Co., Newbury- 
port, Mass. Filed Aug. 2, 1928. Serial 
27,668. Term of patent 14 years. 


77,188. NECKLACE OR SIMILAR ARTICLE. 





December 20, 1928 


Notice of opposition must be filed within 39 
days of this publication. 

arks applied for under the ten-year 
“proviso” are registrable under the provision 
in Clause _(b) of Section 5 of said Act ag 
amended Feb. 18, 1911. 

As provided by Section 14 of said Act, g 

fee of $10 must accompany each notice ot 
opposition. 


Ser. 266,341. S. BrRuNer, INC., New York,, 
assignor to E. Blanepain Fils, »y ilerit, 
Switzerland. Filed April 19, 192 


QUICK TRAIN 


For Watch Movements. 
Claims use since about April 18, 1928. 


Ser. 263,004. Davin KirRsSCH, doing business 
as Kirsch Jewelry & Novelty Co., St 
Louis, Mo. Filed March 12, 1928. 

The word “Brand” is disclaimed apart 
from the mark shown. 


Society Brand 


For Watch Chains, Neck Chains, Bracelets, 
Bar Pins, Necklaces Set with Pearls, Brace- 
lets for Watches, Scarf Pins, Tie Clasps, 
Collar Pins, Cuff Links, Lockets, Emblem 
Charms, Finger Rings, Earrings, Cardcases, 
Emblem Buttons, Emblem Pins, All of 
Precious Metal ; Silver, Gold-Filled and Solid- 
Gold and Platinum Cigarette and Cigar 
Cases, and Cigar and Cigarette Lighters 
Made Wholly or in Part of Precious Metal 
or Plated Therewith. 


Claims use since Jan. 30, 1928. 


Ser. 265,933. SPEIDEL CHAIN Co., Providence, 
I, Filed May 4, 1928. 

For Bracelets, Buckles, Collar Buttons, 
Collar Fasteners, one Rings, Knife Han- 
dles, Badges, Key Rings, Chain Fasteners, 
Snap Fasteners, Ornamental Hairpins, Swivels, 


MILEX 


Tie Clasps, Belt Clasps, Belt Supporters, Bib 
Holders, Vanity Cases, Chains-for Personal 
Wear, Cuff Links, Cuff Buttons, Pendants, 
Pin Stems, Ornamental Pins, Charm Finger 
Rings, Lockets, Fobs, Ornamental Clasp Pins, 
Pin Catches, Pin Joints, Brooches, and Scarf 
Pins, All Made of or Plated with Precious 
Metal. 
Claims use since March 10, 1928. 


Ser. 273,039. Acosta & PENZLER, St. Louis, 
Mo. Filed Sept. 27, 1928. 


“Wortby of a Queen” 


For Articles of Jewelry for Personal Wear, 
not Including Watches. 
Claims use since Sept. 24, 1928. 


Registrations Not Subject to Opposition 
[Act of March 9, 1920, Sec. 1 (b)] 


250,705. La VALLETTB WaTcH Co., Bienne 
Switzerland. Filed May 5, 1928. Serial 
265,972. 





of the covering therethrough. EMIL ARTHUR SCHUELKE, Meriden, Conn., 
1,695,067, METHOD OF MAKING FINGER CP od, Cella 
oo NGS. ee eg : 
iled Sept. 1 1925 eria 
claims. A For Watches and Clocks and Parts of 
The method of forming finger rings which Them. . 
includes cutting sheet material into units Claims use since 1919. 
with a blanking die, pressing each of said 250,709. SILVERWARE WHOLESALERS ASSOCIA- 
TION, INc., New York. Filed March 5, 
1928. Serial 262,630. 
units into semi-annular configuration with a 
forming die, then oppositely positioning two 
of said units with their ends abutting and assignor~ to The Napier Co., Meriden, 


while so positioned securing the adjacent 
ends of the units together to form an annulus. 


1,695,157. FINGER RING. HERMAN QUAST, 
Arlington, Minn. Filed June 10, 1927. 
Serial 197,904. 2 claims. 

4 A ring of the character described compris- 
ing a shank disposed in ring formation and 
having threaded ends, a mounting formed 
with openings in its sides, ears arranged in 


Conn. Filed Feb. 9, 1928. Serial 25,307. 


Term of patent 7 years. 
United States Trade-Marks 
Issue of Dec. 11, 1928 


The following trade-marks are published 
in compliance with Section 6 of the Act of 
Feb. 20, 1905, as amended March 2, 1907. 


QZ 


For Flatware of Precious Metal Consisting 
Trays, Bowls, 


of Knives, Forks, and Spoons; 
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, Candlesticks, Candelabra, Fruit 
— Condiment Dishes, Shakers, and 
Relish Dishes, All of Precious Metal. 

Claims use since Oct. 1, 1927. 


Trade Mark Registrations Granted 


(Act of Feb. 20, 1905) 
Dec. 11, 1928 


950,533. EMPTY VANITY CASES FOR 
"ROUGE AND POWDER COMPACTS 
OF ENAMELED BASE METAL. LIONEL 
TRADING Co., INC., New York. 

Filed June 2, 1928. Serial 267,367. PUB- 

LISHED SEPT. 25, 1928. 








Quick Profit Chart 
(Continued from page 87) 











and $1,000 selling price, or, $1,000 cost 
and $10,000 selling price. The per cent 
profit in either case is 900 per cent. In 
other words, add as many ciphers in col- 
umn A as you add in column B. 

Or, the same dotted line will solve this 
problem: “If the cost is $10 and the 
selling price is $1,000, what is the pro- 
fit?” The answer is: 900 per cent. Thus 
when you add a cipher in column B 
without adding one in A, a cipher must 
be added in column C. In other words, 
add as many ciphers in column C as 
you add in column B. 

The chart, you see, is unlimited in its 
scope—W. F. SCHAPHORST. 








Elementary Treatise on Escapement 
(Continued from page 91) 








the angle, (formed by the angle of draw) 
would be wider and the appearance would 
be that the angles were changed, when in 
reality all that was changed was the position 
where draw took place. 

It is freely admitted that changing the 
lock does change the character of draw, and 
permits it to act more, or less, as the case 
may be, by changing the instant when draw 
takes place, and not by changing the angle 
of draw. 

In support of the above assertion the fol- 
lowing rule is given. If you wish to increase 
the draft of the right stone move the left 


stone in; to increase the draft on the left - 


stone move the right stone out, but the writer 
contends that such action is uncalled for un- 
less the escapement is out of line, and follow- 
ing the above rule, if the escapement is in 
line and one pallet is moved to increase or 
reduce the draw on the other, then what you 
have really accomplished is to throw the es- 
capement out of line and one pallet is moved 
to increase or reduce the draw on the other, 
then you would have really accomplished is 
to throw the escapement out of line. For the 
benefit of those who would argue this point 
it is taken for granted that both pallets are 
the same width. 

With the angle of draw installed, if the 
lever set in the position indicated in the 
sketch, with the locking corners just meeting, 
then slowly let the stone slide up the locking 
face of the tooth you will observe the escape 
wheel advance a trifle. This is taking up the 
draw, and it is obvious that if the escape 
wheel advanced a trifle while lock and slide 
were being taken up, that both the fork and 
the wheel being fast to central arbors, in 
unlocking the stone would have to back out 
over the same path it went in, and if the 
escape wheel advanced a trifle when the stone 
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went in it would have to back up the same 
amount when it went out. This backing up 
of the escape wheel to let the stone out is 
recoil, and is an extremely important action 
as will be shown later. 


(To be continued) 








Learn to Use Your Knowledge 
By Maurice C. Moore 


NE morning, about 20 years ago, two 

youths passed, within five minutes 
of one another, through the door of an 
office in a big business house. The 
frosted glass panel of the door bore the 
legend “Staff Supervisor,” and both 
youths—they were strangers to one an- 
other—were answering an advertise- 
ment for a junior. There were many 
other applicants, but they don’t concern 
us. Both were engaged: the first—whom 
we will call Brown—because the super- 
visor thought him bright and _intelli- 
gent, generally “liked the look of him,” 
and the second, whom we will call 
Smith, because he was able to show a 
quite impressive school record and was 
evidently what is called a “good 
scholar.” Both boys were direct from 
school. 

In their new jobs, the duties of which 
were identical, the lads worked side by 
side. Both were sound, reliable, con- 
scientious. It is not necessary to make 
a long story of this. Let me skip de- 
tails. Both lads—now of course men— 
are still in the employ of the firm. 
Brown has a post of considerable re- 
sponsibility, salary $6,000 per annum, 
Smith fills a minor role, salary $2,500. 

Is Brown four times more capable, 
better equipped, harder working than 
Smith? 

Well, one day they met, as they often 
do, over a cup of coffee, and talked about 
the early days, and this is what Brown, 
one of the “bosses,” said to Smith, one 
of the subordinates: 

“Ah, I’ve always envied you in one 
way. If only I had your gifts, your 
equipment; what I would do! Lord, 
man, you know everything!” 

He was not joking; very much in 
earnest. The comparative failure has 
quite astonishing capacity. As he was 
at school, so he continued at business. 
He acquired and stored facts and fig- 
ures. He is always learning. On the 
other hand, Brown is and always has 
been very ordinary in that direction. He 
came to the employer, as we saw, with 
no scholastic qualifications, “the look of 
him” being his only recommendation. 

There is just this difference between 
the two—and in business it is the dif- 
ference between chalk and_ cheese. 
Brown, instinctively, can apply, directly 
and fully and practically, the compara- 
tively small number of things that he 
knows; Smith, with a far bigger stock 
to draw on, knows how to apply only a 
fraction of it. Brown was sincere when 
he said, in effect: “If I were as good as 
you, I should be proud!” He felt that 
with such material as the other had he 
could construct something much bigger 
and better than he had so far built. He 
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envied the store that the other had, and 
saw instantly how, if he had but been 
able to acquire it himself, he could make 
use of every ounce of it. 

Good men who have never acquired 
the knack—for it is that largely, as 
Brown might have told Smith—of turn- 
ing to practigal account the things that 
they know, are to be found in every 
field. For example, very often when 
wishing to buy an article of some kind 
I have had to pump the salesman in the 
store in order to find out something 
about it, whether it really suited my 
needs or not. “Is it made in this coun- 
try?” “Yes.” “Is it the latest thing 
out?” “Absolutely the latest.” “Is it 
suitable for so-and-so?” And so-on. 

One has to cross-examine to get at the 
facts. The salesman shows by his an- 
swers that he is fully posted as to the 
constituents, quality, uses, and so forth, 
of the article, but he has not fitted his 
knowledge to the proposition. Of 
course there is no need to thrust that 
knowledge down the throat of the pros- 
pect, but surely it is up to any salesman 
to gage one’s requirements and be help- 
ful accordingly! 

And of course the ability to apply the 
material at your disposal is valuable in 
every branch of business, besides sales- 
manship. All kinds of facts can be 
fruitfully used. Sometimes a little quiet 
thought will show how methods and proc- 
esses and wrinkles familiar to you, but 
only in name but not in experience— 
which are being worked successfully in 
a quite different line and class of busi- 
ness can be used in your own, thus in- 
troducing elements that at once seem to 
throw a surprisingly new and clear light 
on very old problems. 








An Expensive Collection 


¢¢T—D ROWN still owes $8.95 on that ac- 

count of his,” the collecting man- 
ager of a certain Kentucky jewelry com- 
pany averred. 

“Tll call there tomorrow morning 
the collector agreed. 

“And take some of our ‘deadbeat’ 
cards along,” the manager suggested. 

“Sure—I’ll get the money or I’ll pla- 
card his house so it’ll look like a circus 
wagon.” 

That afternoon citizens walking past 
Brown’s humble home saw upon the gate 
post a number of cards or placards, 
bearing the name of the jewelry com- 
pany. 

“Please take notice,” the placards 
screamed in heavy type. “Our Collector” 
was in still heavier print. “Was here 
for payment. We would save you the 
annoyance of his further calls, if you 
will pay at the office,” was in smaller 
letters, but the citizens aforesaid, quite 
naturally read it all. 

Brown did not call nor “pay at the 
office,” but he did call on a Kentucky 
lawyer, who assured him that he had a 
good case. 

“Sue ’em for libel,” the attorney sug- 
gested, and the Kentucky Court of Ap- 
peals in 203 S. W. ruled that Brown had 
a legal “right of action.”—M. L. H. 


” 
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She has a lovely 
face ... but what a 
puritan! 


Hang her! 


Nantucket Belle 
is a wall clock... 
slender and true 


Hang her! 


She comes as a 
blessed relief in this 
age of sprawling 
mantel clocks... the 
first fine modern wall 
clock 

Hang her! 


AN 
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) ’ prim and handsome / ij 


jill. , 
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She keeps close 
track of the passing 
time. Every tick-tock 
is an honest record 

Hang her! 


Her pendulum will 
always swing true... 
There's a tiny spirit 
level in her dial 

Hang her! 

Fulltoned and mel- 
low she strikes the 
hour and mentions 
the half in passing 

Hang her! 


CLOCK 


The Nantucket Belle is only one of the delightfully new and modern 
Ansonia Clocks that have aroused so much interest wherever fine clocks 
are sold. Illustrations and trade prices will be sent on request. Address 


| NN 4 The Ansonia Clock Company, 12 East 41st Street, New York. 
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